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¢ Abreast of the Times 


HE insurance world is distinctly “up 
with the procession” in the rapid forward 
movement of modern events and business. 


Our particular part in the progress of insur- 
ance in America is to enlarge the facilities of 
casualty companies, who must meet the de- 
mand of the insurance-buying public for 
heavier covers and higher limits. 


We offer a comprehensive casualty reinsur- 
ance service—modern to the last word, yet 


thoroughly seasoned by successful reinsurance 
experience. 


Correspondence is solicited. 
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Fair and Sligntly Cooler Tonight; To- 
morrow Fair; Moderate West 
Winds. 
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“FOAMITE” PREVENTED FIRE SPREADING 





Supt. Smith Makes Important Report---Sec’y Johnson Is Injured 


YOUNG JUDEANS SECY, JOHNSON 
AMERICANIZATION ACTIVITIES ARE | BADLY INJURED 


METHOE AVN DET 
BY § 


Describes Cour! 
ties of Secu 
cates by Al 


















































































Fire at Texas Oil Company’s 
Plant, Bayonne, N. J. 


The New York Sun said: 
“New Compound:Helps Firemen 
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FAITHFUL WORK 


BY FIREMEN SAVED 
CITYFROMBIGLOSS 


New Chemical Protected Buildings. From 
Fierce Heat and Flames—Texas Com: 
pany’s General Superintendent Highly 
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SMASHED CART 
AVOID. COLL] 


< In an attempt to avert a 
Jast night,, Howard Waldron, 
‘Boulevard, crashed into a 
‘pole on East Twenty-second S 
molishing his car. A wagon q 
John Lesiak, ot 86 Prospect Al 
an effort to clear the road, 
struck by the machine and 
wrecked. No one was report 
eo 


THIRD SON BA‘ 
FROM OVER 


‘Raymona Felice, of 377 B 
Ras ‘returned to his home’ af 
honorably discharged from-t 
Navy. He has had a ‘ine 
the service and (s the ‘third 
Frank F. Felics to return ho 
doling his “bit.” 


OVERSEAS VETE 
WANTS OLB pep turned ervice overseas holding 


the rank of sergeant in the army. He 
and McGrath were members of the 















The Board of Edueation at the meet-/SAMe company at Camp Dix. 
fag held last night received a com- IRL ER ARI 
munication from Benjamin Levy, re-|GT, MARY’S HOLD 
questing that he be reappointed ap a 
Girector of school orchestras. Levy is ANOTHER DANCE 
@m overseas veteran and saw plenty -_ 
ef action. Previous to entering ser ~ 
ies, he held the position of director? The third and last danee held on 
His communication was referred to West Thirteenth Street last night for 
the proper committee, : the benefit of the camp fund of St. 
Mary’s Cadets, proved to be just as 
: nich of a success as did the first two, 
jeady to Outfit {jbeing attended by an exceptionally 
FFERMAN’S NEW STORE ||!eree crowd. Dancing was enjoyed un- 
‘\q, Spauiding’s Bathing Suits. til a late hour, both modern and Irish 
483 B'way cor 234 St. T. dance music’ being furnished, 








they earned the well wishes of the re- 
portera. who like themseives will en- 
joy the vacation 


STOLE GOODS 
WORTH $5 





Thieves gained entrance tntq the 
store of Max Steger of 336 Proadway. 
and stele merchandise valued at 8%, 
ome time yast might Access was 
gnined by foreing the lock on the front 
Goor. Steger suspects !t to ve the 
work of boys living in the neighbor 
hood. 


The want ad, ls the ting, 


morning, when the mode of attacking the blaze 
was changed. Tanks of a chemical called ‘Foam- 
ite’ arrived from the Standard Oil plant and were 
used to wash down the walls of the buildings in 
the most imminent danger.”’ 


A complete description of the Foamite Firefoam System 
is contained in our booklet, “60 Seconds—and Out.’’ 


FOAMITE FIREFOAM COMPANY 


806 Fifth Avenue Bldg. New York 


Me 


lar seashore resort will be overrun with 
undertakers during that week. 

It ig expected that Hudson County 
will be kirgely represented at the con- 
vention %< Many present yesterday an- 


nounced their intention of making the 
trip and spending the entire week 
there One ot the members declared 


that he would not miss an umlertak- 
ers’ convention for any money. He 
declared that the best of fellows are 
met at these affairs and 4 most eajoy- 
able time ig sure to be had 

& banquet was rerved after the 
meeting. It cdnsisted of the best of 
food and the hungry undertakers shew 
ed that they enjoyel it by the manner 
fin which they made thiugs disappear 
from the tables . 
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~ AT MIDNIGH 


The awning of Samuel Cooper, th 


jeweler, of 507 Broadway. caught fire 


street, al- 
arkiewicz, 
ith pilfer- 
he youth 


to the burning cars and were In ime 


mivent danger of bdldwing up, and 
climbing aboard the engine dashed 
through the dense clouds of smoke and 
5 4 flames out of the danger zone. 
_— 


One of the cars was derailed, the 
tracks having, bulged and spread out 
It cost the city of Bayoune exactly al anal the intense heat. The 
rs valves of the car were melted off by 

° 8 i 
$1.218.978.01 to operate the schools}i.1: an@ the Basolene flowed out aad 





HVISER during the year ending June 20, 8c-!helped feed the fire. 


cording to the report submitted at last] fach of the tank cars was filled with 
night's meeting of the Board of Edu-|®bout 7,000 .galions of gasolene white 
cation. The total receipts of money's ithe dox Cars were loaded with crates: 
and funds from various sources such |°! Ave gallen cans of the oil. In the 
as the State funds, district tax, ieca/ "Se Warehpuse. a corrugated: fom 
and building appropriations, ete., building, was stored. large quantities 
amounted to $1.368,718.99, to which was|°f 2%. Paraffine, resin, lubricating;ot, 
added the balance left on June $0. 1918|2>0ut 1.000 barrels of asphalt oil, and 











ea ‘of $32,569.21, giving the school trustees Ces nouns empty cases. . The 
% the grand total of $1,401,288,20 to carry er” room was where the cagp 
ced Leon : —- 

ie hie @ on the school work during the year (Cont! 

Besa ic. |Just endea. The board finished up the ontinued on Page 2) 

(4 of ‘i year with a balance of $182.31 


182,310.1% $$ 
z t on 
the var-| Pea a Se, eget oman ‘WHAT! 
ecki was $351,273.18 and the tota istrict tax! } 


war $556,628.26. The land appropria- 
tion for School No. 3. the First Ward 
site, Fifth Ward site and the West 
site site totalled $100,425. The total 
building appropriations reached $334,- 
006. Of that amount $265,000 was for 
the Washington and Corwin schools; 
$29,090 for the alterationr te School No. jing five gallons, that stood on the desk 
@|%, and $50,000 for the new No. § School. |of Recorder William J. Cain Im the 
The salaries of the teachers in the|Police. Coyrt, this morning, received 


ALREADY ON THE JOB? 


Iwo jugs of whiskey, each contein- 


at 1:38 a. m. today and burned down |Elementary and High Schools totaliec |longing glances from many men tn 


before the fire department arrived 1 





| $600,908.71, for Manual Training In- coprtroom.’ Philip de Lucca. a ehaut- 


response to an alarm sent in by Pa-|Structors, $7,063.93, and for the teach-|feur. of 382 Eighth Street, Jersey Cis. 
trolman Tkac. The esura of the fire|er® et the Vocational School, $18,894- employed by & Hquor dealer im Chat 


is not known. 


total expenses of the Evening Sehools liquor being In his possession. 








LIBERTY BONDS 


Bought for cash at market prices 


H. Klein, Broker 


445 BROADWAY 









4 te $8,603.26, while the teach-| De Lucea wan arrested alent € 
ere’ salaries in the Elementary Sum-|o'elock yesterday afternons by Patrel- 
|mer Schools totalled $13,955.93. This|man Tatrick Gallagher, Tt ts sald that 
‘mide a grand total of tmstruetion ex- he was about te ae. the Witenes bP 
penses of $876,224.11 Tgnats Tabiens:y, a saleenkeeper of 


Ix Those were for day schools. The city, was In eourt this meralng, tire 
| 




















| There was @ total expenditure of V8 Rast Teenie fret Sircet, when are 


|$79,048 for land, while the expenses of rested. Tr. oose was adjeurned thle 
the bullding fundg reached $232,406.17. Sioining fu.cuer invealigattale 
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TWENTY-THIRD YEAR No. 36 
$3.00 per Year, 15 Cents a Copy 


N response to the demands of the | 
| day for some logical, scientific | 

method to take care of what might 
be termed the political or unforeseen 
contingencies in rating, Manager A. F. 
Dean of the Springfield at Chicago, the 
well known author of the Analytic Sys- 
tem of Rating, has come forward with 
a definite plan. Mr. Dean speaks with 
authority, being a master of the sub- 
ject that has engrossed the minds of 
underwriters for years. 

The elimination of the 10 per cent 
surcharge, with the knowledge to 
underwriters that thereby the selling 
price of fire insurance was likely to be 
placed below cost, has brought much 
solicitude to the minds of those en- 
deavoring to discover or devise some 
plan that will meet the situation. Mr. 
Dean calls attention to the fact that 
underwriters and rating institutions 
have recognized and taken care of co- 
existent relations or those that exist 
contemporaneously but have ignored 
sequential relations or those that fol- 
low in time sequence. Basis schedules, 


and local tariffs which the former 
create, merely constitute a body of 
coexistent relations, which by their 


nature should remain unchanged ex- 
cept as actual changes in physical haz- 
ards may occur. 


Sequential Relations 


Mr. Dean said that in view of 
fact that it took underwriters over 
years to discern that fire hazards 
legitimately measureable and that the 
measurements produced should be 
ratios and not absolute, it is not sur- 
prising that the important distinction 
between coexistent and sequential rela- 
tions has apparently not yet been dis- 
cerned by anybody. Sequential rela- 
tions, an indispensible part in fire rates 
or the selling price of fire indemnity, 
have been not only unknown but ap- 
parently not even suspected. Under- 
writers have devoted a century of time 
and millions of money in an attempt to 
build up a system of coexistent rela- 
tions that would serve as a permanent 
and equitable means of measurement 
and left the equally important field of 
sequential relations which are indis- 
pensible to the complete measurement 
of rates to the tender mercies of the 
chance and the whim of politicians, 
who know nothing of the sounder as- 
pects of the problem and in many 
cases care less. 


the 
200 
are 


Basie Schedules Not Disturbed 


Mr. Dean said that state officials no 
longer demand changes in basic sche- 
dules because they realize that they 
embody a system of permanent rela- 
tions which are the same in every state 
and that any arbitrary change would 
destroy their relativity and make it im- 
possible to establish an _ intelligent 
comparison among the experiences of 
the several states. The enactment of 
anti-discriminatory legislation has in- 
creased the regulatory powers of state 
officials, but the logic of the coexistent 
relations has served as a warning to 
keep hands off. As a result official 


interference has been confined to the 
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A.F. Dean's Fire Rating Program 


Mr. Dean’s Program in Brief 


years of close application and study of the 


Mr. Dean in his rating program gives the conclusions he has reached after 4o 


technique of fire rating. Briefly his plan 


involves a national comity of states with anti-discrimination laws, allowing the fire 
insurance companies to make a certain percentage of profit, for example 5 percent. 
Each state, therefore, would have to adjust its rates so that after deducting losses 
and expenses from the premiums the companies would have the stipulated profit. 
Mr. Dean recommends that the local tariffs be made the basis for percentage increases 
or reductions each year as the experience reveals. He makes the point that the local 
tariffs have been regarded as the fixed selling price of fire insurance, but they should 
not be. The selling price should fluctuate from year to year according to experience. 
He suggests a five-year average to be calculated each year and the percentage of 
reduction or increase be announced accordingly. In his monograph Mr. Dean calls 
attention to the fact that underwriters have not recognized the so-called sequentias 
relations in calculating their selling price. By sequential relations he means those 
conditions that affect fire insurance outside of the risks themselves after the local 
tariffs are promulgated and which cannot be measured by the regular schedules. 
Sequential relations would include large conflagrations, increased federal taxation, 
effects of war, effects. of financial panic and so on. Mr. Dean states that ofttimes 
these conditions call on the companies for large amounts of money to meet a critical 
situation and there should be a method on hand for them to recoup their depleted 
protection funds. This’can be done by a percentage advance on all classes over the 
country. He suggests a new method for dealing with conflagration losses. A con- 
flagration might be defined as a fire that destroys property equal to one-fourth of 
the premium income of the state. This amount should be lifted out of the state 
annual fire loss and be distributed over all the states. Mr. Dean stresses the fact that 
at the present time the states are discriminating against each other. The high loss 
ratio states are compelling the low loss ratio states to contribute to their loss fund 
and there is no equity in continuing such a plan. 








wide field found in sequential relations. 
To quote Mr. Dean, “To make things 
clear it is proper to reiterate the in- 
disputable but long ignored fact that 
no schedule past or present ever fitted 
the changeable thing known as our 
annual experience for any length of 
time, for basic schedules are a complex 
body of necessary standards, which 
like all standards must possess the 
property of fixity, while our annual ex- 
perience which logically ought to de- 
termine our selling prices or rates is 
in constant process of change. 


Startling Fluctuations Seen 


Mr. Dean calls attention to the waves 
showing the annual percentage of 
losses to premiums received for each 
year since 1860 revealing startling 
fluctuations in the cost of indemnity. 
The cost of insurance varies as con- 
stantly and as widely as any commod- 
itv in commerce. Marchants and man- 
ufacturers are free to make their own 
selling prices from time to time to con- 
form to the changes in the cost of 
materials, labor and expense. While 
the profits of merchants and manufac 
turers are much greater than fire in- 
surance and the public does not expect 
them to adhere to the same price year 
after year, when fire underwriters mak- 
ing a much smaller underwriting profit 
attempt to advance their selling prices 
by a small percentage there is always 
trouble no matter how just the reason. 


Igneres the National Experience 


Mr. Dean calls attention to the fact 
that the annual fire loss waves are in- 
comparably smaller than the waves 
that must exist in single states, cities, 
towns and individual property classes. 
The spirit of the state laws, however, 
ignores the comparatively broad ryth- 
mic waves of average shown by the 




















national experience. Each state is ap- 
parently seeking to force companies 
to do business not only on the narrow 
experience of single states but even of 
single property groups and in some 
cases of single towns and cities. Mr. 
Dean declares that the annual fire loss 
waves on a continental experience are 
so small that they are navigable by all 
sound underwriting craft. The waves 
in state experience are so much more 
violent that they are dangerous to all 
but the largest and strongest com- 
panies with a steady income derived 
from all states. A company, he says, 
that derives its entire income from a 
single state escapes by a miracle if it 
is not capsized with the state’s first 
great conflagration wave. 


Large City Conflagrations 


Mr. Dean contends that there is no 
way to pay the losses of great city 
conflagrations such as Chicago, Bos- 
ton, Baltimore and San Francisco un- 
less the loss is made good from a fund 
in which all states have a joint inter- 
est. Or on the other hand the state 
goes down into its own pocket which 
would mean an exhausted treasury, a 
ruinous tax spread over many years 
and a tempest in the teapot of state 
politics. No state is strong enough 
by itself to play a lone hand when it 
comes to a conflagration. If these 
violent fluctuations are to be expected 
from an experience covering an en- 
tire state, what can companies expect 
from annual losses in each town, city 
or property group separately? If each 
state expects to stand on its own bot- 
tom by paying its own losses then each 
town might well adopt the same pro- 
gram and furthermore the _ several 
property groups such as flour mills, 
starch works, packing houses and so 
on follow the same program. Then 








IN TWO 
PARTS— 


Part One 


Mr. Dean says there is only one step 
further on the road to ultimate absurd- 
ity of this doctrine and that is that 
each citizen shall stand on his own 
bottom by paying his own losses. 


Passes the Buck 


Mr. Dean declares that the states that 
have adopted anti-discriminatory laws 
have done so on the theory that each 
of them will ignore other states, but 
with the mental reservation that when 
the titanic wave occasioned by state con- 
flagrations occur the “buck shall be 
passed” on to the companies to pay the 
losses and then as best they can make 
shift to collect the deficit elsewhere. In 
Texas where the state itself has assumed 
the function of rate making a _ three 
years’ experience in each little town 
seems to be regarded as a statistical 
basis sufficiently broad to serve as a 
good and sufficient reason for rate re- 
duction. Mr. Dean points out the fact 
that where a state passes an anti-dis- 
criminatory and state rating law with 
the intention of standing on its own bot- 
tom it will be in a sorry position when 
a big conflagration occurs and then be 
compelled by interstate comity to say 
whether or not it proposes to pay its 
own honest losses or indirectly work 
them off on the citizens of other states. 


Payment of Conflagration Losses 


Mr. Dean declares that a proper and 
fair method of distributing the losses 
from city conflagrations is a matter of 
grave concern to every state. The ten- 
dency of some states to appropriate every 
possible penny out of the only fund 
that guarantees safety against confla- 
gration in all parts of the land is sure 
to be met some day with a vigorous 
enforcement of retaliatory legislation. 

After studying the coexistent and se- 
quential relations, Mr. Dean reaches the 
conclusion that even the local tariffs 
which contain estimates of the relative 
hazards of practically all risks in the 
land are not the final end of the meas- 
urement but simply a stage of measure- 
ment which underwriters should use as 
a standard for the further measurement 
necessary to establish a fair rate or sell- 
ing force. Ordinarily, he says, the pub- 
lished estimates in the local tariffs are 
treated as rates or selling prices because 
companies are not permitted to treat 
them as anything else- 


Percentage Advances 


Every time a great emergency arises 
that demands more premiums the local 
tariffs inevitably become a standard from 
which rates are advanced by some com- 
mon percentage, the only way to meet 
such emergencies without destroying the 
relativity of the estimate. This was done 
in 25 percent advance following the San 
Francisco fire and the 10 percent sur- 
charge. State authorities occasionally 
send rates downward by a percentage 
sreduction. These percentage changes by 
both sides, company and state, are prac- 
tically an admission by everybody that 
the local tariff estimates are really a 
complex standard. When prompt change 
is necessary there is no other way to 
make it and this necessity applies to 
railways, public utilities, taxes and even 
the national government. 


Should Apply Scientific Method 


Mr. Dean says that there is no reason 
why rate changes of sequential rela- 
tions should not be treated by science 





(CONTINUED ON PAGE 3) 
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GAMBER NOW HEAD OF _ 
STATE FIRE MARSHALS 


Illinois Official Is Advanced from 
the Secretaryship at the 
Toronto Meeting 


MANY ADDRESSES GIVEN 


Statutes and Court Rulings on Incen- 
diary Fires and Firebugs Are 
to be Collected 





NEW OFFICERS ELECTED 
President—John G. Gamber, Illinois. 
Vice-President—John S. Horner, West 

Virginia. 
Secretary-Treasurer—George H. 
tleton, Minnesota. 
Executive Committee—The officers and 
Homer Rutledge, Michigan; George S. 
Lewis, Cntario. 


Net- 


TORONTO, CANADA, Aug. 30.— 
After serving several years as secre- 
tary-treasurer of the Fire Marshals’ 
Association of North America, John G. 
Gamber was elected its president for 
the coming year at the concluding ses- 
sion. President Gamber will announce 
his committee appointments within the 
next month. 

Under his direction will be -under- 
taken one of the most important and 
constructive efforts yet planned by the 
organization. During the coming ‘year, 
work is to begin on the collection and 
codifying of all the statutes and court 
rulings respecting incendiary fires and 
prosecution of firebugs. This work 
has already been done for one state. 
When the entire record is available 
several volumes of court decisions and 
rulings will be ready to serve fire 
marshal departments and prosecuting 
attorneys who may be handling incen- 
diary fire cases. 

Effect of Prosecution 


The fire marshals are convinced that 
prosecution of incendiaries has had a 
marked deterrent effect on prospective 
criminals of this class. They have 
made incendiary fires unprofitable in 
inany instances and believe a further 
tightening of the law’s grip on these 
criminals will still further reduce the 
number of incendiary fires. Poor 
handling of cases by prosecuting at- 
torneys in competition with older and 
more expensive competitors has lost 
many cases for fire marshals and they 
are seeking ways to equip better the 
local officials by such methods as 
furnishing them with all the relevant 
court opinions extant. 


Program Was Crowded 


The convention at Toronto was 
hardly able to express its conclusions 
because the program was entirely too 
crowded. Those selected to present 
papers were hampered for lack of time 
and all spontaneous discussion of 
these papers following their presenta- 
tion was cut off. This is the second 
time within recent years that the fire 
marshals have almost choked out the 
life of a convention by jamming down 
a ten day program in three days. The 
spirit is commendabie but the results 
are disappointing. 

In spite of the constant reading of 
papers, the attendance was continually 
good. The fire marshals, as every 
other group of public officials today, 
discussed the present industrial unrest 
and its relation to government. Edu- 
cation of the child in the fundamentals 
of good citizenship including respon- 
sibility to one’s neighbor for preven- 
table fire was recommended by several 
speakers. All fire marshals look to the 


‘the most complete and varied library of 
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prevention and are using all means to | people instead of all of them was the 


obtain for fire prevention study a place 
in the schools. 
A. R. Small’s Address 


A. R. Small, vice-president of the 
Underwriters’ Laboratories, explained 
how that organization had unified and 
harmonized the standardization of fire 
protective appliances. Instead of chaos 
resulting from every state and local 
official testing such appliances with in- 
adequate knowledge and equipment, 
there is one uniform and recognized 
requirement for them which answers all 
questions so far as their value for fire 
protection is concerned, that is, “Do they 
bear the label of the Underwriters’ Lab- 
oratories?” Mr. Small explained that the 
only thing which will prevent any man- 
ufacturer from obtaining the label priv- 
ilege is failure to submit an appliance 
that will meet the fire protective value 
test. The Laboratories’ label is now used 
on 100,000,000 pieces of material annually. 


W. E. Mallaliew’s Talk 


Extension of cooperation between the 
fire marshals and the National Board 
was urged by W. E. Mallalieu, general 
manager of that organization. The fire 
marshals accepted his invitation by vot- 
ing unanimously to use the informa- 
tion and services of the National Board 
and to give it all the aid possible in 
maintaining national records on all prob- 
lems affecting the fire waste. The 
National Board will then have available 


fire prevention information to be found 
in the country. 

The Canadian Manufacturers’ Associa- 
tion was represented at every session 
by one or more members. This organi- 
zation has been most active in promoting 
interest in fire prevention in Canada. The 
manufacturers recognize that the great 
fire loss there is a handicap: to their 
commercial progress and they hope to 
assist in rescuing Canada from its pres- 
ent unenviable position of possessing 
the highest per capita fire loss of the 
civilized world. 


Want National Board in Canada. 


Representatives of a number of Cana- 
dian groups expressed the wish that the 
National Board might find some way to 
extend its jurisdiction to Canada so that, 
since the problems of fire control are 
almost identical in the two countries, 
there might be unity of method and pur- 
pose in such work as evaluation of city 
fire protection, and cooperation in fight- 
ing incendiarism. Mr. Mallelieu, speak- 
ing for the National Board, said he was 
sure that organization would be glad 
to serve Canada as well as the United 
States if the necessary details for exten- 
Bion of its work could be worked out. 


State Conservation Work. 


The fire marshals were all greatly 
pleased with the work of the state con- 
servation associations. This was evi- 
dent from the comments made after 
James F. Joseph, secretary of the con- 
servation associations, read his paper, 
‘Educational Results of Conservation 
Association Work.” In discussing this 
address, Ralph E. Richman, editor of 
“Fire Protection,” pointed out that suc- 
cess of conservation association work 
came because of concentration on a 
.single class of risks which could really 
be handled by the force available, with 
an original and follow up inspection. 
He urged the fire marshals to concen- 
trate at least part of their efforts in one 
spot or on one class of risks or on some 
particular purpose, where during their 
term of office they could accomplish 
definite, tangible results. He believed 
that the money being spent for fire pro- 
tection in this country now, was to a 
large degree spread out so thin over 
such a vast expanse of territory that the 
results were not sufficiently striking in 
hny one place to capture attention and 
serve as the nucleus for further ad- 
vances. 


W. B. Flickinger’s Address. 


W. B. Flickinger, assistant western 
,general agent of the North America, 
of Chicago, expressed the opinion before 
the delegates, that insurance agents and 
companies could no longer meet the ex- 
pectations of the public by furnishing 
indemnity for fire losses only. That 
must be coupled with a real desire and 
‘purpose, accompanied by effective meth- 
ods, to reduce the fire waste, he said. 
The work of the conservation associa- 
tions’ inspectors was cited as a prac- 
tical demonstration of the service which 
could be given to make “Insurance the 
Science of Service.” 

That the fire loss of Canada and the 
United States can be greatly reduced 





child as the ultimate solution of fire 


theme of J. Grove Smith, fire prevention 
commissioner of the Dominion of Can- 
ada. He gave figures to show that 90 
percent of the fire loss occurs in about 
10 percent of the properties—namely in 
mercantile and manufacturing occupan- 
cies. He therefore advocated a con- 
certed and concentrated attack to pre- 
vent these large industrial losses as the 
most effective way to make a rapid and 
material reduction in the fire waste. He 
would, so to speak, forget the “general 
public” and go after the 10 percent of 
the people in whose properties occur 
90 percent of the fire loss. He explained 
Canada’s individual responsibility law, 
published in May “Fire Protection.” 

An elevator is just a warehouse and 
‘a leg, said James J. Fitzgerald, assistant 
secretary of the Grain Dealers National 
Mutual of Indianapolis. Proceeding 
from this premise he explained briefly 
where to look for elevator hazards and 
how to correct them. One-half of ele- 
vator losses are caused by lightning, 
sparks alighting on wood shingle roofs 
and fires of unknown origin. The first 
two are easily preventable and most 
of the unknown origin fires are boot 
fires, he said. Cleanliness and good 
housekeeping are better than first class 
equipment as fire prevention successes, 
was his conclusion. 

It is impossible even to mention the 
many papers and discussions on fire 
hazards and problems from electrolysis 
to circus tents which were presented. The 
association now has more associate than 
voting members, many insurance com- 
pany representatives being among ther. 
The annual convention report is a val- 
uable publication and those who desire 
it should write to the secretary. 

’ ‘The Canadians proved to be royal en- 
tertainers. In fact, they kept the con- 
vention busy at meal hours attending 
banquets given by the city of Toronto, 
the province of Ontario, the Canadian 
Manufacturers’ Association, the Rotary 
Club and the directors of the National 
Exposition. The meeting place for next 
year has not been selected. 





INSURANCE STOCKS 


NEW YORK 
Net book 
value 

Dec. Last 

Companies. 31,718. Bid. Ask.sale. 
Amer. Alliance ... 204 245 255 250 
patos sane 168 85 100 102 
Continental ...... 202 288 300 292 
Fid.-Phenix ..... 341 510 pan 510 
Great Amer. ..... 300 400 410 405 
Glens Falls ...... 609 700 800 750 
Globe & Rut..... 1,360 900 mee sad 
Hanover ....see-- 164 165 175 170 
eR eT IE 354 555 565 560 
Nat’l Liberty .... 379 300 320 320 
Niagara ....ccceee 412, 390 420 410 
North River ..... 334 175 Sie cate 
ee ee 219 180 240 220 
Stuyvesant. 2.22.5. 11% 50 90 70 
United States .... 245 260 64s cae 
Westchester ..... 234 370 390 380 


CASUALTY AND SURETY 
Amer. Surety .... 114 140 145 140 
Fidelity & Cas.... 354 425 515 450 
National Surety .. 200 240 245 240 
U. S. Casualty.... 250 ae 200 205 
Baltimore Cos.— 


Fidelity & D..... 160 120 mare 12 
Maryland Cas. ... 203 100 ine 100 
U. S. Fid. & G.... 181 bis 140 139 
PHILADELPHIA 

Companies. Par. Sales. 
DORAAIIOD | a. 6 6.0500 550 645 $b 0m 0 10 23% 
Fire Association ......... 50 320 
ORRIN 55.0.6.00 cace nee teee 25 92 
COUMED cc cccs cee cecccevsne 100 125 
Girard Fire ...... eer 100 235 
Insurance Co. of No. Amer. 10 30 
State of Penn. .........-- 100 80% 
Lumbermen’s ......- : 25 100 
TROCHRMICE.. s sin.ci5 005s ccs 25 75 
Pennsylvania Fire ....... 100 ‘ 
People’s National ........ 25 19% 
Reliance ...ccccccccccccecs 50 60% 
United Firemen’s ........ 10 12% 

HARTFORD, CONN. 

DAABR occcercdosecsecevese ‘on 425 
Automobile ..... Cae ae -win'e iss 320 
TRAPETORR WGC okie cicscisnes 535 550 
| reek ore sere 470 475 
National Wire: ......<cccces 400 
PCE. EEO: - 60-00 .boy 000-00 6:3 675 709 
Aetna Casualty & Surety ..... 525 
Hartford Steam Boiler... ... 385 
THAVOIOES: .cccccrncescceses 785 805 





Demand from Department Stores 


Companies writing strike insurance 
find that within the last few days there 
has been quite a demand from depart- 
ment stores for indemnity of this char- 
acter. The stores from different locali- 





by educating about 5 percent of the 


BUSINESS IN WESTERN 
TERRITORY LAST YEAR 


Increase in 1918 Premium Over 
1917 Figures Was $21,649,361 
Is Shown 


YEAR’S LOSS RATIO 52.34 


Interesting Comparisons in Tables 
Prepared from Advance Sheets of 
Argus Comparative Chart 


Premiums of fire companies in the 
so-called Western Union territory for 
1918 totaled $161,437,834, showing an 
increase of $21,649,361 over the pre- 
vious year. The gain in 1917 over the 
1916 total was $16,174,206, indicating a 
decided improvement in the showing 
as to income increase. 

The loss ratio last year was 52.34 
percent. A comparison of the figures 
for the last five years shows that in 
1914 the loss ratio was 57.72 per cent 
and the total premiums only $110,432,- 
580, thus making the increase in pre- 
miums and the decrease in loss ratio 
equally pronounced and _ satisfactory. 
These figures prove that the great 
growth in the business in this terri- 
tory has been put on a basis which 
made it even more profitable to the 
companies than the gain in premiums 
would indicate. 


Comparison of Companies 


Some interesting figures for the in- 
dividual companies in Western Union 
territory and for the three classes of 
companies—Union, Bureau and -non- 
affiliated—have been compiled from the 
Argus Comparative charts, and are 
printed in this issue of THE NATIONAL 
UNDERWRITER. 

The Hartford Fire has jumped into 
the lead among the companies in west- 
ern territory, and the Home of New 
York, which had held first place in pre- 
mium receipts for several years, drops 
to second place. The Aetna advances 
to third place, displacing the National, 
which drops to seventh position. The 
Great American, Continental and Fi- 
delity-Phenix are fourth, fifth and sixth 
respectively, finishing in the same or- 
der that they did in 1917, but all ad- 
vancing one point in position. All 
seven of these companies show more 
than $5,000,000 in net premiums for 
1918. 

American Leads in Bureau 





The American of Newark again leads 
the bureau companies, as in 1916 and 
1917, with the Security of Connecticut 
second and the United ‘States third. 
The Ohio Farmers, which has held sec- 
ond place in former years, drops to 
fourth. 

The Globe & Rutgers still has no 
real competition for first place among 
the non-affiliated companies. 


Agents’ Committee to Meet 


The executive committee of the 
will hold a special session in Hartford. 
Conn., Sept. 10. The National Convention 
of Insurance Commissioners will meet in 
Hartford at that time. 


Miscellaneous Notes 


Vice-President E. G. Piper of the Rhode 
Island will sail for Europe September 2° 
on a month’s business trip. 

E. Roger Owen, general manager from 
the home office of the Commercial Union, 
is expected to arrive in the United States 
September 9. 

Arrangements have been completed to 
form one of the largest insurance com- 
panies in the world in India, to be known 
as the New India Assurance. It will 


have an authorized capital of about $40,- 





ties are seeking this class of insurance. 


000,000 and will conduct a genersl insur- 
ance business. 


National Association of Insurance Agents’ 
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STATES ARE ALLOTTED 


TERRITORY IS DISTRIBUTED 


Old Cincinnati Office of the Liverpool 
& London & Globe Will Be 
Ultimately Discontinued 


The old Cincinnati general agency of 
the Liverpool & London & Globe, 
which has been located in that city for 
many years, wlil be discontinued Jan. 
1. The late James M. DeCamp was 
general agent of the territory for a 
long period, it comprising Ohio, Indi- 
ana, Kentucky, West Virginia and Ten- 
nessee. This is the last office of the 
kind the company has maintained in 
this country. The Cincinnati office re- 
ported to New York and was under the 
jurisdiction of the United States office. 

Sinc the death of Mr. DeCamp, 
Frank Ritchie, for many years Indiana 
state agent of the company, has been in 
charge. It seemed only a question of 
time when the office would be discon- 
tinued. In the distribution of territory 
the western de partment at Chicago 
gets Ohio, Indiana and Kentucky. 
Tennessee will report to New Orleans 
and West Virginia will report to New 
York. The western department gives 
up Montana, Utah, Wyoming and New 
Mexico, which will report to the Pa- 
cific Coast department at San Fran- 
cisco. 


DEAN’S RATING PROGRAM 
(CONTINUED FROM PAGE 1) 
instead of by wire pulling or by nego- 
tiation. When the public begins to real- 
ize that underwriters are ready to make 
changes downward as well as upward 
by a mathematical system under the su- 
pervision of state authorities, friction 
will cease, in his opinion. The annual 
fluctuations, remarks Mr. Den, in loss 
ratios in single states are, of course, 
incomparably greater than those based 
on the national experience. Hence an- 
nual rate changes based upon state ex- 
perience would be destructive to prop- 
erty values and every form of industrial 
activity. Mr. Dean says that these facts 
show that two standards are needed be- 
fore underwriters can begin to measure, 
one, for time and the other for territory. 
In addition to these there is needed a 
standard for the distribution of the tidal 
wave caused by city conflagration, some 
formula for finding what constitutes a 
conflagration and for distributing the ex- 
cess of loss occasioned thereby over the 
entire property values of the country. 


Confiagration a National Concern 


Every conflagration large enough to 
attract national attention is really a 
matter of national concern. After every 
city conflagration in the past fire insur- 
ance companies have been left to their 
own devices to recoup themselves as 
best they could under restrictive laws 
which forbid any concerted action in es- 
tablishing or changing rates. Solvent 
companies pay their losses out of their 
accumulated assets, but there has never 
been any possibility of concerted action 
in systematically distributing these 
losses. A close examination convinces 
Mr. Dean that this embodies the same 
principle of distribution and that in the 
end it would be a beneficent arrange- 
ment for all concerned to distribute these 
conflagrations by a rate advance that 
appeals to everybody as equitable. 


Protection Fund Depleted 


Mr. Dean adds that because of no sys- 
tematic plan for meeting conflagration 
losses, companies pay them out of their 
trust funds, but there is no way to make 
g00d the depletion without delay. At 
the present time this fund needs careful 
Safeguarding. The aggregate liabilities 
of companies in congested centers are 
inflated by war values and the market- 
able value of their assets has depreciated 
as never before. The possibility of com- 
panies being forced to sacrifice two or 
three hundred million dollars of their 
Securities under a forced sale to pay for 
@ city conflagration is not pleasant to 
contemplate. Mr. Dean reaches the con- 


clusion that there is every logical reason 
defined 


Why a conflagration should be 


Comparison of 


INTERESTING FIGURES ON 


tables are as follows: 


No. Co’s 

RNs oi eS ost Jeane Uses be eae 190 

EPEC nahee caccecareetencedesod see 192 

BOTS) cae ote s ewe eine Coane ceues 196 

MUS so dance ace ame onde wad weet 194 

BURG es Caco ed baa waneetns (eee eeeues 195 
ee eee ee 


the following results are shown: 


Five Years 


FROM ADVANCE SHEETS OF ARGUS COMPARATIVE. CHARTS 
COVERING WESTERN UNION TERRITORY 


Compared with the three previous years the aggregates shown in the 1917-1918 


AGGREGATE BUSINESS—ALL COMPANIES 


Classifying all companies not affiliated with the Western Union as non-union, 


UNION COMPANIES 


No. Co’s Premiums. Losses. Ratio % 
MEM G eceacveceudeeeeneeceeees 4 91 $ 83,938,260 $ 48,451,237 57.72 
S| ee paceeee de dtagsabeseeae 9 86,499,053 44,801,848 51.90 
MEE acecdencceweroeeeies wexcecet 92 94,657,420 51,794,998 54.71 
BET aG cote cuccweceenewenceeeueeus 92 106,714,306 57,624,751 54.00 
EGC catered wid veet ede weannwen eee 94 123,360,474 64,783,601 52.50. 
Total, & YOAPS.. oc .iccecccies $495,189,513 $267,456,435 54.00 
NONUNION COMPANIES 
No. Co’s Premiums. . Losses. Ratio % 
ot rr Hewenietveceesatwvecas 99 $ 26,494,320 $ 15,046,554 56.79 
BEES Cade as Cae cacsdaemecenewueen 100 27,132,350 13,378,626 49.31 
MING e646) sc widely keel ¢uelese neces we aes 104 28,956,847 14,736,213 50.88 
BR aGcsieureneqesc ceauaneunwaes 102 28,935,025 14,843,408 52.30 
1918 aretae Ceceurducerenwaenses 103 32,251,825 16,584,210 51.80 
Total, 5 yearS........cee. $143,770,367 $74,589,011 51.85 
BUREAU COMPANIES 
No. Co's. Premiums. Losses. Ratio % 
OD Awa csawaw ewe se was se evewes 55 $ 22,557,390 $ 12,807,571 56.77 
BME Ue tec cnaccetecenvevaewa ns r 64 23,941,293 11,805,793 49.31 
BEES. ore 860s sda casceecaeuceendses 64 25,274,578 12,937,473 51.19 
|. Aer RUST cece awdecees 64 28,935,025 14,843,408 51.29 
RONG O ciaccewae Ciscceccateadeueses 64 32,251,825 16,584,210 51.42 
Total, 5 years......... a $132,960,111 $68,978,455 51.87 87 


A comparison of the aggregate business of the affiliated companies, Union and 
Bureau, with that of the non-affiliated companies shows the following: 


AFFILIATED COMPANIES 

o’s Premiums. Losses. Ratio % 
EG Oc ob ctndadeNewankn Cueeeacwes - 146 $106,495,650 $ 61,258,808 57.52 
MEMES ediadeci Gace veacewetueuadexs 15 110,440,346 56,607,641 51.46 
RG hee Cae salc cccnekanect es eneus 156 119,931,998 64,732,471 53.99 
NCU ReE Rae ceaen ends Cn cae euemes 156 135,649,331 72,468,159 53.42 
BOG deena cacoeeean Wihecuwe wawmaed 158 155,612,299 81,367,811 52.27 
TORRE, © WORIRs 6 6c c ceccte wens $628,129,624 $336,434,890 53.55 

NONAFFILIATED COMPANIES 

No. Co’s. Premiums. Losses. Ratio % 
MOC cewcd kane cee cn cccibee aulweagtes 44 $ 3,936,930 2,238,983 56.87 
MEMENS cia. viatacdeceeeeedeeeeasuces 36 3, ,0 72,833 49.29 
MG Wane Cho culd.e soe keceewiele eee ca 40 3,682,269 1,798,740 48.85 
BEMEC Sis cddewne ce tadewsate dexwees 38 4,139,142 2,458,106 59.38 
POEMS cs cucadecousanendneaeadceud 39 5,825,535 3,140,705 53.89 
"RON (Or PONN a v6 <5 es cetoenes $20,774,933 $11,209,367 53.90 

From the totals of each classification and the aggregates of all the com- 


panies included in the tables are drawn the following interesting percentages: 


PERCENTAGES OF AGGREGATE er eee 


916 1918 5yrs. 

Union C ompanies cneees Reward eweans 76.08 ite 76.58 76.34 76.41 76.31 
Nonunion Companies .............++4.. 23.97 23.88 23.42 23.66 23.59 23.69 
Bureau CompanieS .........cccccccscce 20.438 21.07 20.44 20.69 19.97 20.48 
AMMAteE COMmPEMICS «oo .ccc ccc cccccers 96.46 97.19 97.02 97.03 96.38 96.79 
Nonaffiliated Companies ............... 3.54 2.81 2.98 2.97 3.62 3.21 

PERCENTAGES OF AGGREGATE LOSSES 

1914 1915 1916 1917 1918 5yrs. 

reece) CINE ko acd de waeleeoneees 76.30 77.85 76.90 76.65 76.97 
Nonunion companies ...........+-eee0es 23.70 22.15 23.10 23.35 23.03 
DPOU GOMNEMIGS 2. cscs ccccceccsse cane 19.44 19.80 19.60 19.8% 
MIRAGE COMPEMIGR 2.0.6... cic cvcccuscscn 96.46 97.29 96.70 96.25 96.80 
Nonaffiliated Companies ..............4. 3.54 2.71 3.30 3.75 3.20 


Aggregates for: 


FIRE BUSINESS COMPILED 


Premiums. Losses. Ra 


tio % 
$110,432,580 $ 63,497,781 57.72 
113,631,403 58,180,474 51.21 
123,614,267 66,531,211 53.82 
139,788,473 74,926,265 53.60 
161,437,834 84,508,516 52.34 








$648,904,557 $347,644,247 53.57 



































and its loss be distributed by method in- 
stead of by chance. 


Distribution Plan Illustrated 


Mr. Dean says, “Let us assume that a 
conflagration loss in a single state ex- 
ceeds 25 per cent of its annual premium. 
If this 25 percent were distributed 
ihrough five years of the state’s own 
experience it would require an annual 
advance of say 5 percent for five years, 
the excess of the conflagration over 25 
percent being distributed to all states 
over a like period of five years. This 
interstate distribution would, of course, 
include the state where the conflagra- 
tion occurred. Hence, the loss ratio of 
this state would be increased 5 percent 
for a period of five years plus the small 
percentage increase which would be 
shared by all states. 

Mr. Dean declares that it is plain that 
insurance companies cannot change their 
rates to conform to their annual experi- 
ence. There comes the question, what 
should be the standard period of time? 
Mr. Dean suggests that companies might 
decide to figure their averages at the 
beginning of each year for the preced- 
ing five years experience, moving their 





calculations forward one year at a time. 
This probably would be found to be a 








workable standard from the start. It 
would be purely arbitrary and dependent 
upon sanction and approval. If the dis- 
tribution of city conflagrations were first 
applied the fluctuations of state expe- 
riences spread over. five year periods 
would reduce the annual change in state 
rates to dimensions that could be borne 
by the public without undue hardship. 

Mr. Dean says that only under the pro- 
tection of anti-discriminatory laws would 
it be possible to establish any system to 
provide for systematic rate changes 
based upon actual experience. With anti- 
discriminatory legislation adopted in all 
states this obstacle vanishes. 


Underwriting Profit 


Mr. Dean declares that the final stand- 
ard necessary to measure sequential re- 
lations in such a way as to insure uni- 
form underwriting profit in each of the 
several states is a matter of simple 
agreement between the companies and 
the states as to what constitutes a rea- 
sonable underwriting profit. Interstate 
discrimination is revealed in the annual 
insurance reports showing the ratio of 
underwriting loss. These show that the 
profitable states have long been pump- 
ing assets into the great national fund 
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| BUREAU MAKES REPORT 


| TAKES UP WADSWORTH LOSS 


Important Conclusions Reached by 


Michigan Inspection Bureau—Haz- 
ard of Large Glass Side Walls 


A report on the recent loss to the 
Wadsworth Manufacturing Co. of De- 
troit, which is now estimated at $1,250,- 
has 


000, been issued by George W. 
Cleveland, manager of the Michigan 
inspection Bureau. The report out- 


lines in detail the causes of the fire, 
character of the risk, fire protection, 
etc. The principal building which 
burned was equipped with Fenestra 
windows, extending from the floor to 
the ceiling of each story of the build- 
ing. Numerous factories are being 
equipped with windows of this type in 
order to permit of the greatest possible 
amount of daylight. 


See Window Hazard 


The Michigan Inspection Bureau evi- 
dently feels that wide expanse of glass 
windows of this character is danger- 
ous, as the first conclusion reached in 
the report is “The inability of auto- 
matic sprinklers to hold a fire origin- 
ating in unsprinklered areas, well _— 
ported with combustible materials, a 

a largely glassed wall without oe 
supplies both in volume and in pres- 
sure of the highest degree.” The re- 
port adds that “if the windows and the 
stairs and elevator doors had all been 
closed, the heat generated is believed 
to have been sufficient to have set fire 
to the contents on all floors of building 
No. 6 simultaneously, by direct radi- 
ation through the large expanse of 
glass side walls.” Other important ob- 
servations made by Mr. Cleveland in 
his report follow: 

Engine No. 32, capacity 700 gallons 
per minute, attaching 2-2-% inch lines 
to Siamese sprinkler connection at 6-52 
P. M. as far as we can ascertain had no 
effect on the fire, in a measure contro- 
verting the theory that the 1,000 galion 
fire pump recently ordered installed 
would have, if in commission, been a 
material factor in saving the risk. 

The expectation of the Detroit Fire 
Department holding exposure fires to 
sprinklered risks, especially in the large 
manufacturing and mercantile districts, 
must be seriously reconsidered. 

The “production” hazard of the auto- 
mobile industry must be analyzed. The 
production engineer with his large 
authority and almost resistless energy 
must be brought under control of the 
protection engineer. At the present mo- 
ment he introduces the factor of an out- 


sider within the organization, whose sole 

interest is getting an increased output 

per unit of area and hand. 
Note—These conclusions apply with 





equal force, 
following 
Motor Car 


but in varying degree to the 
recent Detroit losses: Saxon 
Company, Feb. 3, 1917, of 


$2,000,000; C. R. Wilson Body Company, 
Feb. 14, 1919, of $500,000; Frigidaire Cor- 
poration, July 20, 1919, of $50,000, and 
Wadsworth Mfg. Co., Aug. 1, 1919. 


$1,250,000. 





the other states have been pumping out 
of this fund for their own use. Mr. Dean 
says the authorities of all states should 
co-operate through an all round agree- 
ment defining and enforcing an author- 
itative ratio of underwriting profit to be 
obtained in all states. It would be nec- 
essary to take the aggregate experience 
of all companies and not the experience 
of individual companies to get the ex- 
pense ratio. Large companies do busi- 
ness on an average expense ratio of 35 
percent and they can survive on a 
smaller average underwriting profit than 
the companies whose expense ratios av- 
erages 45 percent. Mr. Dean declares all 
experience shows that the large gen- 
eral agency companies favor rates so low 
that new capital will not be tempted into 
the business. With the companies of 
large capital and long experience it is a 
purely economic question whether with 
low rates and no new competing capital 
they cannot do better than with high 
class rates and the constant encroach- 





that affords all states protection while 


(CONTINUED ON PAGE 20) 
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*Incomplete—companies ceased business. 


Net cediun ee Net Prems. Losses 
Written Incurred. Written. Incurred. 
Aachen :& Mamich ..2060e6ssscces $ *91,882 hk CO EE SE. 
PEEDB (no ccscevwersecsseiccscsivivece 5,673,451 3,049,675 6,370,617 3,158,984 
TS ey ey ee ap A ee 195,91 65,747 294;74 29/88 
BIBCTICAR AIMIBNCS os ccccsccwewces 538,388 236,020 608,913 257,556 
Py OE os ee 89,147 471,746 693,518 411,882 
° PARROTACAN BUMITIO 6 6\.<sin 0s 6:0.0.0's\0is oie 129,725 45,958 386,085 143,692 
BINGTICAN-WBTIONB] 4 0.0.06: 0's:0:00:0-0: 120,600 14,983 150,403 51,478 
REO PORUDRIGS - 5 6.2 016500 6000 0s sien 570,765 372,697 754,439 342,789 
Oe Oa eee eres 499,653 196,714 1,180,863 565,212 
Bankers & Merchants............ 28,803 21,632 24,00 2,241 
oe Co 385,341 208,941 444,643 307,930 
ReMOURIIREIADD: (cs 3's S20, 04 S18 irse 5 S&S e's bp o> 414,185 286,242 452,138 248,457 
SR DERASNINIL, Nb Yes 41a w/b 18S Steines wl 101,071 34,678 130,905 49,341 
REBUN SHOP. 6 sone so s0w 560 39,126 2,019 106,681 18,031 
Ren EUEOING: '5-a\5 6 sivas 00e nis en ewes 74,944 18,043 106,130 28,433 
oo eS rn ee ee 568,160 311,369 557,841 311,905 
Cleveland National .........2232! 166,028 92,68 208,230 116,070 
Columbian National ......c.sss0- 265,346 72,888 181,920 145,132 
iSOmas AIMNON, BONE, © 60's 010s ox'cc-6 wes 2,646,151 1,469,902 2,922,422 1,566,810 
RED A MOMARIOUL SIN Mes 6 o's .or0 ws 20s wee 392,265 197,011 489,931 246,929 
Commonwealth, N. Y. ....--.cccee% 696,350 429,015 489,295 326,880 
SSOMMRCUICUE WARS: 45.5602 o 5s 20 scc0's 2,227,494 1,043,077 2,575,366 1,143,065 
[IIERORL Sbaaikinisa usb si sees Seo 4,760,336 2,236,559 5,206,391 2,450,037 
[MES t ue L eee k eb ee be Web ons 6s 6 96,417 60,804 112,297 48,151 
RP RPDE URL St PAO hs 0 105 hb ws dep liom 411,178 194,316 444,720 292,332 
BPOLREL PUMESOMIML 9 0:0.0:010:0.5,0:0.010:0 0s 69 115,005 35,229 81,943 62,127 
Eagle, Star & British Dominions.. 115,836 36,604 252,837 123,106 
Equitable F. & M 154,811 75,136 237,745 100,618 
Fidelity-Phenix 4,012,796 1,944,629 5,124,416 2,286,166 
Fire Association 2,038,969 1,094,271 2,331,343 1,308,998 
Fireman’s Fund 1,979,712 1,040,854 2,419,342 1,193,187 
Franklin, Pa. 766,969 390,685 1,222,511 651,772 
Generale ....... 215,080 122,911 259,334 196,670 
Georgia Home 36,204 9,041 46,582 19,768 
TBE oc | ee ee ee 910,575 547,922 1,171,350 614,099 
SPEMIbS Bias... o.0i00eu 0» see eorne 204,466 107,253 237,471 126,593 
[SCOT PAeMOEAORE s.5.5.0% 500d a 2ibcew se 4,564,814 2,389,406 5,590,017 3,359,540 
RRSSUMERELND 51055 a ee bine Bos ais bie ee ba 19,603 ol) ee re a nee cet 
MAMDUPS-BrOMCN ...6<scccccscce *201,516 PADS .- ckeescunsice Sumbeneuee 
are eee 1,535,863 789.95 1,496,234 732,520 
ON AE le eae eee ae 7,385,563 4,232,291 10,221,169 4,785,756 
Henry C slay Sa gee es Pe 289,824 175,191 495, 136,741 
Se Sa Sere re 8,196,048 5,150,036 9,894,899 « 5,630,702 
Home Fire PP secuécseciens “Suscktenee (Beawodande 6,03 9,3 
CU: OS a SS ee ers See 230,287 101,314 238,035 129,213 
REARS ROE INS UAL fo wine ie Sis s wis sae 3,051,871 1,758,711 4,639,830 2,028,226 
RURMERMURTARIO':, 555575166 :nin bis dsb u's. 00 e510 S65 193,793 77,945 227,786 55,4 
aw Dnion @ HOCK... .66s000%0% 134,064 84,220 117,283 83,973 
Liv. & L. & G., England..... iam ee 3,080,738 1,774,002 4,013,283 2,098,504 
APOROON ABBUPANCD 05. 6.0660s.00%.0000 590,331 304,492 700,489 314,061 
London & Lancashire............. 941,624 467,902 1,022,984 505,168 
TS eS | ees eee 130,999 75,637 145,020 89,81 
Mechanics & Traders............ 271,872 151,555 277,178 162,388 
ROR TIOIED, 105 Dn. 6:64:60 5: wow c's nice a.e 607,541 324,789 421,835 238,335 
Merchants National Peso ec cusire ss 61,305 18,349 200,808 60, 
TO | oer ae 429,652 221,529 492,164 298,011 
minneapolis F. & Mei... ccccccceee 328,954 221,838 343,024 208,50 
oO SO eC ee ee re ne 6,359,546 3,364,774 5,070,938 2,785,832 
POCLOMAL FSOCUTICY ois .600.5:0 <0 10:5ie07 38,198 13,817 62,752 16,215 
ava MAN SNPINIIOD 16:55 Gs Ss ints sa shire ia ni s6 Se sa oo 321,606 163,897 402,162 234,818 
HOW: BEMNNIOBMIND 20s 050.50b s:0i5's0.8.6 720,884 434,274 802,461 418,578 
IO W MORIA ooo. os sat wccescves 36,928 14,833 38,582 7,75 
LEE Ce ee pm 1,436,929 726,978 1,824,737 941,857 
Ee Oc) a eee #15 56,780 TERED, “os ieseomuce. ° Seanmaumac 
N. Br. & Mercantile 2,351,306 1,397,182 1,926,926 1,208,553 
Northern Assurance 1,534,466 987,198 1,932)484 1 222°032 
Northwestern F. & MI 569,959 317,963 630,127 458,265 
Norwich Union 884,691 482,648 993,512 659,476 
Ohio Valley ..... 41,687 34,563 73,469 40,368 
MUR UENENE TG ig og 6 ain bab ete oe oie a where 783,387 438,835 777,376 409,951 
Palatine TER PEELE ree y ee 854,982 480,880 982,649 512,386 
eo TS a eso ee 65,08 22,905 67,731 17,063 
Peansylvania Wire. .ec6e0. 6s. ices 1,495,955 879,532 1,343,057 844,528 
PE, BOO, cscunsetvcwes wees 2,469,322 1 204, 122 2,606,107 1,219,136 
Phoenix ASBUTANCE ...cvccccsecce 1,021,012 524,169 1,075,130 581,176 
Providence, Washington ......... 805,275 461,192 896,131 528,176 
SRTMER IOS (onic auras Oo sce eee ae sie 1,822,707 923,991 2,408,321 1,167,100 
MOE ena tae wie ce einee ee 75,235 40,847 98,615 28,490 
a ery er ee 3,132,133 1,906,684 3,730,552 2,289,317 
SOW OA TORCMNPO 4 oo c snsdnce aces 625,459 348,586 751,038 442,874 
oS Gea et coer 43,476 15,934 55,852 31,440 
Ce LU AP. SS” CS rene aera 2,987,357 1,530,629 3,128,531 1,744,593 
PCE IED TITS ls NOE 6 ois ooo win weweinwe 1,225,311 635,758 1,232,095 625,561 
MPLAB ONOU BO BM. sc icceaecs.cw see 3,628,519 i, ty 403 4,014,605 2,033,243 
SPENAMNMEHIEE, SMCHOERER, a <iwieue's: @ Sinia-e 1s 0s 238,299 122/915 215,111 99,422 
UME List iss Sic sis leas 64 secu ews 251,397 125,650 315,129 113,985 
Se MIPUNIIDNN © 16.5 5 pices 0's se o.boeuwie 50,911 24,433 67,037 27,082 
Re aaa ere ee 221,000 87,751 240,373 66,935 
ES TT Ra 1 Se a aan a 1,217,149 657,859 1,329,346 726,144 
(LS REST eee re et Pe ee eee 360,483 185,457 457,975 250,661 
A MORIA RUE Dy 5 6 .6%s.5:0'0:00 60's Sale aay 606,905 225,435 521,946 351,670 
ge TT 2, a ean re 271,720 140,302 361,796 175,663 
REEEPNIOD Cn CcGhcan Shad. 006 a basse ees 142,466 85,720 758,387 357,470 
PRESCOT é:6 0:4 00 we 6-0 6% © 122,431 55,733 133,895 74,048 
CEOS: | 5 a roccrsis os on eo ewes ere 1,874,544 1,074,672 2,438,232 1,377,999 
Western ASBBUPANCE 62. 6.0200s00% 617,674 301,530 658,953 417,894 
ERIN ob @ o:55b 4109s Sane OS were 181,239 91,953 235,612 202566 
BWA Cubawkpeseaeh ven eee eine $106,714,306 $57,624,751 $123,360,474 $64,783,601 




















An Appeal From 
the Post Office 

















One of the factors in the high cost 
of living is the incredible waste that 
results from carelessness or ignorance. 
There is a cry for increased produc- 
tion, but the average clerk, for example, 
will make little effort to prevent waste 
of goods on hand. Anyone who re- 
ceives many express or mail packages 
knows that a great number are dam- 

















aged from insufficient packing. Many 
more are never delivered because of 
insufficient or careless address. 

The evil is so great that the post of- 
fice is out with an appeal to the public 
for care in wrapping, tying and ad- 
dressing parcels. The loss to the pub- 
lic is, of course, immensely greater 
than the annoyance to the post office. 
Supervision should be exercised in in- 
surance offices over the preparation of 
parcels for shipment, not only as an aid 
to the post office but as a genuine 
economy. Delays are almost as 
troublesome and vexatious as losses. 





“WESTERN INSURANCE BUREAU COMPANIES 


Premiums and Losses in Western Field 


1918 AND 1917 TOTALS FOR STATES COMPRISING “WESTERN UNION TERRITORY” 
COMPILED FROM ADVANCE SHEETS OF THE ARGUS COMPARATIVE CHARTS FOR 1919 


WESTERN CMON COMPANIES 



































1917 \ 1918 \ 
Net Prems. Losses. Net Prems. Losses 
- Written. Incurred. Written. Incurred. 
BO@TICUIEUPA? o.60:6:540 0 0%'s sRiexe wees $ 862,985 $ 435,915 $ 957,431 $ 523,440 
PUR NIE b's 038 see be eee Seles 313,333 37.388 349,787 169,702 
Foe cn Oe ae” Re ane Ce peer nere aes 3,321,726 1,576,151 3,436,590 1,516,960 
DRT 1D ko 5 0 55.08S, oo ora naweelas 82,225 52,164 71,595 53,247 
Baltimore American .........0.- 41,573 17,740 45,140 110,560 
ao uOre eee rare 893.404 472,356 1,424,917 667,545 
peg a Pee eee 44,651 17,9 51,778 30,381 
BOER ANTD) = cists sso piero rs biaidinrp sie tee orale ete 433,058 302,942 409,442 237,085 
NE cps Samia tae coe s cars ones 607,145 318,445 747,734 405,198 
AEP OE 2 Oe isons 0a eG ew cee Geese atdic same 27,438 12,299 
Clty Ol "NOW TOPs. nscckekicc ds 191,926 109,159 210,494 83,907 
Colambia, QOnio oss ees paeaee 98,004 37,604 104,258 29,851 
OTR INE, RUG. «oh 0.0 s doc wee cease 125,507 71,587 161,325 94,723 
PINON 656 54a Ahk oo oases 60,266 35,031 59,366 35,429 
RCO Cc cawace esate cee emenees 783,746 323,046 826,127 352,330 
Dubuque FT. -S MM. ocd icesccsicss 576,645 257,768 668,800 326,792 
ARR TS PAW I coe 6 6:6 ars. wie's sae ae 114,381 33,158 99,185 41,015 
pe age 2 a ieee ane a 210,877 114,480 253,110 119,087 
BNI tO 6, 9s eisis aie boca sina so 4% 1189,137 695,337 1,303,925 754,722 
Ee EN ai eae eielenece “RA winueareees sore e ace meee 41,067 17,155 
Ce ASS: \ Erna See ee 346,576 151,717 422,750 215,963 
RRNRSRST CE AUN. 5100-4 5-0 3.00:6 oeis'4 haves: 235,979 115,872 269,846 112,041 
Cet TIOTERGTE 6c hic iceiedecteces S0tseneae 0500 n seus 17,870 15 
TREO! FI Rs sink cn ce cew pees 702,767 460,181 757,101 518,055 
Pe ee ee eee 158,676 76,190 166,913 97,300 
Marductte National ....<06..s6es 132,403 45,038 207,104 77,312 
MEGCERIRG: “FA. kone de ee Siccie wees 261,115 138,569 323,528 182,771 
CoE) 6 RR Gs) |S eae ae ra prenso 93,909 33,852 97,716 35,067 
Michigan Commercial ........ ae 303,255 154,949 tVignheces 2 seeaeeans 
PERRO POMEL | 0.b:0 60 06-6606 setae 499,889 373,527 726,400 303,448 
Milwaukee Mechanics ............ 1,382,962 648,142 1,507,809 670,217 
National Ben Franklin.......00. 582,306 336,614 814,752 403,374 
Nationale, Paris 79,718 190,129 112,267 
National Liberty 818,472 1,747,055 897,384 
National Union .. 718,667 1,211,71 835,909 
Netherlands ..... 111,134 210,333 148,161 
New Brunswick eer 118,403 308,574 153,82 
UN SU. a6 F's 6 Ae swans O 4s ee e4 78,272 229,336 112,940 
NOPth Brenen <6.600s<5 2 122,355 131,019 60,513 
PTE PRINOL cpio Kcn cite as e-ess ses 3410 2, 352,831 896,312 442,995 
Northwestern National ......... 1,285,897 625,250 1,297,823 629,161 
Ghio Farmers. ..... <<. Seles screens 1,705,664 923,549 1,863,171 953,442 
ROUME MP TROMENS a 5 6:0 610.610) are 'a-00y sie wid écece 296,652 158,908 350,651 199,382 
POORIGD DIAGUONGL. i.c566 ccin eee ed.ee 18,846 47,414 128,283 60,709 
SPOT, YETI oaréiateinic nsieiewaeSee 130,273 79,131 187,199 111,026 
PACSUN WEG Wiese escckenens 78,084 34,678 92,114 43,425 
PN kgs sin ginieis a Gee sls Soa atm ees 22,808 11,07 *41,065 26,910 
Prussian NATIONAL 6 600<isiccccses *163,572 CE ee.-ssesstewmes °6Sseueewe 
ENERO oe oid se te else teal acteos man wise ater 363,887 192,565 446,647 219,136 
A ena ae 87,188 30,912 102,363 30,755 
ES oda acho wee we aw wwe oes 153,049 86,100 168,415 84,297 
MEMOGS TRIAGE .cccciccccsccscvesesve 433,302 179,030 578,622 327,383 
PN edo c's, ccisiecwuaes poses 61,111 34,655 78,5 28,612 
RE CUEITT. CONS: 6 <cie sccs wesw cles es 1,628,239 787,627 2,324,037 1,083,808 
eg ee Co re mae ane mene eee 414,943 190,106 370,568 130,644 
Security, Onto: ..2 62s scaotere te waters 110,838 36,890 105,846 45,836 
SR DRNENMEUE RSM ING GN. 6.56.6 015. 4-4 018 6-070 mere 48,077 25,346 57,130 32,409 
Cs 2 UC iA eee ere Mes oa : 261,333 129,191 301,498 147,042 
PELE Re ci) PaaS aa eee saree rays 23,644 8,925 26,911 11,02 
Union, PIttsvuren «so... cccccces 30,211 15,835 34,258 15,783 
ORRIN REINA 56-5556 «5 'w Win osc 0's 30% SIs 145,152 90,559 196,305 110.596 
See Dg whe c awecesweess 81,119 39,153 93,668 51,192 
ee er er rem ts oe er eet ee 57,936 4,156 | 
Smite WIGMICNS ss is cncsieccccesc 40,69 6,1 50,893 16,382 
United States 1,602,856 892,250 2,096,885 1,216,113 
WOO scesices 35,095 CC) ere eee emer ree ee oe 
MVOBECETL, SEDs, 6.415:5 4:0:d islets Siecle wate ores 83,589 45,402 67,615 43,864 
PUL wince Gis iae o aloe w na eee aa = ae $28,935,025 $14,843,408 $32,851,825 $16,584,210 
*Incomplete—companies ceased business. 
NONAFFILIATED COMPANIES 
r 1917 \ r 1918 ~ 
Net Prems. Losses. Net Prems. Losses 
Written. Incurred. Written. Incurred. 
GAM ONERNN a bet os dca a heap ye sain eas arelore oie $ 73,7388 $ 33,254 $ 105,351 $ 37,931 
American Druggists . > 75,131 26,227 84.952 30,050 
Ass0. INGUBLTICS . 26.06 na 14,228 2,028 18,507 13,066 
Assur. Co. of eee eleiecateuieieiee ce 41,525 20,711 47,694 27,613 
BPMMIMGMOM «co cscescvccvcesecesas 30,342 14,639 32,502 18,057 
CE. SNRs. o:6e 6a ns ede sewn s ee 19,997 11,794 50,837 27,766 
ae er ee ee ee 295,723 160,554 453,950 152,831 
COMEUET seccccdnns errr rT ree ree 44.715 32,331 32,599 26,966 
MSOMTIROE. os: 6:556. 06:00:00 :6.we we Gene 06:0 08 35,222 20,992 27,391 16,457 
TOUTS IS 6.5 65.04 006.0 sis ee sce sea4;6 6,006 3,927 13,493 5,079 
MGMICY; DEO. oo dc da cacecewcscwess 8,051 5,151 10,500 28,221 
Farmers, TOWS .ccccccccsscscsscs 480,036 216,350 617,287 258,664 
Federal Union ..... prehecoreroteie oes > 103,824 39,166 — 48,489 
slobe National ...... 6tknascenaes “tenes. essa eee 8,02 
Globe & Rutgers...... Sisvemste das tered a 959,782 817,135 1,389, 961 767,170 
Great Nortnern ....s.s<« er Tere 40,3038 WOM. ol aub-trerereonieve acy éenwemmmns 
SS rrr eee Cre Te Re CET Cee ee ee ee 22,112 16,839 
PEOURIIUOR dec cihecevaecncedcen sess 16,152 17,074 39,815 29,449 
| rere eee re ee 8,712 5,752 10,284 5,142 
BANOO NAIR ann asc. vcolew éusracore a ceieccressi sr eiele's 32,486 6,174 39,279 10,870 
UP Cc) CMS Ly |) a eer et rc eer ar are 48,432 33,801 43,935 23,870 
EROGMOMEEROS 2ccccccevedisstesece 7,080 2,647 9,387 1,472 
BTEQMIBETIGL | 6 6.010 die-s 010 6's 000 dae 4.06.6 68 47,603 59,628 92,660 49,187 
DO Wa, IN asic. Saw pie eiiese 6 cies 121,978 54,927 142,058 63,085 
EBICKCTDOCROL oi 6600000 00'sds.0 080 21,371 4,729 37,353 13,802 
London & Scottish........ Sees (5 Dauwawete! | Seceoineuale 6,649 1,849 
CRON, FTI a a)s.4 5c ola wipia eratew meee 8,270 1,909 9,26 616 
CRE Ng hic) k.n:cis occ oe oe vee 272,482 103,936 324,181 232,814 
Metropolitan Fire ....... ee ae 45,458 20,806 59,667 21,567 
MACHISAN DIICTS: 2. sss 08 see Sele 447,698 278,374 551,879 326,415 
PEIMRONOLE TICS: 66 6ccccvecsevacvve 38,640 20,739 36,029 52,491 
NATIONS) “PUBGOB.  2.6.600< scaled e¥- 21,983 ,968 12,193 11,115 
INOW VOrK INGUIONEL .:0.0)0 ssw cccclss 46,636 22,015 93,822 92,027 
POISON RL a Ws. o-48s0s8:455 se afar bp6-0re Scere 448,088 212,074 541,904 284,349 
Pacific Fire ...... satareLs 151,751 85,541 377,918 266,092 
Rocky Mountain 25,356 8,079 119,284 57,030 
Stuyvesant 56,675 92,925 181,536 100,270 
Utah Home 10,626 1,690 36,402 0.83 
Vulcan, N. Y. . ‘ 3,180 Soe os Piblewgta.s  esjieeeries 
Walesn; Cal, .)5.%2 eee eee eiete 14,274 3,055 18,452 7,706 
PEAS UEUL ches: aiele:4 cate Pieieie ee itie antes - $4,139,142 $2,458,106 $5,825,535 $3,140,705 
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NINETY YEARS OLD 


The Franklin Fire 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 


HALE AND HEARTY 


Organized 1829 Charter Perpetual 
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“Nothing humbler than Ambition when it is about to climb’’—Benjamin Franklin. 


AMBITION has been called the mainspring to 


action. Without it there would be no progress, 


no growth. For nearly a century, starting in the city where Amer- 
ican Independence was born, THE FRANKLIN FIRE INSURANCE 
COMPANY of PHILADELPHIA has aspired to furnishing the highest type of 
insurance indemnity and to prove itself worthy of the confidence of its loyal Agents 
and its Policyholders. Under the new Management, as if born again, the ambition 
of the company is still to render a bigger and better Service to its agents by a hearty 
cooperation in all matters of mutual] interest and by supporting unhesitatingly 
good business practices. 














Statement, July, 1919 


Cash Assets..............-$09,046,316.10 
| ere 1,000,000.00* 
pe er ere re errr 2,835,817.16 
HOG SUN kc ci cdcccess 1,210,498.91* 


*Surplus as regards Policyholders, $2,210,498.91 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, 
Hail, Marine, Profits and Commissions, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Use and Occupancy, Windstorm. 
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Favoring the Unprofitable States 
A. F. DEAN, western manager of the and contributed to the protection fund 


SPRINGFIELD, the originator of the An- 
alytic System of Fire Rating and the 
greatest student of the technique of fire 
rating that we have, is promulgating a 
monograph which brings up to date the 
conclusions he has reached as to fire rat- 
ing after a study of some four decades. 
Mr. DEAN is a pioneer and has blazed the 
way for more scientific methods in analyz- 
ing the fire cost. From time to time he 
has met with bitter ridicule and opposi- 
tion. Fundamentally, however, Mr. DEAN’s 
conclusions were correct and were based 
on the irrefutable principles of science 
and logic. 

After having worked out a system that 
correctly measures the fire hazards so far 
as coexistent relations are concerned or 
those that exist at the same time, he now 
comes forward with a plan to deal with 
sequential relations, or time relations, 
those that follow year after year and can- 
not be measured in the schedules which 
give us our basic rates and local tariffs. 
Mr. Dean, therefore, has contributed 
again in a most vital and helpful way to 
the cause of fire rating. 

The removal of the 10 percent sur- 
charge, the conditions under which it was 
imposed and the experiences that fire in- 
surance companies met in levying it have 
caused us all to do some serious thinking. 
Here we have a state like Missouri, no- 
torious for its high loss ratio, always 
causing companies trouble, hostile in its 
attitude, suspicious and threatening, yet 
able to keep the surcharge from being 
applied. Kentucky, another notorious 
hostile state, one which is always creating 
no end of trouble, which for’ years has 
beeen a sink hole, was able to keep the 
surcharge off three months. Oklahoma, 
still another unprofitable state and one 
that has shown its teeth from time to 
time, did not allow the surcharge to be 
applied but two or three weeks. Kansas, 
still another state on the wrong side of 
the books, one which for decades has 
wielded the big stick, caused the removal 
of the surcharge Aug. 1 and got the com- 
panies into court regarding the collection 
of the surcharge up to that time. 
we might call the roll. 

The low loss ratio states with the ex- 
ception of Wisconsin graciously yielded 


And so 


that was needed. The question arises as 
to how long the low loss ratio states will 
permit this sort of a thing to go on. Are 
they to remain quiescent and yielding, 
calling upon their people year after year 
for additional funds to pay for losses in 
Kentucky, Missouri, Oklahoma, the south- 
ern states and other high logs ratio com- 
monwealths because the latter are un- 
willing to pay their proportionate share? 

Mr. DEAN comes forward with a pro- 
gram that strikes us as singularly honest 
and equitable. All business must be con- 
ducted at a reasonable profit or it is only 
a question of time when capital will retire 
from it. Fair minded citizens will doubt- 
less agree that the fire insurance com- 
panies are entitled to 4 or 5 percent return 
on their annual premiums. Suppose, there- 
fore, all the states in the country would 
enter into an agreement that each state 
would stand on its own record, allowing 
the companies that much return on the 
premiums of the state. Mr. DEAN pro- 
vides that the conflagration losses amount- 
ing, for example, to one-fourth of the an- 
nual premium income of each state shall 
be distributed over the entire nation. A 
conflagration is a national disaster. It 
should not be assigned to an individual 
state and the citizens of that state should 
not be forced to pay the large sum alone. 
Yet in justice, this is what should happen 
to Missouri, Kentucky, Oklahoma and 
other states which are endeavoring to 
live to themselves and ignore the national 
fire waste. However, let a conflagration 
come and these states will immediately in- 
sist that their citizens be not called upon 
to meet the huge obligation but that the 
insurance companies must get the money 
somewhere to meet their losses in toto and 
recoup their shattered fortunes as best they 
can. The amount of underwriting profit 
allowed the companies, of course should be 
a matter of discussion between the under- 
writers and the insurance commissioners. 
The insurance companies, we know, are 
willing to operate on a reasonable return. 
They would be glad to have a just and 
equitable plan adopted if they could be 


free from the eternal bickering and clash- | 


ing with state authorities over points that 
seem insignificant in comparison with the 
big issues really involved. 


Government Ownership 


GOVERNMENT ownership of public 
utilities and business in general, does 
not work out according to socialistic 
theory. That has now been proven in 
the most forcible manner. It is not a 
party matter, this failure in govern- 
mental efficiency, it is inherent in the 


principle of the thing. Politics and 


business are like oil and water, they 
will not mix, and any attempt in that 
line only produces an emulsion that is 
muddy and emits a bad odor. The 
entrance of the bull into the fire in- 
surance china shop means the wreck- 
age of an institution which is vital to 
the business-and financial interests of 











PERSONAL SIDE OF THE BUSINESS 








From Landon comes word of the 
death of Robert Lewis, for many years 
general manager of the Alliance As- 
surance of that city. Mr. Kennedy, of 
Weld & Kennedy, for ven years Amer- 
ican managers of the Alliance, tells of 
the ambition of the company to pur- 
chase an American organization, and 
of its proposition to buy the Conti- 
nental. President Evans of the latter 
company said if $20,000,000 were offered 
(the capital of the Continental being 
$1,000,000), he would submit the propo- 
sition to the chief stockholders, but 
would oppose. the offer with all his 
power. 


— 


Charles J. Richman, state agent for 
the American of Newark in Indiana, 
may not look it, but he now has two 
married sons, one of them nearing the 
age of 30. On Saturday last his son, 
Luther A. Richman, who served two 
years in the army, one of them as 
first lieutenant in the air service, was 
married at Lebanon to Miss Katherine 
Long, daughter of a Lebanon druggist. 
C. J. gets a lot of satisfaction when his 
sons are taken for his brothers. 

_— 

H. H. Walker, secretary of the west- 
ern farm department of the Home, who 
is now at St. Luke’s Hospital in Chi- 
cago recuperating from a broken thigh 
Lone, reaches his eightieth birthday on 
Thursday of this week. Mr. Walker 
kas been continuously in the insurance 
business since March, 1859. Aside from 
his present affliction, he is as good as 





they are made, and so far as spirit is 
concerned he is one of the youngest 
men in the business. The insurance 
men who have come in contact with 
Mr. Walker or know him by reputation 
send him good wishes and hope that he 
may live to celebrate his hundredth 
anniversary. 


H. L. Grider, special agent of Wes- 
tern Factory, is to locate at Cleveland, 
moving there from Indianapolis. The 
Western Factory does a large volume 
of business in northern Ohio and it 
has been found advisable to have a 
direct representative in closer touch 
with this important manufacturing 
territory so that the assured as well 
as the agents can have a larger service, 


New French Companies 


A number of new insurance companies 
are being organized in Continental 
Furope. In addition a number of the 
older companies have increased their 
capital stock. In France L’ Alliance 
Regionale de France of Paris has been 
formed with a capital of 5,000,000 francs. 
The Zenith, another new foreign com- 
pany, starts with a capital of 5,000,000 
francs. The Oceanide, organized to write 
marine business principally, has started 
with a capital of 2,000,000 francs; 
the Securite Francaise was recently 
launched, capitalized at 1,500,000 francs 
and the Franco-Amerique ‘with a capital 
of 2,500,000 francs is another newcomer. 
Two others recently organized are the 
Patria with a capital of 3,000,000 francs 
and the Lloyd Franco-Japonais, also 
capitalized at 3,000,000 francs. 
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| HOW TO WRITE THE POLICY | | 





N some secticns there is consider- 
| able property sold where a small 

cash payment is made and then 
monthly installments follow, the pur- 
chaser taking possession of the prop- 
erty and remaining so long as he is 
able to comply with the terms of sale. 
Some agents are in doubt as to how 
the insurance should be written. In 
such cases prompt notice should always 
be given the insurance company. The 
assured or the agent should take no 
chances. The company should be noti- 
fied of the contract of sale so that there 
will be no dispute if a loss comes. 
Companies are not given to denying 
liability on a technicality. If a loss oc- 
curs and it is an lhonest one the insur- 
ance companies will meet their obliga- 
tions. Notwithstanding this, to avoid 
all disputes and controversies there 
should always be sent to the company 
a notice of any change in ownership. 

* 


An agent writes the cokiuiiies inquiry 
which brings out a number of points 
as to contracts of sale: 

If A the insured should grant to B an 
option to buy the insured real estate on 
monthly payments and should put B in 
possession of the real estate and a fire 
should occur without any notice to the 
insurance company of the transaction, 
and nothing being said in the option as 
to whom the insurance should be pay- 
able, could either A or B recover? In 
other words would such a transaction 
render the policy void when no notice 
had peen given to the company? If re- 
covery could be had, who could recover 
the insurance, A the insured or B who 
held simply an option, which did not 
bind him to complete the sale? If in 
case a contract to sell had been made 
binding B as well as A, no notice having 
been made to the company, could either 
party recover? 

Where a deed to the insured property 
is placed in escrow, to be delivered on 
payment of a specified amount, no men- 








the country and which is now being 
managed in a manner that does not 
deserve unfavorable eriticism.—Whitt- 
lings. 








tion being made of the insurance poli- 
cies and the company not being notified 
of such transaction, could either the 
grantor or grantee recover, and if so 
which one, in case there should be a 
loss before payment had been made 
which would entitle the grantee to pos- 
session of the deed? Would it make 
any difference whether the grantor or 
grantee were in possession of the in- 
sured property during the time the deed 
was in escrow? 

There is a great deal of property sold 
here with a small cash payment and 
monthly installments, the grantee being 
given possession of the property as long 
as he complies with the terms of the 
option or contract, and I desire to know 
whether it is necessary for the insurance 
company to be notified before the deed is 
actually delivered. 

Attorney Guilford A. Deitch, ‘the in- 

surance attorney of Indianapolis, the 
compiler of the annual “Insurance Di- 
gest,” at the request of THe NATIONAL 
UNbERWRITER has answered the inquiry. 
He says: ; 

If in such a transaction B is put into 
possession of the property as a pur- 
chaser and the installments which he 
pays are, under the terms of the con- 
tract, installments of the purchase price, 
then, in my opinion, there is such a 
change of interest and possession as 
would avoid the policy; if he is put in 
possession as a tenant and, under the 
terms of the contract, the payments are 
characterized as rental payments, then 
there would be no such change of title 
or possession as would avoid the policy, 
notwithstanding the provisions of the 
contract for ultimate transfer of the title 
to B. 

In the event of making of any such 
contract, the grantee named therein 
would have no interest in the insurance. 
To protect both parties, the policy should 
be male payable to “A, as owner and B, 
as the party in possession under con- 
tract of purchase, as their respective 
interests may appear.” : 

Ordinarily the placing of a deed in 
escrow does not effect a change of in- 
terest or title. In my opinion, it would 
make no difference whether the grantor 
or the grantee were in possession of the 
property during the time the deed was 
in escrow. The grantee named in the 
escrow deed would have no_ interest 
whatsoever in the insurance. 
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‘‘America Fore” 
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Work and Save— 


Those three words hold the simple formula for lowering high prices and 
minimizing the pains of readjustment in America. They will satisfy every- 
body except the one who wants to receive more for producing less. 


The big thing in Fire Insurance today is to work for more premiums by 
selling all property-owners complete protection at present property values, 
and to save by demonstrating the value of fire prevention and the 
futility of fire waste. 
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Better distribution of fire losses is a good purpose—elimination of preventable 
loss is a noble work. 
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AMERICAN EAGLE 


Fire Insurance Company 
Cash Capital, ONE MILLION DOLLARS HENRY EVANS, President 


HOME OFFICE PACIFIC COAST DEPT. WESTERN DEPT. 
P. O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 208 W. Jackson Blvd. 


NEW YORK SAN FRANCISCO CHICAGO 


A Good American Company to Represent 
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- THE AUTOMOBILE 7 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RIS 

TORNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND a 
CARGOES AUTOMOBILES INLAND MARIN 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with ‘ 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
































AS SEEN FROM CHICAGO 








HEAVY ASSESSMENT 


The National Merchants and Manu- 
| facturers Insurance Exchange of Chi- 
| cago, an interinsurer, has been forced 
to levy a 100 percent assessment ow- 
ing to its bad loss record. This con- 
| cern was organized by C. C. Clark, who 
retired from the management in 1917 
to go into the mining business. He was 
succeeded by Arthur J. Davis of Chi- 
cago. The attorney in fact is an in- 
corporated company known as the Gil- 
keson-Davis Underwriting Company, 
| G. G, Gilkeson being president; A. J. 
Davis, vice-president, and E. H. Schoe- 
fer, secretary. The net surplus at the 
close of 1918 was about $907. It writes 


cantile risks. The total cash 
Jan. 1 amounted to $29,923. 


net losses $43,712. 
ee ee 
CHICAGO PREMIUM RETURNS 





of the Fire 


Oct. 1-and 2, 
* *K * 
CONFER ON STOCK YARDS LOSS 

























EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN KNOX, Secretary 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, — Secretary 
HENRY P. WHITMAN, Ass’t Secretary FRED C. GUSTE TTE R, Ass’t Secretary 


EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


S Surplus to Policyholders . . . . . . $10,506,412 
ae aN Total Losses Paid ... . - + « « 91,623,036 
» fel R A noren Tt e 
F Cash Capital Three Million Dollars 
PHEENIX Reinsurance Reserves . . - « « « $7,601,014 
Reserve for Outstanding Losses and all 


OR Nae NA 


other Uigbilities . . . « 6 « @ « « 
RsECCSREBING, 6 o- 6 66 Se ee eS 


Total Assets ..... 


1,598,770 
7,506,412 


$19,706,197 








in Chicago shortly. 
* *K x 
NEW CLASS AGENCY 


the Chicago Board. 
of Harry J., 


Frederick, and 
ing the Niagara, Glens Falls, 
and American’ Lloyds. 
O’Brien is special agent of the 





position for the Glens Falls. 











e in Chicago, Cook County and the Greater Metropolitan District. 

nspections {iTnis inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. |The under- 

signed sells this talent to companies, agents, brokers and_the busi- 

ness public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal 

Committees — rc who Se eae laws designed for the >i weal. 
20 years in this field. —Dixit et Fecit— 

Office with Knight, Smith & Co. i. 1E R Cc E. 

Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 





For a number of years 


agency has _ controlled 
business 


always stood in high regard. 












Independent Inspector and Fire Prevention Counselo 
< 
















Dayton, O. 


klered 


Sestness _ 1 Seventy For the past 25 years its underwriting 
if, one years of activities have been confined to large 
confined business sprinklered manufacturing properties. 
a 
wine ee, LOSSES IN STOCK YARDS ZONE 
State of "4. peny has ' , 
never con- Fire companies will make an _ in- 
Ohio tested a loss | vestigation of the cause of the loss 


near the Union Stock Yards 
cago where several Lithuanians 





ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 


ECONOMIZE 


108 So. La Salle St., CHICAGO 


Poles lost their homes. 


could be shown 


tain no liability. However, 








HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 


























in a case like this. 
the claims. The 


small. 

















insurance on manufacturing and mer- 
assets 
Its net pre- 
miums last year were $54,929 and its 


Additional companies reporting their 
total premium writings for the year 
ending June 30 to the Chicago city col- 
lector for taxation purposes are shown 


below: 
1919 1918 

Northwestern F. & M.... 26,207 ...... 

ng he) lb ge) ca 239,755 19,241 

SLOMONCE: 6:60 69,137 

Richmond ...... 13,808 
; Union, France 28,289 

Union Und., N. 5,256 


NORTHWEST PROGRAM COMPLETED 


The program for the annual meeting 
Underwriters Association 
of the Northwest, President P. T. Kel- 
sey announces, is practically complete. 
The gathering will be held in Chicago, 


To consider conflagration losses in 
the Stock Yards district during the 
race riot period, a meeting will be held 


The O’Brien Insurance Agency has 
been appointed a ciass 1 member of 
The firm consists 
Harold 
O’Brien and Willett Potter represent- 
Abeille, 
Frederick 
im- 
proved risk department of the Niagara 
and Harold O’Brien occupies a similar 


Harry J. 
O’Brien has acted as western manager 
for a number of American Lloyds. The 
considerable 
in the middle west and has 


The office will conduct a general un- 
derwriting business on selected sprin- 
and unsprinklered properties. 


in Chi- 
and 
It is likely 
that these claims will be paid. If it 
that this fire which 
destroyed some 45 houses was due to 
the race riot the companies would sus- 
there has 
been no proof of this cause of the fire. 
It would be a very difficult thing to 
get a court to hold against the assured 
i The companies will 
undoubtedly do the needful and pay 
insurance loss was 
comparatively light as the houses were 


State Fire Marshal John G. Gamber 


fire that swept the foreign district near 
the stock yards. The fire swept the 
district between 43rd and 46th streets 
and Lincoln street and Hermitage ave- 
nue. 

ee: 


BROKERAGE MANAGER 


One of the interesting developments 
that seems likely to materialize soon 
is the appointment of a brokerage man- 
ager in one or more large local agen- 
cies at Chicago. Fire insurance has 
never developed a system of helping 
the man on the firing life to nearly 
the same extent as has been found 
profitable in life insurance. Brokers 
establish a connection or secure desk 
room with an office and receive a cer- 
tain amount of coddling designed to 
keep them contented. They bring their 
business to the counter where they 
get the facilities of the office, and now 
and then get a reminder from the 
cashier about collections. That is 
about as close as their relations with 
the office become. 

There are two ideas back of the ap- 
pointment of a brokerage manager, 
which is now being considered by at 
least three important offices in Chi- 
cago. One is to win the allegiance 
and patronage of brokers by rendering 
full service on every risk and problem. 
The other is to develop more business 
by stimulating the brokers to sell every 
kind of insurance on every _ possible 
risk, 

Brokers, as a rule, are not very good 
technical men on_ insurance. The 
brokerage manager, it is contemplated, 
will be a man who can advise them on 
any problem and who will see that 
they get good service in the care of 
their lines or looking after losses. He 
will also be able to take a list of cus- 
tomers and show the broker the kind 
of insurance certain of the customers 
are probably carrying or should be 
carrying, and prompt him to get ad- 
ditional business. There is a hint that 
one of the offices will add life insur- 
ance to its line, leaving the matter of 
assistance to brokers on life insurance 
cases in the hands of the brokerage 
manager. 

* *K * 
NOT WRITING THRESHING OUTFITS 

Secretary W. G. Armstrong informs 
THe NatioNAL UNDERWRITER that the 
National Union is not writing threshing 
machine outfits as was reported in a 
former issue. 

* *K * 


A. ©. Mack, managing underwriter of 
the Great Lakes Fire of Chicago, who 
suffered a serious attack of typhoid- 
pneumonia, is recovering rapidly and ex- 
pects to be back at his office within 
the next two weeks. 


_- = 


George C. Haussmann has resigned as 
Cook County special agent of the Con- 
necticut, Equitable, and Phoenix of 
Hartford to become special agent in Illi- 
nois for the farm department of the 
Connecticut. Mr. Haussmann has been 
connected with the Chicago office of the 
Connecticut and affiliated companies for 
20 years. He is succeeded in the Cook 
County field by Fred Nelson, formerly 
with the Niagara and for some time past 
a rater for the Chicago Board of Under- 
writers. 

* * 7. 

Arrangements for the annual meeting 
of the INinois Pond of the Blue Goose 
are being completed by Most Loyal Gan- 
der A. R. Monroe. The election will be in 


connection with a dinner at the Hotel 
LaSalle, Monday, Sept. 8. Benson will 
furnish music and entertainment. 

ok Kk *k 


Howard C. Bates has been placed in 
charge of the automobile department in 
the office of Fred S. James & Co., Chi- 
cago. Mr. Bates has been in the insur- 
ance business for many years, his last 
position beingeas associate manager at 








of Illinois and a staff of deputies were 
in Chicago probing into causes of the | Automobile of St. Louis. 


the Chicago branch office of the American 
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- HEN Caesar invaded Gaul, his army lacked an aero-observation corps, because Caesar 
esk had never heard of aeroplanes. 

;er- 

to * . 

cit When Columbus sailed for the new world, his caravels lacked ships’-ears, because 
iow Columbus had never heard of ships’-ears. 

the 

vith Paul Revere did not use the telephone, instead of taking his celebrated ride to Lexington, 
- because he knew nothing about talking over the wires. 
ger, 
Chi- If factory owners do not phone for use and occupancy insurance, it may be because 
cio they have never been informed as to its protective value to them. 
ylem 
very If property owners do not ask for strike, riot, and civil commotion insurance, it may be 
_— because the protective valve of this insurance has not been called to their attention by some 
ere enterprising agent. 
mg If farmers do not seek short term insurance on their crops or increased insurance on 
Bay their buildings, stock and equipment, it may be a sin of ignorance rather than of intention, 
. He because they have not been educated into a realization of the importance this insurance 
cus- 


_ kind might be to them. 
omers 


Id be 


st ad- If automobile owners do not carry standard automobile insurance,-it may be because they 
thors have not been adequately ‘‘solicited.” 

ter of 

coreg If people generally do not voluntarily seek for insurance against the hazards that threaten 


their property, it may be that they have given no thought either to the hazard or the 
PFITS protection. 
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2 = Springfeld agents are making money by creating a desire for these various forms of 

| in a Springfield insurance on the score of practical economy. Like Mahomet they have learned 
the lesson that if the mountain will not come to them, they must go to the mountain. 
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nies £0r Home Office: Springfield, Massachusetts 

uel A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 

Ponder Western Department, Chicago, Illinois 
A. F.DEAN, Manager J.C.HARDING, Assistant Manager W.H. LININGER, Assistant Manager E.G.CARLISLE, 2d Assistant Manager 

—_— Pacific Coast Department, San Francisco, Cal. 

yal o—< GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 
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te Flot Agencies in All Prominent Localities Throughout the United States and Canada 
- General Marine Managers: TALBOT, BIRD & CO., Inc., 63-65 Beaver Street, New York 


The Springfield Has Been Accumulating Good Will for Seventy Years 
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GORGE E. FEENEY, President t 
“DWARD T. LYONS, Secretary-Treasuret A. M. WAGNER, Supt. of Agencies H VIEWED FROM NEW YORK 
| 
The Columbian Insurance Co. tr 0 4 wan 
°: . : Ss CAREFUL GUIDANCE NEEDE enemy act offered ‘in congress in April, = 
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INDEPENDENT ADJUSTERS 














ployes and all that such proposal im- 
plies, and that henceforward the strong 
trend will be for the support of meth- 
ods and practices that have proven 
their merit. 


recently returned from overseas service. 


WHY SCHOOL HOUSES BURN? 


When the progressive city or town 


ILLINOIS rarest IOWA ne ma To offset the loss of income and the | Outgrows the old-fashioned brick or 
QU SERVICE BUREAU R. B. WARREN, Manager. apparently fixed, if not increasing ex- , One-story school house, too often the 

Well's Building, Quincy GEORGE C.GILL, Mgr. Fire Loss Adjustments for the Companies Only pense element of operating, under- | first thought is to secure an architect 
No. 229 Beacon Building Wichita, Kansas | writers recognize that their salvation | to plan an edifice dedicated not to the 
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NORTHERN MICHIGAN ADJUSTMENT COMPANY 
1865 Insurance Excha! of Fire 


1 justers 
206 Schiemer Bidg., 364 Federal Ave. Saginaw, Mic: 
OF FIRE LOSSES 


will lay in a reduction of the fire 
waste, and their energies will now be 
intensified in such direction. The ad- 





Phone Wabash 
JUSTaR 
MINNESOTA AND TRIBUTARY STATES 


mirable conservation work performed 
in the West both during the war period 














children or to learning, but to the 
memory of the city fathers. It will be 
imposing in proportion to the ideas of 
its founders. But when the day of 
reckoning comes, who pays the bill? 


WESTERN ADJUSTMENT ANY and subsequent thereto, is to be ap-| | Why do schools burn? One had a 
cece mm, + |GecmralAdjusier. A yenrsenparenee | Plied to all sections of the country, | shingle roof; ng one looks at the roo! 
ny . . . - ans to that end are bein evelope ae x 
ieee RE capniobile on momen” ete. ea and will be pushed vaste to a ing furnace too small; it had to be kept 
‘KANSAS’ v.P pletion. Heretofore the argument| red hot. A third had a dirty oil 

ILLINOIS INDIANA Se Se reat . KINKEL largely used in furthering such work, | burner and an overworked janitress. 
506 & 7 on antes Blue. 1 ee hd Til. « ‘TOBE ADO, and AUTOMOBINE has been service to the general public; Wooden joists and floors and quick 
Western Union or Long Dist. Phone (Oifice 147, : the great value of which cannot be | Cleaning compounds for cork linoleums 
Res. 458) facilitates prompt service HUTCHINSON a ° KANSAS gainsaid. But beyond this, under-| and wooden barrels for rubbish and 
NEBRASKA WESTERN I10WA | writers have a selfish interest in cur- | Wooden roofs and oil furnaces will 


ILLINOIS 


THOMAS A. PETTIGREW 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
Eades Building, Streator, Illinois ) 


. Hatteroth, Attorney and Mi 
Investigation and 


Inspection reports. j 
Cases handled in_ court 


tailing the losses, for upon their ability 
to do so will in a considerable measure 








burn, and they do burn, and it is occur- 
ring everywhere month after month. 


Fire loss adjuster for the companies. Building Losses Ce ef gon foe ee depend the continuance of their re- And how to stop it? Build right. 
a specialty. . : spective companies in the fire insur- build of fireproof materials. Employ 
North & Central Southern Eastern Western | OHIO—WESTERN PENNSYLVANIA ance. business. engineers and get the proper advice 
ILLINOIS WISCONSIN. IOWA INDIANA FRANK A. DUNNING CO. * from underwriters who know. Appro- 
BEN C. COOPER. Claims & Adjustments FRELINGHUYSEN ANSWERS PALMER | PT!4te sufficient funds for proper 


Central Life Bldg., Ottawa, Illinois 


ADJUSTER OF PIRE LOSSES FOR THE COMPANIES | Ohio Bldg., Akron, O. 


Main 50, O. C. 2667 





34 years in insurance work 


NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 


WISCONSIN AND MICHIGAN 





Pire Loss Adjustments. “Wisconsin.and No. Michigas 


Sharply challenging the statement of 
Attorney General Palmer that he was 
consistently active in behalf of German 


housekeeping, and have regular and 
rigid inspection of premises by fire de- 
partment chiefs. 


Eliminate carelessness and lack 0! 


STACEY M. CAHN, Manager Chadwick, Hlinois Devin LAWeON property owners in the United States | responsibility and encourage fire pre- 
Adjuster ef fire losses and inspector of risks | pony, Oshkesh, during the war, J. S. Frelinghuysen, } vention. 
for the companies. 18 years experience in im- Local and Long Distance Telephone senior senator from New Jersey, and —Fireman’s Fund Record. 


widely known in fire insurance circles, 








surance werk. 
ILL, 


IND. KY. 
H. N. ODELL ; 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


6c 


a week is the cost of The 
National Underwriter by 
annual subscription. 


declared that the assertions of the 
former alien property custodian, in so 
far as they related to him, were a batch 











Marine Losses 


Insurance Commissioner Thomas J. 
Keating has been named as democrat 
candidate for attorney-general of Mary- 








of falsehoods. The trading with the 









land in the election this fall. 


the country for a considerable time. Heid opposed the nomination of Mr. 
INCORPORATED 1876 The operating cost—rentals, salaries of ee as attorney-general, the latter Cl 
office and field staffs, traveling ex- | €"@¢avoring at ohe time to secure an field 
penses, support of inspection and sup- cae ome of the alien property cus- tran 
ervisory bureaus, and the like are sure todian's ofnce. nd 
to increase rather than diminish, while vent 
there is little likelihood of any diminu- Hobbs Named as Commissioner man 
INSURANCE COMPANY OF PEORIA tion in the municipal, state or federal BOSTON, MASS., Sept. 2—Senator Clar- pres 
tax, as now imposed, and which is} ence W. Hobbs of Worcester has been cqaistt 
CAPITAL $200,000.00 Total losses paid since organization $6,618, 180.00 steadily becoming, more onerous. It nominated by the governor as insurance were 
ba is hardly to be expected that revenues | commissioner of Massachusetts. Sena- sig 
Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- from the banking feature of the busi- | te’ Hobbs has been a prominent mem- ware 
sylvania. For Particulars Address Home Office ness, that is, returns had for invested ts car a in the ware 
5 . capital, reserves and surplus, will be hosnominni e Se ; ’ perv 
M. S. CREMER, President HENRY F. TUERK, Secretary greater in the future than they have | succeed Fok i. tastes, og we bus 
been in the past; rather will the tend- |'linquishes office Sept. 3 because of hav- A 
ency be in the other direction. ing reached the statutory age limit of 70 he it 
Railway stocks, which form a large | Y®@TS, Caused complete surprise in in- tT. 4 
s part of the investments of insurance reg a Fa A ymin f ber 
A : Merchant Cinjitel ii Bunion | custo galiine snilleies ane une tiilke Maks cecwimeus aneaee armee ames ee depe 
merican ere an Ss ter. Government, state and municipal missioner to succeed to the commission- the ; 
° $250,000.00 bonds, though of more stable char-|¢€"ship, and in the case of the present cf oy 
Fire Insurance Company acter, yield comparatively low rates of ik aa ae . tier ee Sted he 
ws «| interest. Real estate, being of a non- ably filled tie ofiee far sonaey culane cae 
pier gor ape is “ gg na a — fully capable of performing the 
. 4 :_ = = method of investin unds. Specula- uties. . 
Kansas City - Missouri = Rein surance tive stocks are athe be ‘inte of. Insurance interests generally are much ime 
Thus the fire insurance companies are | &'atified with the appointment as Sena- esa 
seriously menaced in both of their sr ert Foe A pinged omer aggli rol amu 
great departments of effort, and to | porter of sound insurance principles. H- visiti 
safely avoid the perils induced through | has invariably stood behind the recom- UP SO 
AL FIRE such condition will call for the exer- | mendations of Commissioner Hardison Zatiol 
DETROIT NATION cise of managerial ability of the high- | 2d has had no sympathy for the radical, peed 
est rank, and the safe and sane co- soctalistic principles advanced in recen: suran 
Insurance Company operation of loca! and special agents. cpa ATT 
The rift in the lute is the general 
41-43 John R. Street feeling that the socialistic ivi so in Ikier Made Loss Manager 
DETROIT - - - - MICHIGAN evidence since the close of the war is Edward E. Ikier, state agent of the 
a) passing, the sober sense of the Amer-| New Jersey in New. Jersey, becomes 
ican people being shocked at the prop- | manager of the company’s loss depart- 
PHILIP BREITMEYER, Pres. GEORGE K. MARCH, Sec. & Gen. Mgr. osition of the laboring element for the | ™ent at the head office. He is succeeded 
turning of the railways over to the em- | »Y George W. Flynn, his assistant, who 


a 






f the 
omes 
part- 
peded 

who 
rvice. 


RN? 


town 
ck or 
n the 
hitect 
to the 
o the 
vill be 
eas of 
ay of 
bill? 

had a 
e roof 
2 heat- 
ye kept 
ty oil 
ess. 

| quick 
oleums 
sh and 
25 will 
occur- 
onth. 

| right. 
Employ 
advice 
Appro- 
proper 
ar and 
fire de- 


lack of 
ire pre- 


ecord. 


omas J. 
mocratic 
»f Mary- 





FIR 





September 4, 1919 


THE NATIONAL 


UNDERWRITER 








E NEWS OF THE STATES 











| OHIO—WEST VIRGINIA 

















OHIO FIELD CLUBS IN SESSION 


| facturers Mutual at Minneapolis, has re- 
| signed to become associated with Mr. Reid 


District Captains and Committees Are | 


Anounced and Inspection 
Work Assigned 


COLUMBUS, O., Sept. 2.—The Ohio 
field clubs’ met this morning and 
transacted a large amount of business 
and later the Conservation & Fire Pre- 
vention Association assembled. Chair- 
man Drake was ill and the session was 
presided over by John H. Gray. 
district captains and their committees 


were announced and the work as- 
signed. All grain elevators, cereal 
warehouses, flour storage and_ feed 


warehouses will be inspected under su- 
ervision of J. W. McCord of Colum- 
us and his inspectors. 

\ complete system of follow-ups will 
he inaugurated and State Fire Marshal 
Tt. Alfred Fleming has turned a num- 
ber of inspectors over to the associa- 
tion to lend a hand. The fire marshal’s 
department will heartily cooperate with 
the association. It was the consensus 
ci opinion that sprinklered risks should 
he reinspected. 


a 
i 
1 
bh 


Reid Visits the West 


Nelson Reid, general manager of 
Midland Insurance Company of Charles- 
ton, W. Va., which is being organized on 
a mutual basis to write coal operators, is 
visiting in Chicago and Kansas City lining 
up some of the big fellows for his organi- 
zation. Charles O. Peters, general agent of 
the Lumberman’s & Manufacturers In- 
surance Agency and the Central Manu- 


the 


Was | ceeds S. 
rhe ; 





in the Midland. 


WEST VIRGINIA MEETING HELD 
Conservation & Fire Prevention Asso- 
ciation Organized; C. C. Wright 
Is President 

The West Virginia Fire Underwrit- 
ers’ Association held its summer meet- 
ing at Buffalo last week. S. E. Bick- 
ford of the Norwich Union becomes 


chairman of the rules committee. R., 


E. Michaels of the Glens Falls suc- 
F. Miringer on the same com- 
mittee. Mr. Mininger has been trans- 
ferred to Pennsylvania. The company 
officials present were Assistant Man- 
ager H. W. Morrison of the Hartford 
at Chicago and Assistant Secretary FE. 
S. Allen of the Aetna. Manager T. B. 
Sellers of the Ohio Inspection Bureau, 
Superintendents J. E. Brown and E. V. 
King of the West Virginia Inspection 
Bureau were also present. 

The Conservation & Fire Prevention 
Association of West Virginia was or- 
ganized, C. C. Wright of the St. Paul 
being elected president; Arthur Loh- 


meyer, of the Aetna, vice-president, 
and L. B. Sanderson, of the Great 
American, secretary. The ‘executive 


committee consists of C. H. Carpenter, 


Continental; B. G. Carpenter, New 
York Underwriters; C. C. Hewitt, 
Colonial Underwriters, and Geo. W. 


Briggs, North American. 


Now Writing Full Auto Cover 
The Merchants & Manufacturers Mu- 
tual of Mansfield, O., has opened an auto- 
mobile department and will write 





automobile policies, covering fire, theft, 
and transportation. The Merchants & 
Manufacturers has been writing fire in- 
surance on automobiles, but now is giv- 
ing the complete cover. Its rates are 
very reasonable. The July 1 statement 
of the company shows cash assets $154,- 
516, reinsurance reserve $49,500, net cash 
surplus $96,221 and contingent asscts 





$273,277. Its present rate of dividend 
is 25 percent. The main factors in the 
company are Secretary George Ww. 
De Yarmon and Assistant Secretary 


Harry De Yarmon, 
business builders. 


both live men and 





Sedgwick Installs Huggard 
George B. Sedgwick, 
manager of the Great American, was in 
Columbus this week getting the new 
state agent, Richard T. Huggard, in- 
stalled. Mr. Sedgwick was accompanied 


assistant western 


by James M. Moran of Chicago, newly 
appointed special agent of the Western 
Factory Insurance Association. Mr. 


Sedgwick introduced 
Ohio field men. 
terly meeting of 


Mr. Moran to the 
Both attended the quar- 
the field organizations. 


Great American Outing 


MANSFIELD, OHIO, Aug. 30—The 
cffice men of the Great American Mu- 
tual Indemnity have just returned from 


a very delightful 
at which 
agency 


outing at Put-in-Bay, 
150 members of the company’s 
force were-its guests. For the 
purpose of bringing together the men 
who have contributed so largely to its 
success, making them acquainted with 
each other, harmonizing their business 
methods and promoting cooperation be- 
tween the field men and the home office, 
the Great American, some time since, 
planned an outing which should combine 
pleasure and relaxation with a general 
discussion and interchange of views con- 


cerning the work being done by this 
company in automobile insurance. To 
add to the zest and enjoyment of the 
occasion, all those present were “Thou- 


sand Pointers.” That is, men who had 





written a certain volume of business— 
represented by 1,000 points—during the 
thirty days preceding Aug. 20. 

This friendly contest brought together 
the “top notchers” of the agency 


force. 
Secretary Endly says he is 


willing to 


wager that they can’t be beat by any 
crowd of “live wire” business men that 
can be gotten together in Ohio. Busi- 


ness meetings were characterized by 
deep interest in and discussion of every- 
thing pertaining to automobile insur- 
ance. A pleasing variety of sports and 





entertainment was provided for the 
guests. 
Watching Southern Legislation 
CINCINNATI, O., Sept. 3—The larger 
Cincinnati fire agencies are watching 


closely the progress of legislative devel- 
opments in a number of southern states, 
where measures are pending for the lim- 
itation of brokers’ commissions. Several 
Cincinnati agencies do a large brokerage 
business in the south, and will be ad- 
versely affected to a considerable degree, 
especially if, as seems likely, some of the 
states wipe out the brokerabe 
sion altogether. 


commis- 





Ohio Notes 


The Insurance Society of Cincinnati 
will meet in special session next Wed- 
nesday afternoon to elect officers for th 


coming year. 

Louis Rauh, of the well 
cinnati agency of Frederick Rauh & Co., 
has returned from a month’s vacation in 
the wilds of Michigan and along the 
shores of the upper lakes. 


known Cin- 


Illinois Notes 


The Jacob S. Guerges Agency at Mononk 
has been sold to Leffers & Memmen. 

The Goode & Goode Agency at Pontiac 
has been sold to Miss Vera O'Connell. 

Anderson & Comer of Aurora have pur- 
chased the Western Automobile Indem- 
nity’s agency from W. H. Hartz, who has 
represented the company there for the past 
five years. 
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y-Treas. 


JOSEPH BERNING 
Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
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BENRY REIS, M. D. 
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ANTHONY MATRE 
President 
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ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO ¢ 











H. C. WHALEN, Pres. A. S. BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 

FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA TEXAS 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - - = 


- - $1,765,472.60 
SURPLUS TO POLICYHOLDERS ~ - - 


1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
oe Sikes Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 
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CHARLES H. HARRADEN 


Managing Underwriter 


H. S. BASSETT 


Buckeye National Fire 


Insurance Co. 
|| Surplus to Policyholders . . . . $149,508.34 


H. M. BARFIELD 


President 








ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 

















A USEFUL AND DESIRABLE AGENCY COMPANY 


For Agents in Iowa, 
Kansas, Colorado, 


Wyoming and 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
Home Office: 1406 Farnam St., Omaha, Nebraska 

















GEO. A. MOWRY 


President 


Twin City Fire Ins. Co. 
* —. MINNEAPOLIS 
Capital $500,000 






W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 
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Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 
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/'PLANS FOR ILLINOIS RALLY 


Fine Lot of Talent Is Being Corralled 
for the Annual Meeting 
at Streator 





Secretary Shirley E. Moisant of the 
Illinois Association of Insurance 
Agents, was in Chicago this week, 
rounding up the talent for the program 
of the annual meeting at Streator, Sept. 
24. The Streator meeting promises to 
be one of the most enthusiastic and 
important in the history of the Illinois 
association. Secretary Moisant says 
that there will be a big attendance from 
cities within 100 or 150 miles of 
Streator. 

The program will be educational and 
inspiring. As already announced, Gen- 
eral Counsel O. B. Ryon of the Na- 
tional Board will act as toastmaster at 
the banquet. The speakers at the meet- 
ing and banquet already secured con- 
sist of H. G. Casper, president of the 
Illinois Conservation Association; John 
F, Stafford, western manager of the 
Sun; Donald M. Wood, of Childs, 
Young & Wood, local agents at Chi- 
cago; W. B. Flickinger, assistant gen- 
eral agent of the North America; F. O. 
Schneider, local agent at Kankakee; 
Assistant Manager Charles N. Gorham, 
of the American in the west; John J. 
Thomas, secretary of the Lloyd- 
Thomas Appraisal Company; Walter 
W. Steiner, assistant manager of the 
American Surety at Chicago. Presi- 
dent E. M. Allen of the National Asso- 
ciation or P. J. Cox, chairman of the 
executive committee, will be present. 
State Fire Marshal John G. Gamber 
of Illinois, the newly elected president 
of the State Fire Marshals’ Associa- 
tion of America, has »een invited and 
at this meeting will no doubt make his 
first address since his advancement in 
the organization. Altogether the pros- 
pects are for a good live meeting. 





Surcharge Off in Michigan 


The 10 percent surcharge has been 
declared off in Michigan as of Sept. 1, 
but the suit involving the status of the 
amount already collected has not been 
decided. 





Features of Moline Loss 


Inspectors report that the building 
owned by the Moline Plow Co. at Rock 








Island, which burned last week causing 
a loss of $1,000,000 was, when erected, 
1,200 feet long without a single fire wall, 
but some time ago it was cut into three 
sections. The.east section, which was 
about 500 feet long, was destroyed, the 
fire wall holding perfectly. The rapid 
spread of the fire is attributed to the 
large area and drafty conditions. The 
machinery destroyed was very valuable. 
There is a large stock of parts and 
machinery on which there may be some 
salvage and as this has been thoroughly 
wet down it has been sprinkled with oil 
to prevent further rusting. No use and 
occupancy insurance was involved in this 
loss. 

The Moline Plow Co. recently allowed 
this property to pass under the control 
of J. N. Willys of the Overland Co. The 
fire started over the telephone booth, pre- 
sumably from crossed electric wires. 





Indiana Surcharge Off 

Charles R. Street, western manager of 
the Fidelity-Phenix, representing the 
companies, and Manager E. M. Sellers of 
the Indiana Inspection Bureau, visited 
the Indiana insurance department to dis- 
cuss the 10 percent surcharge and the 
definition of legal rates. The surcharge 
is declared off Sept. 1, but the rating 
proposition is still subject to discussion. 
Further conferences will be held between 
the state authorities and the companies. 


Little Riot Insurance 

Not much riot and civil commotion in- 
surance is being written in Milwaukee, 
because of the satisfactory labor condi- 
tions in the city. Outside of the Cudahy 
strike there have been no labor troubles 
of consequence in the city. Most of the 
shops in Milwaukee are open and the 
labor unions have not gotten a tight 
grip on the workmen. Hence it is al- 
most impossible to interest property- 
owners with riot and civil commotion 
coverage. However, most of the big 
plants are taking use and occupancy 
and that is a very popular line for the 
live agents to solicit. 

4 


Indiana Field Meeting 

The Indiana field men wi]l meet in 
Indianapolis Sept. 8, to dissolve the In- 
diana Fire Prevention Association and 
the Conservation Association of Indiana 
and to organize the Conservation & Fire 
Association of Indiana, On Sept. 16 
there will be a general meeting of field 
men at French Lick Springs to consider 
conditions in the state. 





The annual meeting of the Illinois 
Blue Goose wiil be held next Monday 
evening at the LaSalle Hotel in Chicago 
following a dinner. 





The town council of Wabash, Ind., has 
awarded a contract for a waterworks 
system to cost $30,000. 











STATES OF THE NORTHWEST 











CONDEMN FOREST FIRE PROBE 


Fire Sufferers Call Minnesota Investi- 
gating Commission Lax in 
Gathering Facts 





ST. PAUL, MINN., Sept. 2—The 
Northern Minnesota Fire Sufferers Ac- 
sociation, in session at Duluth, has 
adopted resolutions condemning the 
work of the Washburn commission 
appointed by Gov. Burnquist to investi- 
gate the great northern Minnaesota 
forest fire last October. The commis- 
sion is charged with being lax in gath- 
ering facts. The resolutions say: 

Whereas, the Washburn commission 
proceeded with its duties by calling on 
individuals to give information, and after 
weeks of examination of the individuals 
as to cause and effect, they rendered a 
report to the governor of Minnesota; 
and, whereas, publication of that report 
conclusively shows the commission 
brought to light information that was 
common knowledge among the fire suf- 
ferers in that they did not place re- 
sponsibility upon persons or parties, how- 
ever great their number, for causes of 
forest fires, or ascertain facts sufficient 
to justify the state or any individuals 
for placing responsibility for fires; and 








whereas, the purpose of the commis- 





sion was wholly defeated by reason 
of incompetence and inability of its per- 
sonnel to collect required facts to place 
the responsibility for fires, therefore, be 
it 

Resolved, by the Northern Minnesota 
Fire Sufferers’ Association, that we con- 
demn the inefficiency of the commission 
and lax manner in which they sought 
and gathered facts for placing responsi- 
bility of forest fires in view of the fact 
that many individual members of this 
organization had knowledge of many 1lo- 
cations in which many of the fires orig- 
inated, which knowledge tends to prove 
conclusively that various railroads of 
the northwest were partially, if not 
wholly, responsible for fires in many 
localities, and the report of the commis- 
sion serves only to cloud rather than to 
clarify the issue and fix the responsi- 
bility. 





To Arrange for Inspections 


The Conservation & Fire Prevention 
Association of Minnesota will hold a 
meeting next Monday at the West Hotel, 
Minneapolis, at which time each member 
will receive his allotment of elevators 
which he will be called upon to in- 
spect. 





C. O. Peters Resigns 
Charles O. Peters of Minneapolis, gen- 
eral agent of the Lumberman’s & Manu- 
facturers Insurance Agency and the Cen- 
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Force 
Backed by 
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Agents in Central and 
North Pacific States 





| APPLY TO 


| WESTERN 
DEPARTMENT 


Insurance Exchange 
CHICAGO 


John M.Thomas - Manager 
F.H.Burke - Asst. Manager 





























TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


—— 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SAN FRANC SCO 


to go with the New Midland Insurance 
Company of Charleston, W. Va., which is 
being organized on a mutual basis to 


tral Manufacturers Mutual, has resigned 
write fire insurance for coal operators. 








THE MISSOURI VALLEY 




















NEW COMPANY AT DES MOINES | 





Plans and Personnel of Pan-American 
Fire Being Organized by Way- 
land C. Ballard 





DES MOINES, IA., Sept. 3—Be- 
cause of a possible conflict with the Su- 
perior lire of Pittsburgh, the name of 
the Superior Fire & “Marine of Des 
Moines, which is now in the process of 
organization has been changed to the 
Pan-American Insurance Co. this com- 
pany has an authorized capital of 
$1,000,000 and will have a surplus of 
$3,000,000. The stock is being sold at 
$400 a share, $300 for surplus and $100 
credited to capital. The company will 
write fire, lightning, tornado, hail, 
marine, automobile and all allied 
branches of the fire business. 

Wayland C. Ballard is president of 
the company. Mr. Ballard was with 
the home office of the old State of Des 
Moines for about ten years and later 
conducted the Wayland C. Ballard In- 
surance Agency at Des Moines for 
about 18 years. Last year he disposed 
of this agency to the Fletcher-Gibson 
Co. William A. Scherfe, vice-president 
of the company, has been a field man 
in lowa for a number of years. Until 
recently he was special agent in Iowa 
for the British America and Western 
of Toronto. W. C. Marquis, treasurer 
of the company, has had considerable 
experience in the investment field and 
will devote particular attention to the 
nee of the company’s funds. 

Ed. J. Raymond, secretary, is an active 
Des’ Moines business man, who is 
simply performing the duties of secre- 
tary during the organization period. 
A permanent secretary will be selected 
later on. None of the officers are re- 
ceiving any compensation and are ask- 
ing none during the organization 
period. 

A number of insurance men are on 
the board of directors, including, in ad- 
dition to the officers, Charles Brock- 
Jones, the Chicago surplus line agent, 
M. A. Clark, local agent at Sioux City, 
Ia., A. C. Johnson, local agent at Ida 
Grove, la., George E. Saunders, local 
iagent at Emmetsburg, Ia., G. Van De 
| Steeg, local agent at Orange City, Ia. 








| REPORTS ON KANSAS CITIES 





| National Board Engineers Tell About 
the Fire Fighting Facilities of 
Topeka and Leavenworth 








The National Board engineers have 
| made a report on Topeka, Kans., show- 
ing the gross fire loss for the last five 
years amounted to $530,309. The av- 
erage loss per fire was $348 ; the aver- 
age annual loss per capita is $2. 18. The 
population is 48,700. An effort is be- 
ing made to improve the conditions of 
the distribution system of water. The 
question of supply is the most serious 





one confronting the city. With the 





SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bidg. 
DES MOINES - - = - - IOWA 


2 


HENRY E. SAMPSON 


Por - years Assistant AttorneyGeneral of Iowa 
Special Counsel of the Commissioner 
Insurance 


SIDNEY J. DILLON 





river above normal, the well supply is 
barely able to supply the maximum do- 
mestic and fire draft. When the river 
is low the supply is entirely insufficient. 
The two large force mains are not of 
sufficient capacity for present needs. 
The reports says the fire department is 
a well trained and efficient force under 
the direction of a progressive chief. It 
is slightly undermanned. Much of the 
apparatus is of modern automobile 
type. The engineers recommend the 
installation of a large suction storage 
reservoir and additional large mains. 
There is need of appointing a fire chief 
for an indefinite term, subject to re- 








The Fireman’s Fund Insur- 


ance Company was estab- 


lished and_ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 





Exceptional facilities for handling Surplus and_ difficult 
i U lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


i E N i= & AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
ae ATTENTION 
FLOATERS FR THOMTEON 


Tnsurance Exchange, Chicago, Il. 








; ; INSURANCE 
Metropolitan Fire company 
OF CHICAGO 
; ° ’ INSURANCE 
Hibernia Fire COMPANY 
OF CHICAGO 
are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 


JOHN NAGHTEN © CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS | 

















DIRECTORY OF LOCAL AGENTS 


Tz NationaL UnpERwWRITER Recommends the Following as Among the Prominent and Reliable 
Agencies With Good sae x for Exchange and Outside Business. Advertisements 
of Oniy First-Class Offices Accepted. 


MINNESOTA OHIO 
INNEAPOLIS INSURANCE AGENCY DWARD E. SHIPLEY 


GENERAL INSURANCE 
All Classes of Insurance 








General Agents 
United:States Fidelity & Guaranty Co. 
Surety Bonds 


525 Plymouth Bldg. 603 First National Bank Building 
CINCINNATI, OHIO 


MINNEAPOLIS, MINN. 
HE O. M. STAFFORD-GOSS- 
F H. WAGNER AGENCY BEDELL CO. 
e 


INSURANCE 


Plain Dealer Bldg 
CLEVELAND, OHIO 








Insurance Agents and Adjusters 


529-534 Plymouth Building 





MINNEAPOLIS, MINN. E BINGHAM & DOUGLASS CO. 











moval only for cause. There should be 














CARD INDEX RECORD FOR Established 1870 
AGENCIES GENERAL INSURANCE 
The Only System that Is Right We are equi Ao handle all classes of Insurance 
Furnished Complete—Lowest Prices | 8 *mounts or small. 
THE NATIONAL UNDERWRITER The Cuyahoga Bldg. 
Insurance Exchange Chicago CLEVELAND, OHIO 
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Great Ameriran 
JInsurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 


ASSETS 


$30,851,022.01° 


“Includes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager 
GEORGE B. SEDGWICK, Assistant Manager 


INGRAM & LERCH, Managers 








ORGANIZED 1853 
. . INSURANCE 
The Girard A. & . COMPANY 
JANUARY 1, 1919 
Cash Capital $500,000 
Surplus to Policyholders, $873,035 


Home Office 


- M. Gratz, Pres. 
ye THOMASON, Sec 
PHILADE LPHTA, 
PENNA. 


Eastern Department 
D. H. Dunuaw, V.-Pres. 
Jo yHN Kay, Treasurer 
A. H. HASSINGER, Sec 

NEWARK, NEW JERSEY 


Western Department 


“ W. T. Bassett, Focwab Ara 
HICA 


of Philadelphia 


Net Surplus $373,035 


Nea Bassett, V.-Pres and Mgr. 


6, ILL. 





ORGANIZED 1855 
? INSURANCE 
FIREMEN’S !NSURANC! 
JANUARY 1, 1919 


Cash Capital $1,250,000 
Surplus to Policyholders, $3,496,144 


Eastern Department 
D. H. Dunnam, President 
Joun Kay, Vice-Pres. 
‘A. H. Hassincer, Secreta 
NEWARK, NEW JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


Was ~~ t Manag 


HICACGO, 


Bassett, 


OF NEWARK 


Net Surplus $2,246,144 


ILLINOIS 








Standard Automobile Insurance at much less than 


standard rates and granted by a standard Ohio 





mutual with $100,000 of net cash surp'us on 


September |. 


The Merchants’ and Manufacturers’ Mutual 
Mansfield, Ohio 


Organized 1876 Insurance Company 


July 1, 1919, Figures: 
Total amount at risk, $8,552,718.00 Net cash surplus, $96,220.85 
Total cash assets, $154,515.76 Contingent assets, $373,276.68 
Writing a general classification. Annual dividends to policyholders. 


S. N. FORD, President G.W. DeYARMON, Secretary 











The Security Automobile Mutual Ins. 


YOUNGSTOWN, OHIO 
It is the Age of the Specialist. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


Co. 


Our Specialty is Automobile Insurance. 














AUTO-OWNERS INSURANCE COMPANY 


LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V.MOULTON, Sec'y., F. P. WRIGHT and F. A. WALL, Field Sue. 


-—> — 


=v4..% 








at least three pumping engines of 700 
gallons capacity and a ladder type for 
the aerial truck. 

The National Board has made a report 


on Leavenworth, Kan., showing that the 
water supply is mainly reliable but gen- 
erally not available in sufficient quanti- 
ties nor at the desired pressure because 
of small mains and deficient hydrants. 
The fire department is moderately effect- 
ive but lacks men and minor equipment. 
There is no fire alarm telegraph system, 
the telephone being used. Speaking of 
the conflagration hazard the engineers 
say that owing to weak construction, 
numerous large areas, lack of window 
protection, weak fire department and 
water supply and lack of a fire alarm 
telegraph system group or block sjres 


are probable. Under adverse conditions 
a considerable portion of the business 
district could readily be involved. 


The gross fire loss for the past five years, 
as given in the fire department records, 
amounted to $340,376, varying between 
$26,353 in 1917 and $180,771 in 1914. The 


yearly number of fires averaged 114, 
varying from 72 in 1915 to 141 in 1918; 
the average loss per fire was $598, a high 


figure. The average yearly number of 
fires per 1,000 population based on an 
uverage population of 22,600, was 4.04, a 
moderate number; the average annual 
loss per capita was $3.01, a high figure. 


S. K. Williams’ Change 

Stanley K. Williams, 

of the local agency of 

Mason City, Iowa, and recently 

from military service, has been 

by the Automotive of Mason 
agency supervisor. 


formerly 
Schanke 


manager 
& Co., at 
rgturned 
engaged 
City as 





New Question in Grain Loss 


TOPEKA, KAN., Sept. 2.—A _ peculiar 
proposition in the settlement of a grain 
loss claim has just been presented to the 
Kansas department. A physician at 
Great 3end owned a farm which he 
rented on a grain rental. The physician 
took out fire insurance on his third of 
the wheat crop but the tenant had no 
insurance. 

While the wheat was being threshed a 
hot box on the separator set some wheat 
afire and burned 175 bushels. The in- 
surance company in settling the claim 
proposed to deduct 20 cents a bushel for 
threshing and hauling the grain to mar- 
ket. But the landlord has refused to 
accept the deduction on the ground that 
the wheat was worth $2.01 a bushel to 
him as the tenant was to thresh and 
deliver it and he had full coverage. He 
had no expense incident to threshing or 
hauling the wheat to market. 

There is a division of opinion 
adjusters as to whether the 
should be allowed or not. 


among 
deduction 


Insurance Building for Des Moines 


DES MOINES, IA., Sept. 2—The pro- 
posed Insurance Exchange building in 
Des Moines has finally started—land has 
been secured for it. Elmer Loucks, pres- 
ident of the National Travelers Benefit 
of Des Moines, has taken a 99-year lease 
on the southeast corner of Ninth and 
High streets and announces that he will 
erect at once a structure several stories 
high 88 by 1382 feet. The building, he 
says, will be devoted entirely to insur- 
ance concerns. This is a different site 
from that which was proposed when agi- 
tation for such a building first started. 


Nebraska Potash Plants Reopened 


OMAHA, NEB., Sept. 2 ral of the 
huge potash plants in Nebraska, after be- 
ing closed for months, have reopened and 
are producing again. The plants were 
all insured and considerable anxiety was 
felt by agents while they stood idle, as 
the danger of fire was great. Surplus 
supplies of potash were stored in them. 
That supply has now been disposed of 
and production is necessary. 





Plans Water Engineering Department 


TOPEKA, KAN., Sept. 2—Commissioner 
Travis is going to ask the next legisla- 
ture for an appropriation for a water- 
works engineering department for the 
use of the cities of Kansas. This de- 
partment will be available entirely free 
to the cities contemplating the installa- 
tion of water systems, the improvement 
or rebuilding of the system and such 
other matters as would relate to fire pro- 
tection. 

He also proposes to have all plans for 
school houses submitted to his engineer 
for study from a fire protection stand 
noint. A good many schools are buil’ 


for convenience and there is a high in- 
surance rate when often slight changes 





would tend to make the building safer 
and bring down the rates. 


Iowa Notes 


Two young women have joined the 
insurance forces of Sioux City. Mrs. 
E. E. Hominghouse, formerly of Moville, 
is now employed by the W. L. Prusiner 
agency, and Miss Helen M. Bartlett of 
Sioux City is connected with the Fred 
W. Colvin agency. 

Firemen in Des Moines who demanded 
$25 increase per month, along with police- 
men, were turned down by the city coun- 
cil when they made their formal demand. 


However, plans are being made to grant. 


an increase of $12.50. This the firemen 
said would be satisfactory providing the 
cost of living soon goes down as national 
officials promise. 


Nebraska Notes 


Capt. Paul Beaton, formerly a_ promi- 
nent insurance broker in Omaha, has re- 
turned from service and will re-enter the 
insurance business, 

M. F. O’Sullivan, a local agent at Fre- 
mont, with his wife and son, Jack, re- 
turned from a summer’s vacation at 
Troutdale, Colo. O’Sullivan made the trip 
by auto, while the family made the trip 
by rail. : 


F. T. B. Martin of Martin Bros. & Co., 
local insurance agents in Omaha, was in- 
jured when his automobile overturned 
last week while he was traveling through 
Estes Park. No one else in the car was 
hurt. Mr. Martin was confined to his bed 
for a week with his injuries. 

Maj. L. B. Fenner, recently with the 
Red Cross overseas, will represent the St. 
Paul Fire & Marine at Burwell, Nebr. 
Major Fenner, who is a well-known mid- 
dle western insurance man, went to Irance 
in April, 1918, to establish canteens in the 
metropolitan cities. Later he went to Ser- 
via, where he represented the Red Cross 
through some thrilling experiences. 








SOUTHWESTERN FIELD 




















REFUND UNDER FORMER RATE 


Where Hazard Is Reduced or Prop- 
erty Removed New Rates Won’t 
Apply in 1 in Texas 


AUSTIN, TEX, Sept. 2—The 
Texas Fire Insurance Commission has 
formally adopted and promulgated an 
order in line with the opinion of the 
attorney general of Texas, providing 
that where the assured changes the 
status of the risk the refund or the 
penalty, as the case may be shall be 
based on the rate under which the 
policy was written and not a rate sub- 
sequently enunciated. This means 
that where a risk reduces the hazard 
and the policy was written under a 
two premium rate for three years pro- 
tection, the refund must be made under 
that rate and not under the new regu- 
lation which collects two and one-half 
premiums for three years protection. 

The new order also requires refund 
by policy indorsement where the prop- 
erty insured is removed to a new situs. 
The order as adopted, and which is 
in immediate effect, reads as follows: 


“The Insurance Commission law 
provides that when a policy of insur- 
ance 1s written on property in this 


state and, during the life of such 
policy, the assured shouid reduce or 
remove any hazard on or in connection 
with such property, he shall be en- 
titled to a reduction in premium in 
proportion to such reduction or re- 
moval of such hazard and interested 
companies shall return to the assured 
such proportional part of the unearned 
premium charged for such hazard that 
may be reduced or removed. 

“In applying the above rule, as well 
as in making changes on_ policies, 
where property has been removed from 
one location to another when the rate 
at the new location is higher or lower 
than at the former location, adjust- 
ment is to be made and the return or 
extra premiums calculated on the basis 
of the term rule and rate in effect at 
the time the policy was written. 

“This will have the effect of can- 
celling all former rulings on this sub- 
iect.” 


Inspection at San Antonio 
AUSTIN, TEX., Sept. 2—A general in- 
spection of business houses in San An- 
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TO’BUILDING 
KANSAS CITY, Mo. 

















400 
GREAT AMERICAN AGENTS 


20,000 
OHIO POLICYHOLDERS 


25 
HOME OFFICE OFFICIALS 


AND EMPLOYEES 


— - se All working together for mutual saving 
4g 1 { & and protection, has made the Great Amer- 


ican a company of the people, by the peo- 
MANSFIELD.OHIO. 


SEAT AMe: 
tas 





ple, for the people. Correspondence from Ohio 
agents given prompt and friendly consideration 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 











Surplus to Policy Holders over $160,000 


7 AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.McGINETY, Secretary Indianapolis 








—The Original eaguy Fire Insurance Company— 


ncorporated 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 


. Pres. ROBT. GROENLAND, Treas. C. L. McINTIRE, Secy. 
PHILIP LEER. Pree, ccial Agenti ©. C. FELTS, Ft. Warne, ind. 








The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
; Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building . 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 








e e 
Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 
ma. Cc. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 

















1903 The 1919 
OHIO UNDERWRITERS 
Mutual Fire Insurance Company 
of Van Wert, Ohio 
Gives progressive agents the opportunity to affiliate themselves with a growing Mutual 

Operating on Time-Tried Fire Ins. Principles 

Net Cash Surplus Over $50,000.00 
C. M. PURMORT, Secy. and Manager 


25% Cash Dividend 


KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 

















“* Fire Insurance aes You Would Write It*® 
The Merchants Fire Insurance Co. of Indiana 


_. (A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office, 
Geme Offices: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 








Nearly Fifty Years of success under same managemen? 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. | 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 





























0 M 1 Fi THE AUTO OWNER WANTS Sintec cnc autores writeit the was wede- | | Columbiana County 

ayton Mutual Fire THE AGENT WANTS THE SAME KIND Masual Fire Ine. C 
Co,, PAYTON Pn “ utual rire Ins. Uo. 

Insurance 0., oHIO MID-WEST MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION Lisbon, O. 
= S Wichita, Kansas. 33 J. B. HENDERSON, Secretary 1837 
B. C. COLEMAN, Secy. [ 
‘ ish ati tain Wm. Hostetter, Sec. and Treas. 
onservative an u . 9 . 
sisaat"" {MINSTER MUTUAL FIRE || , 25,8 => = + 
AGENTS WANTED INSURANCE CO. Inc. 1849 MINSTER, OHIO , Our contracts have been good for 
Address Home Office. j. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary three fourths of a century and are 
. VERNON B. ARNOLD, Special Agent, Lima, Ohio -| still good. 


























Rentschler Building 


Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 

















E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 








HAMILTON, OHIO i 








An Agency Company 
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NORTH BRANCH FIRE. company” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CELY OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE: comeany. PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 








INSURANCE 
COMPANY 




















CASH CAPITAL $839,589.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 

SECRETARY -TREASURER 

& MANAGING UNDER- 
WRITE 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812.34 





ASSETS 
$1,662,212.57 














FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


Chicago New York 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


San Francisco 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 











F.C. VAN DUSEN, President WALTER C. LEACH, Secy. : 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


Marine Insurance Company 


MARINE 
MINNEAPOLIS, MINNESOTA 

This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 














tonio, for the purpose of readjusting in- 
surance rates where it is found advis- 
able, will be begun by the Texas Fire 
Insurance Commission. The work will 
take about three months and will in- 
clude every business house in the city. 
When the last inspection was made in 
San Antonio it was before prohibition 
laws were enacted and saloons were 
operated. The buildings formerly occu- 
pied by saloons now have changed and 
very probably in many of these cases 
there will be a change in the insurance 
rate. 


Fine Spirit Seen 


DALLAS, TEX., Sept. 5—At a meeting 
of the Texas Forms Committee held last 
week it was very evident that the same 
spirit of harmony which has for years 
existed between the local agents of Texas 
and the field men and which was very 
ecbvious at the recent meeting of the 
Texas Association of Insurance Agents 
at San Antonio is still in evidence. 

G. Mabry Seay, one of the leading local 
agents at Dallas, who attended the meet- 
ing, says that R. D. Coughanour, state 
agent of the Commercial Union and 
chairman of the committee, and his asso- 
ciates showed that the companies are 
willing to cooperate in any movement 
for the beterment of all engaged in the 
business and exhibited an inclination to 
adopt any practical suggestions submit- 
ted by local agents. 





Pool for Grain Insurance 


FORT WORTH, TEX., Sept. 2—Insur- 
ance on shipments of wheat from the 
time it leaves the point of origin until 
it reaches the port for export will be 
made for dealers who are members of 
the Texas Grain Dealers’ Association, 
according to announcement made by 
H. B. Dorsey, secretary of the associa- 
tion. Mr. Dorsey has arranged for a 
pool of large insurance companies to 
earry risks amounting to $500,000, pro- 
vided that sufficient applications are 
made for insurance. There are more 
than 300 members of the association in 
the state. 

Fire Marshal Inglish has launched a 
campaign to protect the Texas grain 
crop from fire. Inspectors are to be sent 
to mills, elevators and warehouses to 
inspect fire hazards and work to secure 
the elimination of dust and trash. 





Hearing on Laundry Rates 


AUSTIN, TEX., Sept. 2—The Texas 
State Fire Insurance Commission has 
consented to hold a public hearing in 
November, the exact date yet to be fixed, 
to consider the petition of the Texas 
Laundrymen’s Association asking for a 
reduction in the rates on briek build- 
ings, that is, laundries housed in brick 
structures. Gus Amundsen of Galves- 
ton, chairman of the insurance commit- 
tee of the laundrymen, was in Austin 
last week and appeared before the com- 
mission with the request for a hearing. 


New Oklahoma Oil Bureau 


OKLAHCMA CITY, OKLA., Sept. 2— 
The Oklahoma Inspection Bureau an- 
nounces that on account of the great 
volume of business in rating various oil 
properties in the state a special depart- 
ment has been started to have complete 
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charge of the work. E. W. Power, in- 
spector for the bureau, has been chosen 
to head this department and will devote 
his entire time to the work. Reports 
and diagrams covering casing head 
plants are in the course of publication. 





Improving Oklahoma Fire Protection 


OKLAHOMA CITY, OKLA., Sept. 2— 
Commissioner Welch has returned from 
an extended trip of inspection and in- 
vestigation to all parts of the state, in- 
tended to encourage better fire protec- 
; tion in small towns. 

“Many of the towns have already 
progressed surprisingly far along this 
line,” he said today. “Few of the towns 
‘ in the state fail to see the necessity of 
‘ adequate fire protection. Towns that are 
} now behind the general standards of 
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Leakage—Explosion and Riot and Civil Commotion. 


' safety have signified the intention of 
giving the matter first attention.” 


Exchange Showing Progress 


The Insurance Exchange of Fort Worth 
has been doing some good constructive 
work during the last year or two. The 
key rate at Fort Worth was recently 
reduced one cent due to the fact that the 
exchange has arranged for the teaching 
of fire prevention in the public schools 
of the city. The school board had no 
appropriation from which to purchase 
text books for this year so the exchange 








is furnishing 3,000 copies of an up-to- 
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date book to be used in all of the schools. 
For some time the exchange has been 
making a strong fight for the improve- 
ment of the building code in Fort Worth. 


San Antonio Seeks Fire Fighters 


SAN ANTONIO, TEX., Sept. 2—Efforts 
will be made by San Antonio to bring 
the 1920 convention of the International 
Fire Fighters Association to this city. 
San Antonio will send G. L. Dorsett to 
the annual meeting’ of the association 
to be held Sept. 8 at Portland, Ore., to 
extend the invitation for the 1920 con- 
vention. 


Speed Has Not Resigned 


Manager J. S. Speed of the Arkansas 
Actuarial Bureau states that The 
National Underwriter made a mistake in 
announcing his resignation. Manager 
Speed will remain with the Bureau. He 
has done most excellent work in Arkan- 
sas along rating lines. There has been 
a proposition put up to him but it seems 
he has turned it down. 


Texas Notes 


The attorney general has approved an 
issue of $94,000 waterworks bonds of 
Del Rio. 

Inspections of buildings for the purpose 
of having the escapes conform to the spec- 








ifications of the new fire escape laws are 








being made in Dallas. Notices have been 
sent to owners of approximately forty 
buildings informing them of necessary 
changes. 


The Texas Fire Insurance Commission 
has allowed New Boston the maximum 
credit of 15 per cent for good fire record 
during the past three years. 

Vinegar fumes, after the heat burst 
vinegar casks, seriously handicapped fire- 
men in fighting a fire in the wholesale 
grocery house of James A. Dick & Co. 
at El Paso. The fire was of undetermined 
origin. The loss is estimated at $10,000. 


Oklahoma Notes 


New rate books have been issued by the 
Oklahoma Inspection Bureau for Agra, 
Price, Park Hill, Tryon, Kenefick and 
Glencoe. 

Oklahoma City has awarded a contract 
to the American Lal*rance Fire Engine 
Company for a 750-gallon pumping engine 
and hose car and a 240-gallon combination 
hose and chemical truck. The price is 
$30,000. 

J. H. Stone of the Aetna office in Okla- 
homa City has recently returned frem 
army service and taken up his former work 
with the company. Stone was with the 
227th Aerial Squadron and spent twelve 
months in France. 

Cc. T. Ingalls, head of the Oklahoma In- 
spection Bureau, left September 2 for Cal- 
ifornia, where his wife will join him io 
spend a vacation on Catalina Island. Wall 
space has been reserved in the bureau of- 
fice for the tremendous fish Mr. Ingalls is 
expected to bring back with him. 
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SURCHARGE OFF IN KENTUCKY 





Conference of Company and State 
Authorities Was Held to Discuss 
Rating Situation 





There was a meeting last week at 
Frankfort to discuss the Kentucky 
rating situation. There were present 
Manager A. G. Dugan of the Hart- 
ford, Manager Neal Bassett of the Fire- 
mens, Assistant Manager Elliott Mid- 
dleton of the Western Actuarial Bu- 
reau and Manager George H. Parker 
of the Kentucky Actuarial Bureau, for 
the companies. The state was repre- 
sented by Governor Black, State Au- 
ditor Greene, Superintendent of Rating 
Gray and Actuary T. M. Goodloe. The 
10 percent surcharge was ordered off in 
the state as of Sept. 1, but no decision 
was reached as to any changes in the 
rating program otherwise. 





Kentucky Meeting Sept. 9 


LOUISVILLE, KY., Sept. 2—The meet- 
ing of the Kentucky Fire Underwriters 
Association will be held on Sept. 9, a 
day preceding the meeting of the Ken- 
tucky Fire Chiefs’ Association, for the 
organization of the Kentucky Conserva- 
tion & Fire Prevention Association. Dep- 
uty State Fire Marshal Edward M. Hite 
addressed the underwriters at the after- 
noon session, asking their cooperation 
in forming the fire chiefs’ organization 
in Louisville Sept. 10 to 12, during the 
State fair. 


Corral Oil Mill Lines 


The present oil mill business has been 
corralled by Cornwall & Stevens, New York 
brokers, with the exception of some of 
the independent mills. It is estimated 
that the premiums run between $800,000 
and $1,000,000. Cornwall & Stevens will 
write a schedule amounting to $41,515,000 
in a syndicate of companies operating from 
the east. The mills are located in North 
Carolina, South Carolina, Georgia, Flor- 
ida, Mississippi, Louisiana, Tennessee, 
Oklahoma and Texas. 





Virginia Convention Postponed 


_RICHMOND, VA., Sept. 2—The execu- 
tive committee of the Virginia Local 
Agents Association has ordered a post- 
ponement of the annual meeting from 
Sept. 10 to Sept. 17. Belief that a larger 
attendance could be had at the latter 
Gate was given as the cause of the post- 
ponement. Chauncey S. S. Miller, na- 
tional secretary, has given assurance 
that he will certainly be on hand to 
address the Virginia agents. Secretary 
Archer L. Richardson has intimated that 
he will not stand for reelection, but he 
has proved himself such a good and effi- 
cient man that his brother agents will 
hardly consent to his stepping aside. 





DISCUSS OIL PLANT LOCATION 


North Carolina Firemen Take Up 
Question at Conferences Held in 
Ashevilie 


RALEIGH, N. C., Sept. 2.—-The lo- 
cation of oil plants to retain the sup- 
plies for North Carolina cities was a 
vital theme for the firemen and other 
fire prevention workers in the Ashe- 
ville institutes held by Commissioner 
Young. 

The firemen were agreed that these 
oil plants should by all means be out- 
side city limits and so located that 
there should be no flow from the tank 
in case of breaks or leakage and that 
supply stations for gasoline venders in 
cities and towns should be so located 
as to have the tanks entirely under the 
building and not under the street or 
the sidewalk as is the practice now. 


Tornado Surcharge Off 


It has been decided by the Southern 
Tornado Insurance Association to dis- 
continue the 10 percent surcharge on 
tornado business as of Sept. 1. No re- 
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E. J. SLOAN, Vice-President 
GUY E. BEARDSLEY, 
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RALPH B. IVES, 
Vice-President, at Western Branch 
E. S. ALLEN, Assistant Secretary 
W. ROSS McCAIN, Assistant Secretary 
W. F. WHITTELSEY, Marine Vice-President 
R. E. STRONACH, . arine Secretary 
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tates or reductions of the surcharge will Comptroller 
be allowed on policies prior to that date 
and cancellations must be on the short 
rate basis. 
STATEMENT JANUARY 1, 1919 
ASSETS $= jet Sio LIABILITIES 
U.S. Liberty Loan Bonds ......... $2,025,000.00 
Bonds of States and of Foreign Unearned Premium 
PE datndacchonsdddnne 1,125,735.84 Reserve......... $6,162,361.72 
Bonds and Stocks of Municipalities 2,232,277.16 ‘ 
INS. CO. OF AMERICA Bonds of Railroads ............... 4,316,588.67 | Losses in the Course of 
Guaranteed Stocks of Railroads .... —_1,622,093.50 Adjustment ..... 989,574.90 
NEW YORK Preferred Stocks of Railroads ...... 275,635.00 
Miscellaneous Securities ........... 490,750.00 | Commissions and other 
“O f the G ~ a Bonds and 3 «zones Liabilities....... 644,763.63 
neo e Giants lortgages .... 1000.09 $72,088,080.17 ’ 
Citii on Bala on Capital Stock ......... 2,000,000.00 
Western D t t premt antes ones: 927,503.43 $9.796.700.25 
remiums in Course 
s prt men . nen “; 1,174,819.13 
ccrued Interest an 5 Net Surplus beyond Capital and all 
other Assets .. __ 266,519.29 ¢ 2.430,841.85 Lisbdites.--...- ce $4.660,450.04 
TOVALASSENS. <5 <<:40<--5-; “$14,518,922.02 i 
P. D. McGREGOR, _ 5 nae Manager Less Spec. Dep. in Excess of Liabilitiy $ 61,771.73 | Net Surplus to Policy Holders....... $6,660,450.04 
A.R.MONROE, - - Assistant Manager TOTAL ADMITTED ASSETS $14,457,150.29 
W. E. McCULLOUGH, - Agency Supt. “Security valuations on basis fixed by National Convention of I Commissioners. 
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JOHN J.P. RODGERS, Sec'y and Treas, 
WASRE BLEVEN,, Vice-Pres. : 
H. W. STEPHENSON, Vice-Pros. SAM'L P. RODGERS, Asst. See'y 
CASH CAPITAL 
ASSETS 11000 SURPLUS TO POLICY HOLDERS 
$4,727,532.76 $1,310,91 
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FIRE INSURANCE COMPANYS 


PHOENIX, ARIZONA 


$200,000.90 


EDGAR M. DAVIS 
’ GENERAL MANAGER . 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
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Great Lakes 


Insurance Company. 
Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 
























i) 





HAVE BEEN PAID 


410 TONS OF GOLDESS 


Insurance Compan: 


NORTH. AMERICA 
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PHILADELPHIA 


‘THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. 
IN YOUR FIELD, WRITE US ABOUT T. 





IF THERE ARE ANY SUCH RISKS 
HEM. WE MAY BEABLE TO HELP YOU. 
S WORTH TRYING 
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HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L, Dickelman & Co. 


General Agents (U. S. and Canada) Excess Lines Telephone Wabash 
Chicago 5509 


SURCHARGE NOT TAKEN OFF 


Pacific Board Decides to Leave the 
Question With the Executive 
Committee to Decide 


SAN FRANCISCO, CALIF., Sept. 2 

—At a meeting of the Pacific Board at 
San Francisco, a wide difference of 
opinion was expressed on the removal 
of the 10 percent war charge on fire in- 
surance premiums in the Pacific States 
under the Board’s jurisdiction. The 
members held it was impracticable to 
remove the charge Sept. 1 because of 
the nearness of the date and the neces- 
sity of rewriting many policies that had 
already been issued, to be effective this 
month. Some members also felt that 
as the Pacific Coast had been the last 
territory in which the charge was 
added, sufficient time should be taken 
tu evolve means of removing it without 
disrupting the business. As a result, 
the matter was referred to the execu- 
tive committee, which will probably re- 
port its findings at the next general 
meeting of the Board on Sept. 11. 


Coast Field Changes 

SAN FRANCISCO, CAL., Sept. ¢ Dy eee 

Honsinger, special agent for the United 
States Fire and allied companies in the 
Rocky Mountain field, with headquarters 
at Helena, has resigned to return to Cali- 
fornia, where he formerly covered the 
southern portion of the state for the 
agency. 
H. F. Heinkel, special agent for the 
Seeley & Co. general agency at San Fran- 
cisco, has resigned to become agency 
superintendent for the Union Indemnity 
Exchange of this city, which writes auto 
business on the reciprocal plan. 

William Sexton, Jr., son of the late 
William Sexton, former general adjuster 
for the Firemans Fund, has been ap- 
pointed special agent for the Liverpool 
& London & Globe in Arizona and will 
have New Mexico added to his field when 
the latter state is added to the Pacific 
department Jan. 1. Mr. Sexton had an 
early training in fire insurance, but lat- 
terly has been engaged in other work 
in New York state. 

Rexford H. Conant, who has been spe- 
cial agent for the Commercial Union 
companies in Oregon and Southern Idaho 
tfor the past five years, has resigned to 
enter the local agency business at Oak- 
‘land, Cal. 





Charge Barber Fired Forest 


SALEM, ORE., Sept. 2—Commissioner 
A. C. Barber, who was lost in the Cas- 
cades while on a camping trip July 22, 
is now charged, in a complaint filed in 
the federal court at Portland, with hav- 
ing started a fire in the timber contrary 
to forest regulations. It is claimed that 
forest officials found timber burning and 
that they traced the source of the fire 
to a glowing snag which had caught 
ablaze from a camp fire lighted by 
Barber. The information is _ filed by 
Elton Watkins, deputy United States 
district attorney. 


W. R. Hyatt Changes 


W. R. Hyatt, insurance commissioner 
for Idaho for the past three years, has 
resigned, effective Oct. 1, when he will 
become general agent in Idaho and Utah 
for the National Automobile of Lincoln, 
Neb. 


Pacific Coast Notes 


The following insurance companies have 
been admitted to Montana: American 
Fire, for reinsurance only; North China 
of Shanghai, as a direct writing fire com- 
pany. 

Four new members have been added to 
the directorate of the Utah-Home Fire. 
They are C. W. Nibley, R. C. Gemmell, 
Guy E. Bowerman and George J. Cannon. 
The directorate of the company is again 
*complete. 

In severing his connection with the State 
Industrial Commission, of which he was 
a member for two and one-half years, Har- 
rison E. Jenkins has assumed active di- 
rection of the Salt Lake office of the 
Agency Company. He has charge of the 
entire field tributary to that office and 
has purchased an interest in the com- 














pany. 


AGENTS’ ATTITUDE SEEN 
PUBLIC COOPERATION NEEDED 


American Agency Bulletin Comments 
on the Desirability of Getting 
Higher Rates 


NEW YORK, Sept. 3.—As defining 
the attitude of the local agents of the 
country upon the abolition of the sur- 
charge, the “American Agency Bulle- 
tin,” the official organ of the National 
Association of Insurance Agents, says 
in its issue this week: 

The Chamber of Commerce of the 
United States has done notable work in 
revealing the sentiment of the business 
men of this country regarding govern- 
ment ownership of the railways and it 
has gone on record against it in no un- 
certain way. 


Bulletin Is Sent Out 


In Monday’s mail every one of its 
members received a bulletin reading, in 
part, as follows: 

“The demands of the railway labor or- 
ganizations create a situation which 
calls for the most serious attention and 
deepest thought of all citizens. These 
demands raise vital questions which af- 
fect directly every phase of life through- 
out the United States. They constitute 
a definite program for government own- 
ership and this despite the fact that gov- 
ernment ownership has proved to be dis- 
astrous wherever it has been applied. 

“Ay proposal for government owner- 
ship of railroads, whatever the provision 
for operation, raises questions which ev- 
ery citizen must eventually consider for 
himself. The Chamber of Commerce of 
the United States believes in the main- 
tenance of that most vital principle of 
our American institutions—private initi- 
ative. The concrete and actual question 
that confronts the country now is, shall 
we depart from these fundamental prin- 
ciples? 

“Government ownership would monop- 
olize and deaden, rather than democra- 
tize and revive, railroad transportation. 
It would paralyze a great industry whose 
vigorous development is essential to the 
happiness and prosperity of all our peo- 
ple.” 

What Cooperation Could Do 


Suppose the National Board and the 
National Association of Insurance Agents, 
both members of the Chamber of Com- 
merce of the United States, a federation 
of 1,120 commercial and trade organiza- 
tions with a membership of 670,000 
American business men, were to take up 
the matter of a sane revision of fire in- 
surance rates, as did the Boston Cham- 
ber of Commerce, when the so-called 
surcharge was first laid upon that com- 
munity, what would be the probable re- 
sult? ' 

The Boston Chamber of Commerce, in 
a very notable report, following the most 
exhaustive consideration of the matter 
from every angle, unqualifiedly approved 
the raise in fire rates in that community. 


Work of the Agents 


The very same local agents who in 
each Liberty loan drive, associated char- 
ities campaign for war funds, and in ev- 
ery other activity national in scope and 
immeasurable. deep in heart interest, 
gave up their time, worked unremit- 
tingly and with the most signal success, 
could be mobilized to ascertain the opin- 
ions of every business man in their re- 
spective communities with regard to a 
justifiable upward revision of fire insur- 
ance rates—provided they were asked. 
provided they were equipped with data 
such as convinced the business men and 
citizens generally of Boston that in- 
creased rates are justifiable. 

The insurance division of the Chamber 
of Commerce of the United States can do 
as great work, as beneficent a work, in 
showing this whole country how busi- 
ness men stand regarding fair fire insur- 
ance rates as has been done in the matter 
of setting forth the opinion of 676,000 
of the leading business men of the United 
States without government ownership 0! 
the railways. 

Will the officials of the insurance com- 
panies work to this end? Will they ask 
for the assistance of their tens of thou- 
sands of local agents? Or will they 
pussyfoot, delay, linger and wait—unti! 
it is too late? 
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TOTAL LIABILITIES $4,374,107.74 
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W. C. SHINN, President 
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Shinn-Flat has 36 per- 


cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 

Shinn-Felt is woven 
in a_continuous ribbor 
like form without joints 
and the machines used i: 
its construction are 
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W. C. SHINN MFG. CO. 


General Offices: 1648 Monadnock Block, CHICAGO 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Sosteet - - - $250,000.60 
959,818.90 
Seale to Policy Holders 631,728.12 
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ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 


LOCAL AGENTS AS SALESMEN 


Every once in a while companies 
writing riot and civil commotion in- 
surance are pleasantly surprised to re- 
ceive a report from a field man in a 
moderate sized town showing ten or 
fifteen new risks written. Special 
agents, and particularly the younger 
and more aggressive men, are taking a 
real interest in the solicitation of this 
form of indemnity. A 
formed the habit of 
straight canvass for this business in 
every new town visited. The results 
have proven that there is a great field 
for this class of insurance, but the 
great majority of local agents, either 
do not know it exists or are overlook- 
ing it for the reason that in order to 
get this business, some _ intelligent 
salesmanship must be employed. 

In commenting upon the failure of 
local agents to round up riot and civil 
commotion and strike business a field 
man who has been very successful in 
securing new lines said the other day: 
“It seems to be almost impossible to 
stir up some agents regarding the 
newer insurance line. It has been 
something of a puzzle to .me to figure 
out why local agents would not go 
after this new business when the writ- 
ing of it meant a big increase in com- 
missions. | have seen good agents 
neglect to go out and hustle for busi- 
ness that they knew could be written 
if presented with any degree of intel- 
ligence. I have talked to all of my 
own agents about use and occupancy, 
rent insurance, riot and civil commo- 
tion insurance and a few others of 
what might be termed uncommon 
branches of the fire business. I have 
come to the conclusion that the vast 
majority of local agents will never get 
much business for which there is not 
something of a heavy demand. 

In other words, those forms of fire 
business which require real salesman- 
ship on the part of the local agent will 
not be written by the great-bulk of the 
agents. About 90 percent of the local 
agents today refuse to go out and put 
on a real selling campaign for any 
form of insurance. Their training has 
been wrong. They have for years been 
selling fire insurance—a form of pro- 
tection that is necessary to the busi- 
ness life of the country. They have 
Leen sitting in their offices and have 
had much of their business tossed at 
them. It has required very little intel- 
ligence and effort to renew a line once 
written. 
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Moreover, a great deal of fire insur- 
ance is written by men who engage in 
insurance only as a side line. Such 
men will take only the business that 
comes to them in an easy, natural way. 
They will not put on a campaign for 
new business. They will not bother 
themselves about the insurance bust 
ness. They simply follow the line of 
least resistance and take what is of- 
fered.” 

The conspicuous successes among 
local agents are those who are sales- 
men. They are the men who are not 
afraid to offer for sale every form of 
indemnity issued by the companies. 
They are the men who realize that 
there is a legitimate place for every 
form of insurance designed by the 
companies. They are the men who do 
not complain or say that there are no 
prospects for riot and civil commotion, 
use and occupancy, sprinkler leakage, 
etc., but sit down and figure out who 
are prospects in their town for every 











class of business they have for sale. 








New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 
40 Clinton Street, 
Newark, N. J. 


Gresham Ennis, Vice-President. 
J. B. Guthrie, 


C. P. Stewart, President. 


F. L. Brokaw, Treasur Secretary 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, II. 
H.H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Manag:rs. 



































PITTSBURG UNDERWRITERS 


GEO. SB EPHENS, Arne’ Manager Commonwealth Bldg., Pittsburgh, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Company Superior Fire Insurance Company 
National-Ben Franklin Insurance Company Republic Fire Insurance Company 
ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 Assets, $9,911,358 
Surplus to Policyholders, $3,899,135 


FRANK D. Rage Columbus, Ohio, State Agent for Ohio 
H. C. UPHAM, Msgr., Indianapolis, Ind 
ELIEL & LOEB COMPANY, Geanal Agents for Mlinois and Indiana 
FISH & SCHULKAMP, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 














ational Liberty 


gnsurance Gompany 
of America. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK If 1859 
aa, JANUARY 1, 1919 


Cash Capital $1,000,000.00 
Assets - $9,609, 646. 00 Net Surplus - $2,395,417.89 
oan inahading Capital - 7,214,228.11 denies to Policy Holders -  3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK Po) 








- 92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH RICHARD D. HARVEY 


UNITED STATES MANAGER 











*S ECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Towa, Illinois, "Wise sconsin, Ohio and Indiana. It ‘sa good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 











e FIRE, MARINE, WINDSTORM, 


AUTOMOBILE, SPRINKLER 
Swwwauce Company 
of Watertowe.N.¥: 


LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 
STUART MORGAN, State Agent, Michigan, East Lansing 
[MAN & EVANS, General Agents, Colorado, Denver 
ULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, iad. 
P. r WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chi 
O. T. PRICE. State Agent. Missouri, Kansas and Oklahoma, — City, c. 

E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, . Nebrasica 


ou 
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Asurance (0. 
oF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Roc «ford, Hlinois 
WALTER D. WILLIAMS, Mgr. 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Cash Capital - $1,250,000.00 | 
| 





FIRE, MARINE, WINDSTORM, AUTOMOBILE, SPRINKLER LEAKAGE, 
RIOT AND EXPLOSION INSURANCE 














THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
“ieGirde Globe’ supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 
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MOTOR INSURANCE NEWS 

























































By PROF. DODD’S FAMOUS SYSTEM 


Will ab- 
solutely prevent more than 9% of losses due to lightning. 
250,000 users recommend aye )00 successful insurance com- 
panies endorse it. as ar record of practically 100% 
efficiency. Originated 7 Prof. West , America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men ONLY. 

Investigate the Dodd System now—write for full information 

today. 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 


Most perfect lightning eee ever developed. 
99 











WRITE HAIL INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON ak 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 











Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July 2, 1919 
110 Fort St., West, Detroit, Michigan fe. 




























Stolen Cars Sold in Des Moines 


DES MOINES, IA., Sept. 2.—Amazing 
transactions in stolen cars have been 
discovered by Sheriff Griffin of Des 
Moines. Several city officials were among 
the purchasers. Inspectors for an auto- 
mobile insurance company assisting in 
the identification of the machines found 
that they were stolen at Minneapolis and 
Kansas City. The numbers had been dis- 
guised and the cars were sold by par- 
ties who maintained for a short time an 
auto exchange in Des Moines. More 
than 30 cars have been identified. After 
Jan. 1 the Iowa law provides a penalty 
for anyone who purchases a stolen car 
or has one in his possession. 


Auto Theft Bill in Virginia 


RICHMOND, VA., Sept. 2—Prospects 
seem bright for the passage by Virginia 
lawmakers of an act to check the wide- 
spread theft of automobiles. A _ bill 
drafted with that end in view went 
through the house last week with but 
little opposition and was reported out 
of the senate committee the following 
day. The measure is strongly endorsed 
by the automobile conference. 


New Reciprocal Started 


The Mercantile Motor Insurance Ex- 
change of Chicago, which was recently 
incorporated, has actively commenced 
business. The attorney-in-fact is the 


Consolidated Insurance Agencies, Inc., a 
corporation organized under the Illinois 
law with a paid-up capital of $100,000. 
The officers are: President, Lucius 
Turner; vice-president, Archibald A. 
McKinley; secretary, R. M. Ayres, and 
treasurer, J. W. Rankin. Mr. McKinley 
is president of the Western Alliance Fire 
of Chicago and R. M. Ayres was for- 
merly a stock salesman for the com- 
pany. Rufus M. Potts, former insurance 
commissioner of Illinois, is counsel for 
the concern. 


Pennsylvania Manufacturers’ Company 


PHILADELPHIA, PA., Sept. 2—The 
Pennsylvania Manufacturers’ Association 
Fire, just licensed, will confine its writ- 
ings to fire risks on automobiles owned 
by members of the association. 

The company has $100,000 capital. The 
executive management is composed of 
Joseph R. Grundy, president; Chester W. 
Hill, assistant to the president; Nathan 
T. Folwell, first vice-president; Joseph 
S. Rambo, treasurer; W. W. Finn, secre- 
tary, and Frederick G. Rees, underwriter. 


Motor Notes 


The Maryland Motor Car has been .ad- 
mitted to Montana, with Price & Eckles 
of Helena as general agents. 

The State Automobile Indemnity of 
Kansas City, the Bull Dog Fire of IIlli- 
nois and the Auto Owners Protective Ex- 
change have been admitted to Oklahoma. 








A. F. Dean’s Rating Program 
g 
(CONTINUED FROM PAGE 3) 


ment of new companies without either 
business or experience. 


Ten Year Periods 


Mr. Dean’s study of ten year periods 
shows a net underwriting profit of no 
more than from 2 to 8 percent. Some 
ten year periods have shown no net 
profits whatever. He said that all told, 
the balance of underwriting profit, that 
is premiums received less losses and ex- 
penses have probably not exceeded 2 
percent. The companies have an addi- 
tional source of income from interest on 
their assets but it is probable that all 
told this would not exceed 3 percent. 
Popular opinion, he says, leads to the 
contention that interest on the unearned 
rremiums fund should be made part of 
the premium. 
could be admitted, but that the interest 
from this fund probably would not av- 
erage more than 1 percent, while the 
average interest on the entire assets 
might probably be 8 percent. Yet with 
the decline of the value of money, the 
loss from this source is and for years 
has been so much greater than the in- 
terest on unearned premiums that the 
controversy over the interest earnings 
of fire insurance seems to be in the na- 
ture of straining a gnat. Aside from this 
the companies have suffered from an 
unprecedented depreciation in the quoted 
values of their securities since the war 
began. 


Suggests 5 Pereent Profit 


Mr. Dean suggests that it would prob- 
ably not be dirficult to convince the state 
authorities that a standard underwriting 
profit of 5 percent is reasonable and if 
the losses from conflagrations were dis- 
tributed among all states this net under- 
writing profit could be applied equally 
to every state. He said it is perhaps 
needless to point out the fact that under 
an agreed underwriting profit applicable 
to all states the motive for the discrim- 
inatory legislation on the part of any 
one state would cease. For every in- 
crease in the company’s cost ratio wou!d 
inevitably be reflected in the annual ap- 
plication of the standard to all states. 


Standards Summed 


Suiming vp the standards essential to 
the measurement of consequential rela- 
tions, Mr. Dean says: 

(a) A standard formula for the deti- 
nition of conflagration and the equitable 
distribution of conflagration losses 
among all states in such a way that each 
state pay its own normal losses and its 
interstate proportion of abnormal con- 
flagrations. 

(b) A standard of time and territory 


Mr. Dean says that this | 


(c) A standard naming a uniform un- 
derwriting profit in all states. 

Mr. Dean declares that the right to 
change the price’ list of insurance by 
some equitable method is becoming a 
life and death necessity. A standard in- 
surance code for the District of Columbia 
has been proposed in a bill recom- 
niended by the American Bar Associa- 
tion. Mr. Dean says that the present 
seems to be the psychological moment to 
co-operate in perfecting this code secur- 
ing its enactment at the earliest possible 
date, it to be used as a model by the 
states. 


Discrimination Among Staies 


Mr. Dean, in his new monograph, en- 
titled “Sequential Relations in Fire 
Rates” bears down very forcefuily on 
existing discrimination among states, 
and which is entirely beyond the control 
of the companies themselves. Mr. Dean 
says it is hard to resist the conviction 
that in the matter of discrimination the 
States themselves are the real culprits 
and the time they are now spending 
watching the companies might be spent 
more profitably in watching each other. 
In commenting on this fact, he says, 
“With the most perfect schedule applied 
by the ablest raters, influences which ex- 
ist outside of schedules and local tariffs 
will preclude complete nondiscriminative 
measurements and as long as these in- 
fluences are ignored in our reckonings 
discrimination in its most wholesale and 
iniquitious form will still stalk at large 
and thwart the real intent of anti-dis- 
criminatory legislation, no less because 
such discrimination is entirely under the 
control of the state themselves.” 


Review of Present Methods 


In reviewing the present rating meth- 
ods, Mr. Dean sums up his conclusions 
as foliows: 

1. Our present system of measuring 
hazard relations has won general ap- 
rroval and there is little or no contro- 
versy regarding it as an equitable and 
efficient system. 

2. This system has endured for nearly 
20 years, has never been supplanted by 
any other system and has steadily spread 
from small beginnings to a system avail- 
able under all grades of municipal pro- 
tection anywhere. 

3. It was constructed with a scrupu- 
lous regard to the requirements of pure 
science in such things as analysis, class- 
ification, standardization, etc. 

4. After an official examination the 
states concede that the system does noc 
discriminate and even if a motive eX- 
isted it could not be constructed to dis- 
criminate with intent. 

5. It does not claim to make the sell- 
ing prices or rates, but simply estab- 
lishes the relative hazards of each indi- 
vidual risk in proportion with other 





within which the average experience of 
the companies shall be computed. 








risks. In other words, the system as @ 
whole establishes a body of static rela- 
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tion (stated as ratios) which are not 
intended to be altered except where 
changes in physical hazards of specific 
risks occur. 

6. That the coexistent hazard rela- 
tions, being by their nature static, there 
is only one possible way to change them 
without disturbing their relativity and 
that is by a common percentage advance 
or reduction applied to every risk in a 
state at the same time and that these 
changes should be made with regard to 
the aggregate experience of all com- 
panies in each state and conformabie 
with the annual report of the companies 
showing their aggregate premiums, 
losses and expenses for a period of years 
long enough to reduce rate changes 
within bearable dimensions. 








| 
Why Some Insurers Are 


“Off of’’ Fire Insurance | 











m_ 
The following interesting conversa- 
tion between a large insurer and a local 





agent in whose window hangs the sign, | 


“Our Motto Is Service,” was overheard 
the other day: 

(Property Owner)—“I have decided 
that I am paying too high a rate on 
a number of the properties that I have 
insured with you. I don’t know what 
the matter is, but it seems to me that 
there should be some kind of a change. 
I want you to make an inspection of 
these risks, find out if there are any 
defects that I am being charged too 
much for, and tell me what there is I 
can do to get my rate changed.” 

(Local Agent)—“Well, I will take 
that up with the rating bureau and see 
what’”— 

(Property Owner)—“Why, ! could 
do that myself and get the same answer 
as you could. 1 am coming to you as 
the man who wrote the business and 
got the commission to see what you 
can do for me.” 

(Local Agent)—‘All right, the spe- 
cial agent of one of my companies 
will be here next week some time 
and’— 

(Property Owner)—“I don’t care 
anything about the special agent of 
any company. I am not interested in 
him. I placed the business with you 
and want you to do this work for me. 
You are right on the ground and should 
know more about it than any outsider.” 

(Local Agent)—‘Well, I don’t 
know”’— 

(Property Owner)—‘What do you 
mean, you don’t know?” 

(Local Agent)—“I mean that it prob- 
ably wouldn’t do much good anyway. 
If your rate could be made very much 
lower the inspection bureau or special 
agent for the company would have 
found it out before now, and anyway 
they are the ones that do all the in- 
spection work and things of that kind.” 

(Property Owner)—‘“Well, can you 
go out and make an inspection of these 
risks, find out why the rate is so high 
and get a lower rate for me, not next 
week when a special*agent is here or 
after you have written to the rating 
bureatt of one of your companies, but 
now—today” 

(Local Agent)—“Well, I don’t know 
—you see’— 

(Property Owner)—“Yes or no?” 

(Local Agent)—“Well, not exactly— 
no. 

Property Owner goes out and slams 
the door, whereupon the local agent 
Props his feet up on the desk and 
leaves the “Our Motto Is Service” sign 
hanging in the window. 


Recent Philadelphia agency appoint- 
ments are: Albert M. Greenfield for the 
New Zealand of Auckland, B. D. Prince 
for Commonwealth of New York and Gen- 
eral Fire of France, Harry C. L. Sauer 
& Bro. for American Equitable of New 
York, Chas. Thedick & Co. for Atlantic 
City Fire. The commission of H. C. Knight 
for the Commonwealth of New York in 
Philadelphia and of M. A. O’Neill for the 


General Fire of France have been discon- 
tinued. 





German insurance companies are now 
resuming business in Brazil. 


























HOME OFFICE, PIERCE, BUILDING 


Str. LOUIS 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 
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Automobile 





Agents, 





Attention ! 





THE GENERAL AGENCY OF 


NEARE, GIBBS &@ LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transpartation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 





—— 








HOME OFFICE 


ested. oo « % 





SAGINAW, MICHIGAN 


COMFORT A. TYLER, Vice-President 


Peninsular Fire Insurance Company 


EXECUTIVE OFFICE 
GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
Salesmen whe can present a high grade proposition convincingly will be inter- 
A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
J. FLOYD IRISH, Managing Underwriter 











Its Name Indicates Its Character. 
Operating Along Sound Lines. 


American National Fire Insurance 
Company OHIO 
Capital $500,000 

JOHN W. ZUBER, President 


Progressive, Yet Conservative. 


COLUMBUS, 


JOHN A. DODD, Secretary 











1849 





THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 


1919 




















AGENTS OFTEN LOSE A GOOD FIRE RISK 
to competitors by not submitting to the assured an estimate for equipping 
their premises with AUTOMATIC SPRINKLERS. We will co-operate with 
agent and assured and submit figures showing sprinkler cost as well as in- 


surance saving, and extend payments over several years if desired. 
Address ENGINEERS, 86-X, care The National Underwriter. 











INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 
BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


Marine Department 


GEORGE L. McCURDY 


MANAGER 
1101-209 W. Jackson B!lvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 


































London & Lancashire 


FIRE 


Insurance Company 


Limited 


of Liverpool, England 


CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 


A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 

















































The Concordia Fire 


Insurance Company 
of Milwaukee, . Wis. 


Total Assets, 
Jan. 1, 1919 . . . $3,404,843.08 


Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 


Surplus to Policy- 
holders . . . 





. 1,253,367.64 





, — Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 













































LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. S Designed | by Care x —— 
cal agents at Cincinnati, Ohio. jousan 
have been used. " 


$75 $1.20 050 Os 2 0 HO. 
— Sold by — 
THE NATIONAL UNDERWRITER 
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| CHANGES IN 





THE FIELD 











Don F. Goss 


Don F. Goss, one of the chief exam- 
iners in the western department of the 
Continental, has been made_= special 
agent of the company in western Mis- 
souri with headquarters in Kansas City. 
Mr. Goss was formerly in the Michigan 
field and has had a splendid schooling. 


O. A. Ramseyer 


O. A. Ramseyer, special agent for the 
farm department of the Contitnental in 
Nebraska, has resigned to go into the 
local business at Lawrence, Kan. Mr. 
Ramseyer has been in the Nebraska 
field since his return from the army. 


John Waterworth 


John Waterworth, who was formerly 
connected with the Iowa Insurance 
Service Bureau, has been appointed 
special agent of the London Assurance 
in lowa, Nebraska and South Dakota. 
He will probably make his headquar- 
ters in Des Moines. 


E. L. Seneco 


E. L. Seneco has resigned as special 
agent of the Detroit Fire & Marine in 


“Look at this chart.” 


The speaker was Capt. John J. Con- 


way, superintendent of the 
Underwriters’ Salvage Corps. He laid 
on the table before him a “graph” of 


the fire record of Cincinnati and Ham- 


ilton county covering a period of 15 
years, showing from hour to hour 
changes in the frequency of fires. 





! 


| fire prevention 
| including the 
Cincinnati | Campaign, the 


Ohio and Indiana to become state 
agent of the Norwich Union for IIli- 
nois and Indiana, with headquarters at 
Chicago. Mr. Seneco will thus succeed 


J. M. Larmore of Anderson, Ind., who 
becomes western executive superin- 
tendent of the Caledonian. The 


Detroit has not yet appointed Mr. Sen- 
eco’s successor. Mr. Seneco was for- 
merly in the Ohio field for the Atlas, 
and has made a most excellent record. 





F. J. Sebastian 


The Columbian of Indianapolis an- 
that it has appointed Francis J. Se- 
bastian of Logansport, Ind., state agent 
in Illinois, Wisconsin and Minnesota, 
with headquarters at Peoria, Ill. He 
succeeds John L. Lind, resigned. 


Harrison Keyser 

Harrison Keyser of Kansas City, Mo., 
who has been connected with the Ameri- 
can Interinsurance Exchange in that city, 
has become connected with the Hardware 
Underwriters of the Illinois Retail Hard- 
ware Association of Elgin, Ill. This is 
an inter-insurer that writes the hard- 
ware dealer. It is affiliated with the 
various hardware associations through- 
out the United States. Mr. Kayser was a 
former field man and has recently re- 
turned from overseas service. — 


Cincinnati, 
Paint-up 
which is 


effort in 
Clean-up and 
success of 


|shown by the fact that building own- 


|ers now ask inspections, 
| they 


where at first 


were resentful, and the growth 


|of the inspection work of the city fire 
| department. 


;} out how to do 
| 


“My peak fire load is from 6:30 to 
8 in the evening. Why? 
“Why is it that with most of the | 


factories 
there should be more 
hours immediately 


stores and 
o’clock or earlier, 
fires during the 
after they close? 

“I'll tell you why. 
man, in the hurry of getting away, 
left an electric iron with the power 
on: and that man, anxious to be home, 
left a glue pot with the gas burning 
under it on a table; and another, run- 
ning to catch a car, left a gas jet burn- 
ing where something would blow into 
the flame with the breeze from an open 
window; and other, lighting 
or cigarette, threw his match into a 
pile of combustibles before it was out. 
fhat’s why my peak fire load comes 
at that hour.” 

His Work Taken as Model 


has been head and 
front of the fire prevention work in 
Cincinnati for 16 years, a work that 
has been so successful that the newly 
organized National Conservation and 
Fire Prevention Association has de- 
cided to model its work on what has 
come to be known as the Cincinnati 
Plan. He has been asked to express 
his opinion on two questions: 
How will the association 
contact with the public? 


Captain Conway 


make its 


How is this contact to create an 
atmosphere more favorable for insur- 
ance? 


He continued: 

“We can’t handle a_ situation like 
this unless we know all about the 
causes: and it took us 15 years to find 
out about the causes. Now that we 
know, it is fairly easy to interest the 
people, and ‘get somewhere’ with the 
work: but before we arrived at this 
point we tried many things, and 
found out many times that we had to 
go back to the bottom of the hill and 
start over again with the load.” 


} Reviews Fire Prevention Effort 


Then he reviewed the history of the 


» | spen years in 
closing at 6 | SPé d yea 


“It has taken us many years to find 
these things,” he said, 
“and it must be done the same way in 
other cities; but they won't have to 
learning how. You can 
talk to business men until you are black 


| in the face, and you won't get anywhere; 


all they want to know is how little 
| they can do to reduce the rate. 
“You ean inspect their plants until 


It is because this | 
| fires come 


| of, and 


you wear out the stairs, but most of the 
from causes that no inspector 
could find—the electric iron that I spoke 
the glue pot, and the match 
thrown carelessly as the man is running 


| for his car. 


his pipe | 


across the 


Must Explain Things to Workers 


“So you must get the workers together 


and explain these things; show them 
how a moment’s unthoughtfulness de- 


stroys the plant and throws them out of 
their jobs. The Pullman plant burned 
river a few months ago. It 
employed about 250 of the finest cabjnet 
makers in the country. Most of them 
had been with the company 15, 20 or 25 
years. The company decided not to re- 
build the plant, but to combine it with 
the one at Chicago. These men own 
their homes; their children are used to 
the Kentucky schools; they are meni- 
bers of the churches over there, and 
there are many other things that make 
it difficult to tear up and follow the 
company to Chicago. As the result 
four-fifths of them are either walking 
across the bridge hunting jobs at less 
pay, or at any pay at all, or have taken 
jobs at less pay because there is no other 
work here requiring such high skill as 
they possess. 

“That means less comfort in the home, 
less educational opportunity for the chil- 
dren, and many other things. 

“You make a bunch of workmen un- 
derstand that, and that a moment’s care- 
lessness or unthoughtfulness may mean 
the same thing for them and their fam- 
ilies, and there won’t be any more causes 
of the kind mentioned in their plant. 
They will accomplish what the owners 
won't and the inspectors can’t do. 


Same With Industrial Accidents 


“It's the same way with industrial ac- 
cidents. An owner equips his plant with 
all kinds of mechanical safeguards, but 
you go in unexpectedly and you find 
many of them shoved aside, sometimes 
laid up on a shelf, because it is less con- 





venient to work with them in place. 
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And there are many accidents that no 
mechanical safeguard can prevent, be- 
cause due to individual carelessness. As 
the result, the state of Ohio last year 
paid out $9,000,000 in workmen’s com- 
pensation. But it didn’t pay out 9 cents 
for prevention. 

“And how much does that compensa- 
tion compensate? If a man is killed his 
dependents can’t get more than $5,000, 
and if he is injured he may get any 
amount less than that. By the time his 
hospital and doctor's bills are paid, and 
his period of convalescence is bridged 
over, what the state pays him is gone— 
and with an arm or a leg or an eye gone 
he is only half a man. He can’t work 
at the thing in which he is skilled, and 
goes out and gets a half-man’s job, a 
charity job, as watchman, or door man, 
or something like that. His own self- 
respect suffers, and there is less in the 
home. He moves to a neighborhood of 
cheaper rents, which means: a less de- 
sirable one; he takes his children out 
of school because they must work to 
make up for the half a man he has lost. 
In the poorer neighborhood the children 
break in morals or health or both, and 
so are liable to become a public charge 
or a menace to the public. 

“All because of a moment's unthought- 
fulness on his part! 


Talk to Them in Shops 


“Make a bunch of workmen 
stand these things and there 
fewer of this kind of accidents. 

“So the workmen mustn’t be. over- 
looked. They must be seen and talked 
te in their shops and in their unions 
and other organizations. Fire preven- 
tion must be linked up with industrial 
safety and both with public health. 
What a foolish thing it would be to 
have a Clean-up ahd Paint-up campaign 
fer fire prevention without making it 
for health! Or to have one for health 
and not include fire prevention! 

“The women’s clubs mustn’t be over- 
looked. Every woman may think every- 
thing is all right in her home; but you 
get a bunch of women interested in the 
bad conditions in the school their chil- 
dren attend, or in a factory where a lot 
of women and girls are employed, and 
they’ll not only see that that school and 
that factory are cleaned up, but they'll 
go home and find a lot of things that 
they never thought were there. 


under- 
will be 


Talks in Schools Effective 


“And there are the schools—public, 
parochial and private. Talks to the 
schools by firemen and others must be 
made effective by giving the children 
something to do. Every child should 
have a part in every campaign that is 
conducted, should be held responsible 
and given credit for what it does. 

“The neighborhood welfare associa- 
tions are another important factor. 
Every one should be reached, interested 
and set to work. They should hold 
neighborhood meetings, with good 





FOR SALE—Local agency in 
Mississippi valley city for cash. 
Producing good income. 

Address 7 X, care The Nat- 


ional Underwriter. 











speakers, and plenty of good literature 
should be distributed. Then, when a 
clean-up campaign, or a fire prevention 
campaign comes, and John Smith gets up 
in the morning and seés Neighbor Jones 
cleaning up, he knows what it means, 
and he gets out and cleans up, because 
he doesn’t want to be regarded as a 
slacker. His neighborhood pride has 
been touched, and even if Jones did get 
an earlier start, he determines to make 
a better job of it, all along the line. 


Go to City Officials First 


“These are the things that must be 
done in every city in the country if we 
are to get real results. If I was or- 
ganizing this work I’d go into a town 
and call the city officials together. I'd 
have the fire record of that town, and 
I'd have its insurance record. I’d show 
them how the two go together, and if 
there had been a fire that had resulted 
like the Pullman. fire across the river, 
I'd emphasize the effect of that fire on 
the prosperity of the town and the wel- 
fare of its people. Then I’d show them 
how they could change the conditions 
and ask for their help. 

“Then, with their backing, I’d call the 
editors of the newspapers together, and 
tell them the same things. Next, I'd get 
the presidents and secretaries of the 
commercial and industrial bodies to- 
gether, with the superintendent and 
principals of the schools, an& the heads 
of the parochial and private schools, the 
officers of the women’s clubs and of the 
neighborhood welfare associations, the 
officials of the labor unions, and every 


other person with an ounce of public 
influence. And I’d show them their re- | will 
sponsibility for conditions and point out 
how they could change them. 


know 
rates, because 
Only they rea 
to insurance 

Pick Live Wire as Secretary be minimized. 


“And when that was done, I'd go to 


other cities.” 
the Chamber of Commerce, or Board of 


derstanding of 
that 


Cincinnati, and it can’t be 
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insurance, because they 
they make their own 
they make their own risks. 
lize this, their antagonism 
will disappear, or at least 

We have found it so in 
otherwise in 














































Trade, or Rotary Club, or whatever was 
the biggest organization of that kind in 
the community, and I’d get them to ap- 
point an executive secretary in charge 
of this work. He would have to be a 
live wire, thoroughly impressed’ with 
the importance of the work to be done; 
full of initiative and capable of ironing 
out the local frictions and jealousies. 
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I’d make them and him understand that 
the work would have the backing of the 


Pepe r sonic Temple, 
state association and the national asso- I 


ciation, and that a call for speakers, or | ¢upied for bank, lodge and office pur- 
information; or help in working out any | poses. Two small buildings adjoining 
special plan would always be answered | were badly damaged by falling brick. In- 


promptly and with the best to be had. 
“These things, with adequate publicity 
of the right kind, are what every city 
will have to do. It will be hard work, 
and long work, and the man who is on] pig.-Phen. 
the job must be at it every minute of Building F. 
the 24 hours, every day of the week, all] St. 
the year and year after year, but it will 
succeed. Cincinnati has done it and 
other cities can do it. If we are to be 
safe, instead of sorry, and expect to 
make any kind of a dent in the high 
cost of living, they have got to do it, 
and we must all do it. | 
“It stands to reason,” said the captain, | 


} 
in conclusion, “that if these things are | 
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two floors w 


Little Rock, Ark., Aug. 27.—The Ma- 
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Miscellaneous fixtures, 423 Main Street: 
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Firem's Und. 


A. Brizzelarade, 417 Main Street (build- 


the extent of $10,000 was carried by the 
Little Rock Railway & Electric Company 
on fixtures in the building at 417 Main 


Twin Lakes, Wis., Aug. 29.—A fire to- 


August and William Esch. 


Chieago, UL, 
mated between $100,000 and $200,000 was 
caused by a fire in a four-story building 
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Western Department 
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The long, clean rec- 
ord of 93 years, 
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future to Agents 
and Policyholders. 














Asset, over $1,000,000.00 
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Express Company as Offices and store- 
rooms for unclaimed baggage. Flames 
originating supposedly from spontaneous 
combustion on the first floor spread up- 
ward, damaging the stock of the Irwin 
Leather Company on the third floor. 
* & * 

Ironton, Ohio, Aug. 30.—There is a 75 
per’ cent loss to the building, stock and 
machinery of the Court Product Com- 








pany, 228 Railroad Street, manufacturers 
of vinegar, non-alcoholic beverages and 
dried fruits. insurance: 
Mich. F. & M.$4,400 Det. F. & M..$2,620 
Aetna . 4,900 Svea. . 2,620 
West. Pa..... 2,620 Springfie id” 6,600 
ge Oe | ee 20 Phoen, Eng... 6,600 
Com’! West.. 2,620 Penn. .....+. 3,800 
* * 
+ Anamoose, N. D., Aug, 30.—The light- 


ing plant owned by N. J. Walper suffered 
a 85 per cent loss by fire. Insurance: 
Middiewest ..$2,500 National . $3,500 


Hariford 5,000 . hanover 1,000 
POLDR: occas 4,500 KFid.-Phoen. .. 2,000 
* * * 


Reed City, Mich., Aug. 27.—A total loss 
is reported on the stock of cord wood 
owned by V. W. Monigomery, located at 
Riverdale Mich. insurance: 

Palatine .. $3,000 N. Amer.....$4,000 
American "3,000 
~ 





* * 

Lyons, fowa, Aug. 26.—A fire caused a 
total loss to the ice house and machinery 
of Gabriel Bros. Insurance: 


Amer. N. J...$1,000 N. Brit...... $1,000 

Com’! Union.. 1,000 London Assur. 1,000 

Fire Ass’n.... 1,000 Boston ...... 1,000 
* * x 


A total loss 
de- 


Blanchard, Mich., Aug. 26. 
was sustained in a fire which totally 





stroyed tne building of the Trustees of 
District No. 4. Insurance: 
Royal .......$1,vu0 Hanover .....$1,000 
National 1,000 Queen ....... 3,000 
BUNS: : i556 60: 610 1,000 AIMCO? «60:0: 1,000 
Springfield 1,000 
*” a s 
Killings, Mont., Aug. 18S.—A fire orig- 


inating in the grain elevator of the Oc- 
cident Elevator Company caused a total 
loss to the buildings. Insurance on the 
building, $12,500. ‘There is probably a 
$2,000 loss to the stock of grain. 

* ~ ¥ 





Pana, IIL, Sept. 1.—There is a total loss 
to Lhe Smiin wonr Coal Mining Company. 
Insurance carried, $62,800. 

* - * 


Baliville, Ohio, Aug. 21.—Defective wir- 
ing is believed to have been the cause 
of a fire in the steam power plant of 
the American Gas & Electric Company. 





‘’he 1oss is estimated to reach $50,000. 
* * * 
Manistique, Mich., Aug. 24 fe orig- 
inating in the stock house of the blast 


furnace of the Charcoal Iron 
of America caused a 40 per 
Insurance carried, $750,000. 

* * * 


Company 
cent loss. 


Albion, Mich., Sept. 1.—There is an 
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$8,000 loss to Singer & Son. Insurance 
carried, $9,500. 
* * 
Fayetteville, Ark., Aug. 30.—Flames 


originating from an electric heater caused 
a probable loss of $5,500 to the University 
of Arkansas. 





* * 
Rochester, N. Y., Sept. 2.—In settling 
their losses as a result of the fire which 


almost destroyed Bliss, Wyoming County, 
adjusters discovered that the various as- 
sureds carried only about 50 per cent in- 
surance to value and that a number of 
dwellings were not insured. Out of 
seventy-three buildings destroyed or 
damaged only one was mortgaged and 
that for only a small amount. Companies 
paid as follows: 


res $8,730 Gt. Amer....$15,475 
Phoenix Eng. 9,300 Continental . 21,275 
Niagara ..... 11,750 H. & C. Mu.. 15,000 


i 

7 
Hanover ... "137730 
* * s 


Newport, Ind., Aug. 26—Fire of un- 
known origin destroyed the  Prillman 
slevator here, with a los sestimated at 


25,000 on building and contents; 


$ partly 
insured, 
* OKO 
Houston, Tex., Sept. 2—A $200,000 fire, 
« 


ness. 


cause unknown, hit the Burton Lumber 
Company here with $117,400 
$89,600 stock, $12,800 buildings and fix 
tures carried 


Kirkpatrick, Ind., Sept. 
large 
Kirkpatrick Grain Company 
with a loss of $80,000. 


282 Reed street, owned and occupied by 
R. J. Schwab & Co., 


Insurance on 


Ohio Farmers.$5,000 Niagara ..... $5,000 
Union... 5,000 Ins. Co. N. A. 5,000 
Atlas Assur... 5,000 


Insurance on 
Ray Co.: 


Hanover ... 
Insurance on te J. 


metropolitan 
department of the Bankers & Shippers of 
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dwellings also burned. 
* *K * 
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PROMULGATING NEW RATES 


Live Stock Underwriters Revise Their 
Tariffs 
Experience on Classes 


After Pooling Their 


New rates are being promulgated by 


” 
‘of $25,000 ‘was caused by. gy the National Live Stock Underwriters 
1 2 - :on- it . ° . e 
1d corrugated iron tin shop and Association, which are based on the 
fixture factory building at 274-|experience of companies that have 


and having the Max- 
additional tenant. 
building: 


y Co. as 


contents of Maxwell- 


N. A.$4,500 No. America dad 000 | 1 some 
ssieikoas 1,500 Mil. Mech.. 2,000 
N. A. 2,000 North River. 1.500 
“Ca 1.500 Boston ....... 1,500 
erican. 2, 500 Home ....... 2,000 
500 





States 5,000 


been pooling their statistics. 
rates reflect far more accurately the 
actual experience of the companies as 
the exposure has been sufficient now to 
get a pretty good idea of what rates 
should be charged. 


The new 


It was found that 
classes rates could be some- 


what reduced while in others they had 
to be advanced. 


National Hog About Ready 


form): The National Hog Insurance Company 
Natl. Fire....$3.500 Aetna ....... 2,000 siete, 1S Ca eee ee 
Royal Exch... 2,500 Pacific 1,500 | of a a eo poral jane a 
Mich. F.&M... 2,000 Home ....... 1,000 | Sanized by hee 4 YS, €X 2US 
sere ee 2.500 Buckeye Nat.. 1,500 | be ready for business in a short time. 
Am. Central... 1,500 Urbaine ..... 1,500 | This company is being organized pri- 
Hartford .... 2,500 State of Pa... 2,500 marily to furnish live stock insurance on 
Hanover ..... 2,500 Aetna ....... 1,500 | hogs. It will also insure other kinds of 
Buckeye Nat.. 2,500 Globe & Rut.. 1,500 | jive stock. The National Hog will issue 
AIANCE. 23.055 2,500 Merc. of Am.. 1,000 ove Se ae aie te ORS ‘ast 

rape “ 5 5 > a dividend participating policy so as to 
Hartford .... 3,000 Liv., L. & G.. 1,000 fi z 
Misia 2 c.36. 2,500 Home ....... 3.000 ; Sive the farmers and live stock breeders 
ee ee Z —. Reliance ve : Zteo } an rhc ince reote no Papa Fda 
COHIZONS . os. 1,5 Natl., Hartf’c )00 | The capital stock is being sold at two for 
woes oo ase Natl., Hartf'd 1,000 |! one, the authorized capital and surplus 
Jest’n ssur. DM a resvecees | being $600,000. 
Tokio M&F.. 1,000 Superior .... 1/500 | °°!me ¥° 
City of N. Y. 1,500 Atlas Assur... 2,000 
Citizens, Mo.. 1,000 Natl., Hartf’d 2,000 : 
No. Assur. ... 1,500 Security ..... 27000 Miscellaneous Notes 
Amer. Central 1,500 Standard .... 1,500 ae . 
~ ame 1,500 Continental:.. 2,500 Chile will be the next country to be 
Aetna ees 2'500 Continental... 1,500 |¢utered by the American Foreign In- 
Atlas Assur.. 2,000 Rhode Island. 1,000 surance Association. 
Natl. Liberty. 1,000 Urbaine 3'500 Supplements Nos. 2 and 3 to the an- 


alytic system of rating have been sent 

_ to the various state rating jee The 

‘i new supplements include revise occu- 

Get Bankers & Shippers pancy charges, and otherwise brings the 





YORK, N. Y., Sept. 
this city have 
agents for 


3—Ogden & 
been appointed 
the automobile 
neapolis 
ork. The connection is regarded 
unusually promising one, the 
controlling a fine quality of busi- ! was 


row 


schedules up to date. 


Edward Karow has resigned as secre- 
tary of the Manufacturers Club of Min- 


to become connected with the 


Minneapolis Insurance Agency. Dr. Ka- 
went 
and for several years prior to that time 
assistant to 


into military service in 1918 


ihe president of the 


Minneapolis Street Railway Co. 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Home Office: - - an 


Shelbyville, Illinois 








WE 








CHARLES S. BOYNTON, 


State Mutual Hog Insurance Co. 


SPECIALIZE ON HOG INSURANCE. 


THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 
President A: 


Farmers Bank Building 
Springfield, Ili. 


We Have No Competition 


C. LITTLEJOHN, Secretary 








POINTERS 


COVERAGE FOR TRUCKS 


IN TRANSIT 
_Question.—We have a client in this 
city who operates two Kissal trucks 


and is in the moving and storage busi- 


ness, who desires a transit policy on 
merchandise, between Alton and St. 
Louis and other nearby cities, par- 


ticularly on household furniture. 

I have in mind policy similar to or- 
dinary transit policy issued on rail- 
road shipments, such as sold to the 
assured and not the carrier. The same 
proposition would be acceptable in this 
case. Are there any facilities for 
handling this kind of proposition? And 
inasmuch as there are a number of 
firms in this city who are doing the 
same kind of business there ought to 
be more or less opportunity to write 
policies of this kind. 

Only last week there was a load of 
furniture burned while in transit in 
an automoblie between Alton and St. 
Louis. 

Answer.—Companies 
with favor on this class. In the event 
of a loss, they are forced to make 
settlement with the concern handling 
the goods, not with the owner and it 
is always difficult to establish values 
or to get the concern handling the 
goods to take the proper amount of 
interest in the settlement of the loss. 
Moreover, the company writing the 
business is assuming an unknown haz- 
ard, in that the truck containing the 
goods may be stored in a frame garage 
or in a fireproof building. The oc- 
cupancy is not certain. It is difficult 
to intelligently underwrite the busi- 
ness. 

It is rather difficult to give opinions 
on the class as a whole. There is a 
wide variance in the kind of trucks 
used and the character of the goods 
shipped. Some business has been 
offered to the company that was de- 
sirable and upon which the profit was 
earned. Generally speaking, however, 
the average line offered is declined. 
The marine companies have written 
this business for some time, but are 
not inclined to bother with the small 
business. The only real interest that 
automobile writing companies have 
evinced in this kind of coverage has 
been in connection with large con- 
cerns doing a big business. 

We do not know any company that 
will put itself on record as ready to 
accept this class of business without 
qualifying the statement and including 
a number of restrictions. 


do not look 


“Habits are formed unconsciously,” 
says one of our agents, “from environ- 
ment, repetitions, customs, ete. Why, I 
had a girl who helped in our office until 
she was quite an old maid and she got 
so used to taking risks that she made her 











suitor propose the second time before 
she accepted him!” 





Flynn Building 
Des Moines, Iowa 


Cash Capital $100,000.00 


AGENTS WANTED IN IOWA 


NATIONAL LIVE STOCK INSURANCE CO. 


We Are the ORIGI- 
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PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 














[ Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. 
the substantial interests of Michigan. 


Backed by 
Insuring Michigan farmers 


and owners of livestock against death from any cause. 


AGENTS WANTED 
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BOILER INDEMNITY OF 
GREAT INPORTANCE 





Particular Need of Insurance to 
Cover Replacement Owing to 
Materials Scarcity 


CAUSES OF EXPLOSIONS 


Comment Made Showing the Desir- 
ability of This Form of Prop- 
erty Protection 


J. M. Rausch, at the home office of 
the Maryland Casualty, in speaking of 
steam boiler insurance, said that an ex- 
plosion of a steam boiler usually re- 


sults in a great disaster. Sometimes 
death and injury suits have run up to 
$250,000 or $300,000. Mr. Rausch says 
that there are no mysterious agencies 
responsible for boiler explosions. Of 
the many causes of boiler trouble the 
following are the most common: 
Faulty design, improper construction, 
defective material, improper care in 
management, low water, stuck safety 
valve, scale and incrustation, corrosion 
and grooving and excessive pressure. 
Service Proposition 


Inspections are a very important 
factor in connection with steam boiler 
insurance. Mr. Rausch explains that 
this class of indemnity is distinctly a 
service proposition and is maintained 
at great expense. The expense is about 
three times as much as the losses. The 
main object, of course, is to prevent 
explosion by discovering the many de- 
fects which may develop from time to 
time. Boiler inspectors are experts and 
are looking for defects. They find 
them if they are present. These in- 
spectors in addition to ascertaining 
defects suggest improvements in the 
way of economical plant  opera- 
tion and so on, In _ spite of the 
inspection service and attempts at 
“Safety First,” there are something 
like 450 boiler explosions every year 
in this country. There are propably 
300 people killed. In addition there 
are 700 injured. 

Coverage of a Boiler Policy 


Mr. Rausch, in commenting on steam 
boiler insurance, further says: 

A steam boiler policy may be written 
so as to afford all of the following 
coverages, although certain ones may 
be eliminated, if desired: 

First—Against all immediate loss or 
damage to the boiler or boilers and other 
property of the assured. 

Second—Against loss or damage to the 
property of any other person or persons 
for which the assured may be liable. 

Third—Against liability imposed upon 
the assured by law for bodily injuries, 
including death at any time resulting 
therefrom, sustained by any person or 
persons. 

Fourth—Against loss of profit (use and 
occupancy insurance). 

Use and Occupancy 

The abnormal conditions brought 
about by the war practically up- 
set all former calculations, at least in- 
Sofar as boiler use and occupancy is 
concerned. What was possible several 





IW GG °”lBWu—__nw000 yy WwW] WWW] 0 6”'” 


CASUALTY AND SURETY SECTION 














WRITING AN AUTOMOBILE POLICY 














° Among the many things that must be 
kept in mind in underwriting an auto- 


mobile policy are the following, ac- 
cording to G. F. Michelbacher of New 


York, who elaborated on this subject in 
an address given before the Casualty 
Actuarial & Statistical Society: 


Physical Factors 


The important physical factors of the 
individual risk are as follows: 

The purpose for which the 
bile is designed. 

The purpose for which the automobile 
is actually used. 

The method of propulsion. 

Weight. 

Speed. . . 

The degree to which the automobile is 
used—that is, the mileage it is driven 
during the year. 

The physical equipment which the 
automobile carries to prevent accidents. 

The physical factors contributing to 
the environment which affect all risks 


automo- 





within a given territory may be enu- 
merated as follows: 

Traffic density. 

Population density. 

Number of automobiles owned. 

Traffic regulations. 

Road conditions. 

Climate. 

Typography. 


The Personal Elements 


Who owns the automobile. 

Who drives the car. 

The personal factors which create the 
environment to which all risks within 
a certain territory are exposed are sim- 
iiarly created by persons. Some of them 
may be mentioned as follows: 


The automobile drivers of the com- 
munity. 

Character of the population. 

The prevailing spirit in the commu- 
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INCREASES CONTINUE 
IN AUTOMOBILE FIELD 





Heavy Sales of New Cars Did 
Not Stop With Spring 
Rush 


‘BUSINESS COMING EARLY 


Many Agents Failing to Write Full 
Coverage Policies in Scramble for 
New Premiums 


Those familiar with the production 


nity towards automobiling and automo- | records of the automobile manufactur- 


bile owners. 
The local laws affecting accidents and 
claims for damages arising therefrom. 








years ago is utterly impossible at this 
time. For example, let us take a case 
where a large line of use and occupancy 
insurance is asked for. Quite a number 
of policies have recently been written 
with a daily indemnity as high as $5,000, 
and with a total limit under the policy 
of 300 days. A proposition of this kind 
or, in fact, any proposition involving 
use and occupancy insurance is most 
perplexing and difficult to dispose of at 
this time. Several years ago it was pos- 
sible to calculate within a reasonable 
degree of accuracy as to what could be 
done in the way of replacement, how 
long it would take to replace certain 
machinery, buildings, ete., but under the 
present conditions our calculations may 
go wrong. 
Difficult to Make Calculations 


We might be able to locate a neces- 
sary piece of machinery to take the 
place of machinery which was wrecked 
by the explosion, only to find that it 
eannot be shipped because of an em- 
bargo having been placed on shipping. 
Boilers and boiler materials and ma- 
chinery are especially difficult to secure 
just at this time. The scarcity of steam 
boilers, for example, is so great that the 
entire country is being combed and every 
old boiler that can be found is being 
inspected for the purpose of putting it 
back into service. Factories that have 
been turning out certain machines are 
now making ammunition. An order for 
almost any kind of a machine today 
would probably take many months be- 
fore delivery, so that an. underwriter is 
altogether at sea in attempting to cal- 
culate the length of time it would take 
to replace a plant and put it in opera- 
tion in the event of it being destroyed 
by a boiler explosion. 


Replacement Cost Is High 


The direct property loss and personal 
injury coverage is, of course, not affected 
by these abnormal conditions to the 
same extent, though the cost of property 
replacement has increased as much as 
300 to 400 percent, and even to 2 greater 
extent on certain materials. 

The more important features to be 
considered when passing upon the ap- 
plication of a policy for straight boiler 
insurance (property damage, death and 
personal injury coverage) are: 

First—The condition of the boiler. 

Second—Care and management. 

Third—Location. 

Four—Moral hazard. 

It is obvious that the boiler to be in- 
sured should be reasonably safe. The 
condition of the boiler, therefore, is one 
of the first requirements. The ideal 


way would be to first inspect the boiler. 














This, however, is not always practicable. 
The agent or solicitor can, however, 
without much difficulty, get sufficient 
information to enable him to determine 
whether he can bind the risk with rea- 
sonable safety or whether he is justified 


in refusing coverage unless the inspec- | 


tion can be made. Many boilers are now 
insured, and it should be easy to find out 
whether the boiler in question had been 
insured, and if so the condition of the 
boiler at the last inspection. If the 
boiler has not been insured, careful in- 
auiry should be made as to whether 
there have been any unusual conditions 
and whether any weaknesses or leaks 
have been noted. If not, and if the boiler 
has not been condemned or turned down 
by an insurance inspector, then, with 
the safety valve set to blow freely at 
the pressure which has previously been 
carried, it would be safe to bind the in- 
surance pending an inspection. 


Go On Special Train 

Travelers representatives in the 
west who are attending the annual com- 
pany convention at Atlantic City next 
week left Chicago on a special 
train over the Pennsylvania Lines Mon- 
day morning, Sept. 1. The train left 
as a section of the Seaboard Express 
and arrived early in the afternoon of 
Sept. 2. 





A Prescription 


If you are poor—work. 

If you are rich—continue to 
work. 

If you are burdened with seem- 
ingly unfair responsibilities— 
work. 

If you are unhappy—work. 

If you are happy—keep right on 
working. Idleness gives room for 
doubts and fears. 

lf disappointments come—work. 

If sorrow overwhelms you and 
loved ones seem not true—work. 

If health is threatened—work. 

When faith falters and reason 
fails—just work. 

When dreams are shattered and 
hope seems dead—work. Work as 
if your life were in peril. It really 
is. 

No matter what ails you—work. 
Work faithfully—work with faith. 

Work is the greatest material 
remedy available. 

Work will cure both mental and 
physical afflictions. 

—The Silent Partner. 











ers say that the 1919 automobile sea- 
son is just reaching its height. Cer- 
tainly the production peak was not 
reached in the late spring. The selling 





season this year is not following the 


| customary lines. There was the usual 


| rush of business this year at the first 
: indication of good weather, but the de- 
mand for new cars has kept up, and 
apparently one busy season is to run 
along into another. At any rate there 
is no letup in sight. There is no dull 
season in the automobile business any- 
more and probably will not be for the 
next two or three years. 


Business Too Easy 


The fact that so many new cars are 
being marketed, and there is so much 
new automobile business coming in to 
local agents without much effort has 
resulted in a let down on the part of 
many in the securing of new automobile 
business. New automobile premiums 
are coming in over the counter and 
too many agents are simply taking 
what is offered instead of putting on, 
| as in former days, a strong selling cam- 
paign for full coverage automobile in- 
surance. 





Office Boy Methods 


It never pays, entirely aside from a 
' commission standpoint to write simply 
| the automobile coverage that the as- 
| sured asks for. An office boy could 
i show a prospect the rates on the vari- 
| ous classes, outline briefly the nature 
of the protection afforded by each 
i branch of the automobile business, and 
then allow the assured to stipulate 
| which classes of protection were to be 
|taken out. Salesmanship goes much 
further than this. 


Limited Coverage Unsatisfactory 


Moreover, there is to be observed an 
increasing dissatisfaction on the part 
of automobile owners over the way 
their insurance is being written. Lim. 
ited coverage always causes trouble. 
An automobile owner may discuss au- 
tomobile insurance with his agent and 
refuse to take out all forms of protec- 
tion, but when a loss occurs and it is 
pointed out that the policy does not 
provide protection for the particular 
loss incurred, he feels that the agent 
has been neglectful and should have 
made him see the necessity of carrying 
(CONTINUED ON PAGE 30) 
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PAULEY MUTUAL’S CHAIRMAN 


Attendance at Niagara Falls Confer- 
ence Not as Large as at 
Chicago Meeting 


NIAGARA FALLS, ONT., Sept. 3. 
—This old stamping ground of the old 
Detroit Conference, an ancestor of the 
present organization of accident and 
health insurance companies, failed to 
attract as large an attendance to the 
annual meeting of the Health and Ac- 
cident Underwriters Conference as did 
Chicago for the sessions held during 
the war. 

As usual, the convention opened with 
a Mutual Section meeting Tuesday. 
The attendance was 40. The regular 
session began today with an enhanced 
attendance. 


Co-operation with Dentists Urged 


Cooperation with dental societies in 
their agitation for mouth hygiene re- 
ceived the endorsement of many speak- 
ers before the Mutual Section. Devi- 
talized or dead teeth are known to be 
the source of many diseases, causing 
heavy losses under health policies, and 
companies can well afford to assist in 
the education of the public on this 
point. 

Influenza was looked on by different 
speakers as both the most distressing 
and the most exhausting feature of the 
business during the past year. It 
drained heavily on surpluses, but like- 
wise brought much new business and 
cemonstrated the need for greater care 
of the public health. 


Co-operative Advertising Proposed 


HI. G. Royer proposed cooperative ad- 
vertising of disability insurance by the 
conference to the public along the same 
line as the various lumber and fruit 
srowers’ associations are advertising 
their products. ; 

At the Mutual meeting, Elmer Loucks 
of the National Travelers’ Benefit of 
Des Moines presided and J. Sherman 
Irish of the Lowa State Traveling Men’s 
acted as secretary in the absence of 
. H. Goodman. 

Both Presidént Isaac Miller Hamil- 
ton and Secretary E. C. Budlong were 
in their places for the full conference 
sessions. Mr. Budlong served also as 
chairman of the executive committee, 
as C. A. Craig was called back to 
Nashville by race riots in the South, 
where his company does an enormous 
colored business. Either Mr. Craig or 
Mr. Hamilton will be elected president 
for the coming year. 


Pauley Heads Mutual Section 


Officers chosen by the Mutual Sec- 
tion are: Chairman, C. O. Pauley, Cen- 
tral Business Men’s, Chicago; vice- 
chairman, A. D. Bailey, Union Accident, 
Detroit; secretary, F. H. Goodman, 
Home Accident & Health, South Bend; 
treasurer, W. F. Jarvis, Fraternal Pro- 
tective, Boston; executive committee, 
C. W. Ray, Hoosier Casualty, Indian- 
apolis, chairman; G. A. Fairly, National 
Travelers’ Benefit, Des Moines; A. R. 
Arford, Fidelity Health & Accident, 
Benton Harbor; H. C. Reed, Fraterni- 
ties Health & Accident, Richmond, Me.; 
W. W. Dark, Business Men’s Indem- 
nity, Indianapolis. 


Casualty Notes 


George Gossip, manager of the Provi- 
dence branch of the Affiliated Aetna Com- 
panies, arranged an outing for all his rep- 
resentatives, employes and friends at “The 
Hummocks” in Providence on August 26. 

In appreciation of the good work done 
by the police department in San Antonio, 
Tex.. in recovering $36,000 worth of 
bonds recently stolen from the Alamo 
National Bank at San Antonio, the Fi- 
delity & Deposit donated $700 to the re- 
lief fund of the police department of San 
Antonio. The Fidelity & Deposit was 
liable for the loss under a policy written 
by the agency of George C. Eichlitz & 
Co., through Shelton & Ames, general 
agents at Houston. 


CIDENT MEN GATHER|TRAVELERS WITHDRAW 


RESIGNS LARGE RISK POOL 


Quits Associated Companies Owing to 
Differences of Opinion Concerning 
Underwriting Policies 


Effective ninety days from Aug. 25, 
the Travelers announces its with- 
drawal from and the annulment of its 
agreement in the Associated Compa- 
nies, its retirement from the organiza- 
tion being in accordance with the 
terms of the agreement. The action 
also includes the Travelers Indemnity, 
The resignation of the Travelers from 
the organization in which it was from 
the first one of the leading factors was 
a complete surprise to casualty com- 
pany officials. For some time it has 
been known that there has been some 
difference of opinion among the mem- 
bers of the pool over underwriting pol- 
icies, but the questions involved were 
not thought serious enough to lead to 
company withdrawals. 


Purpose of Organization 


The Associated Companies was orig- 
inally organized largely through the 
efforts of Walter G. Cowles of the 
Travelers for the purpose of writing 
coal mine liability and workmen’s com- 
pensation risks because of the exces- 
sively large disaster hazard existing in 
risks of this character which made it 
undesirable for any individual company 
to assume the entire hazard. Each of 
the ten members of the Associated 
Companies was, under the agreement, 
liable for one-tenth of any risk of the 
class specified which had been written 
by any member. Soon after the pool 
was organized its operations were ex- 
tended to include other classes of very 
hazardous lines under what was known 
as the “prohibited risks agreement.” 


Reasons for Action 


Travelers officials have 
any specific reasons for the company’s 
withdrawal from the Associated Com- 
panies but it is known that some fric- 
tion has been created as the result of the 
action of one or two of the members of 
the pool which have canceled large risks 
‘written under the pool agreement be- 
cause the specific risk was developing 
a high individual loss ratio. This policy 
of attempting to make each risk bear 
its own loss ratio at a profitable basis 
‘did not entirely meet the approval of 
all of the members of the pool. Objec- 
tions were entered on the ground that 
the pool was organized to take care of 
classes of risks as a whole, which un- 
avoidably contained individual risks for 
which no rate could be formulated to 
cover the losses and costs, but when in- 
cluded with the entire class could be 
absorbed under the participation agree- 
‘ment. 


not announced 


Original Intent Violated 


It was held that this was the original 
intent of the organization of the Asso- 
ciated Companies. It was contended that 
cancellation should be avoided as far as 
possible so that the stock companies 
could be in a position to write any com- 
pensation or liability risk offered, avoid- 
ing a prohibited list and thus eliminate 
one of the principal talking points of 
state insurance advocates. President 
Butler of the Travelers in his resigna- 
tion intimates the existence of some dif- 
ference of opinion among the members 
as to underwriting policies and obliga- 
tions and submits the opinion that the 
pool has outlived its usefulness. 


American Liability Reincorporates 


The American Liability of Cincinnati is 
incorporating under the Ohio laws with 
an authorized capital of $200,000 and will 
take over the company of the same name 
which is incorporated in Indiana. The 
present American Liability has $100,000 
capital and the extra $100,000 will be sold 
at a rate of two for one so that the Chio 
company will have a surplus of about 
$120,000. The present stockholders and 
their friends will take the entire issue of 
stock. 


GLASS RATES RAISED 
MOORE COMPLETES REVISION 


Advances Will Range From Ten to 
Thirty-three Percent; Not All of 
Figures Ready as Yet 


NEW YORK, Sept. 2.—William F. 
Moore, the independent rating expert 
of this city, has completed his revision 
of plate glass insurance rates in 45 
states of the union and the District of 
Columbia. The new figures have been 
sent to all membership companies and 
will be applicable as of Oct. 1. Be- 
cause of intricacies in the zoning sys- 
tem and other important factors, some 
time will likely elapse before the new 
figures for Cook county, Ill, Philadel- 
phia, Pa. and New York City are 
ready. 

Compared with tariffs now in use, 
the revised figures represent advances 
of from 10 to 33% percent and are 
made imperatively necessary by the 
pronounced increases in the price of 
plate glass and the cost of its instal- 
lation. These two primary factors 
vary according to different sections of 
the country and are responsible for the 
variations in the percentage rate in- 
crease. 

Grouped by States» 


In his work, Mr. Moore groups cer- 
tain states according to distance from 
centers of supply, freight rate(, condi- 
tions in the labor market, climatic con- 
ditions, character of population, gen- 
erela loss experience, and the like. Be- 
cause of the usual construction of box 
freight cars, lights of exceptionally 
large size have to be shipped upon flat 
cars, the insurance companies not in- 
frequently being forced to charter a 
car for the shipment of a single light, 
adding greatly thereby to the cost of 
insuring large sizes. 

As an inducement for the assured to 
use smaller lights, the companies offer 
a discount of 25 per cent in the rate 
where two half plates can be installed 
in place of a broken light 100 square 
feet or more in size, or charging an 
additional 25 percent where single 
plates are insisted upon. Some com- 
panies decline to write unusually large 
plates, holding that unless they are set 
with exceptional skill, a strong wind 
or vibration in the building is likely to 
send them crashing. 


Dislikes Bent Glass 


Another form of risk that the offices 
are not keen about taking is bent 
glass. These are highly expensive, 
either to buy initially or to replace, 
each sheet requiring a special form for 
its manufacture. Those familiar with 
conditions in the plate glass manufac- 
turing industry argue that prices for 
the product, high as they now are— 
and a general advance went into effect 
July t—are likely to be still further in- 
creased, rather than to decline in the 
near future. The better wages to be 
had in other avenues of effort has 
caused the loss of many skilled men 
from the industry and manufacturing 
companies are not now able to get any- 
thing like as high a percentage of per- 
fect lights from a baking as formerly. 
The added cost of fuel, sand and chem- 
icals entering into the manufacture of 
plate glass is a further reason for pres- 
ent high prices of the product. As the 
United States is exporting glass to 
Belgium, the hope entertained by some 
that importations from that country 
would serve to reduce costs seems fu- 
tile. 








Charles A. Ambler, former insurance 
commissioner of Pennsylvania, has been 
held in $20,000 bail on charges of con- 
spiracy in the failure of the North Penn 
Bank of Philadelphia. The National 


CONFER WITH BANKERS 


BURGLARY WRITERS TO MEET 


Regular Meeting of Association to Be 
Held at Atlantic City Following 
Conference 


NEW YORK, Sept. 3.—A_ confer- 
ence between members of the insur- 
ance committee of the American Bank- 
ers Association and representatives of 
the Burglary Insurance Underwriters 
Association will be held at the Tre- 
more Hotel, Atlantic City, on Monday 
next, following which the regular gath- 
ering of the underwriters’ organization 
will be held. 


Seek Clearer Understanding 


The bankers are anxious for a clear 
understanding of certain provisions in 
the bank burglary contract in the light 
of a recent decision by the federal 
court of Louisiana. They also seek in- 
formation regarding the elimination of 
the hold-up coverage from the stand- 
ard policy, and the insistance by the 
insurance companies that such hazard 
be covered specifically, and an added 
premium be paid therefor. In view of 
the number and seriousness of hold-up 
losses which have occurred during the 
past six months, the underwriters have 
no fear of their ability to explain satis- 
factorily the present insurance prac- 
tice. 

Coinsurance Clause Up 


While the program for the sessions 
of the Burglary Insurance Underwrit- 
ers Association gathering have not yet 
been completed, it is understood the 
adoption of the coinsurance clause is to 
be given very thoughtful consideration. 
The committee investigating the sub- 
ject completed its report several weeks 
ago and unanimously recommended 
that the innovation be adopted. 


TRAVELERS CONVENTION IS ON 


Agency Gathering Postponed from 
1917, Now in Session at Atlantic 
City, N. J. 


The agency convention of the Trav- 
elers, postponed from the summer of 
1917 on account of the war, is being 
held this week at Atlantic City. The 
meeting really opened Tuesday even. 
ing, with a smoker at which delegates 
were given an opportunity to meet 
each other and renew acquaintance 
with home office officials. 

Wednesday’s session included — ad- 
dresses by President Louis F. Butler, 
Vice-President John L. Way, Major 
Edward V. Preston and General Coun- 
sel William BroSmith, and responses 
by field representatives from widely 
spread sections of the country, among 
them James G. Batterson of New 
York, Arthur S. Holman of San Fran- 
cisco, J. H. Mitchell of Winnipeg, 
Charles J. Haase of Memphis, A. H. 
Reeve of Philadelphia and James G. 
White of Boston. 

Business. sessions also were 
scheduled for Thursday and Friday 
mornings. The entertainment features 
include an informal dance Wednesday 
evening and a theatré party Thursday 
evening. 


Claim Men to Meet 


The International Claim Association 
will hold its annual meeting at Old Point 
Comfort, Sept. 23-25. Commissioner But- 
ten of Virginia will give the welcome 
address. Addresses will be given by 
Admiral Mayo, Charles F. Nesbit, former 
insurance commission of the District of 
Columbia; President Edson S. Lott of the 
United States Casualty, Austin D. Reiley. 
inspector of risks of Mutual Life and 
Attorneys Sullivan of St. Louis and 
Wright of Indianapolis, James G. Mad- 





Surety became his bondsman. 








igan is president of the association. 
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Interest in New Project 


CASUALTY and surety men are doing 
considerable thinking these days as to the 
effect the Contractors Service Corpora- 
TION of New York will have on the busi- 
ness at large. This corporation is organ- 
ized to handle the insurance of the 
AssaciATED GENERAL CONTRACTORS of 
America, a comparatively new organ- 
ization, but which includes the big con- 
tractors of the country, some 400 in all. 
The Contractors SERvICE CORPORATION 
will be handled by two successful men 
who are prominently identified with the 
NATIONAL Surety. It is safe to assume, 
of course, that the NATionaL Surety will 
ave the surety business where contractors 
allow the Service Corporation to handle 
their surety lines. The assured will cer- 
tainly derive some financial benefit 
through dealing with the ConTRActTors 
SERVICE CoRPORATION. The question 
arises as to what arrangement the 
NATIONAL Surety will make with its local 
agents throughout the country where the 


ConTRACTORS SERVICE CorPoRATION handles 
the business of the members of the Asso- 
CIATED GENERAL ContRACToRS.  Further- 
more the agents of other companies will 
be in competition with a stiff proposition 
and they naturally will take up the cud- 
gels against the NaTionAL Surety. The 
deal it is acknowledged is a big one for 
the NATIONAL Surety and shows the ca- 
pacity of its management in being able 
to form a connection of this character. 
The puzzling question is whether the con- 
tractors will break away from the agencies 
and companies that have looked carefully 
after their interests and allow a new 
organization to handle their insurance. 
Where satisfactory and efficient service 
has been rendered the assured, there will 
likely be some hesitancy in throwing the 


insurance to the new organization. The 
operation of the ConTRActorS SERVICE 


Corporation will certainly be one of 
great interest to the casualty and surety 
men. 


Present Value of Safety Work 


COMPENSATION companies are finding 
that during these times of labor un- 
rest, strikes, riots and a general feel- 
ing of dissatisfaction on the part of 
employes, large employers are not very 
much impressed with the importance 
of safety first work. They are not 
inclined to spend very much time in 
a study of how working conditions 
may be improved, at least so far as 
safety campaigns are concerned. At 
this time industrial workers are reach- 
ing out for more wages. Nothing else 
seems to count. Anything that the 
employers do, that does not directly 
or indirectly boost the size of the 
weekly pay envelope does not make 
much of an impression upon the aver- 
age employe nowadays. 

Nevertheless the compensation com- 


panies have no idea of lessening their 
activities in this direction. Safety work 
will be carried on. Immense benefits 
may be traced to the work of the safety 
engineers of the compensation compa- 
nies, and the present plans will be car- 
ried on and enlarged. The companies 
are able to see real results even if the 
employers are unwilling to admit them. 
However, during the present situation, 
it is no easy matter to work up en- 
thusiasm on the part of employes con- 
cerning safety work. The working 
man’s mind is running along other 
channels during the period of the high 
cost of living. Safety work has be- 
come a side issue. With many it is a 
plain struggle for existence, and the 
attention cannot be diverted to the 
need of safety appliances. ~ 


Public Liability Insurance 


THERE are a thousand and one haz- 
ards, especially in the big cities that 
should call for ample public liability 
insurance. The other day in one of 
the cities, some men were washing the 
outside of an office building. A bucket 
of water which contained a solution of 
acid fell down and injured two or three 
people. The remarkable feature was 
that more were not injured, but it so 
happened that the bucket fell at a time 
when but few were passing. 

At Rochester, N. Y., the other day, 
three heavy slabs of stone fell from 
the fourth story of a business build- 
ing. They hit who had 


two boys, 


stopped and were talking to each other, 
and later they died from the effects of 
The steel bands that held 
the stones in place had rusted out. 

During a windstorm or even during 
normal conditions, there is always 
danger to people along the sidewalks 
due to falling objects from buildings. 
The other day, in a medium-sized town, 
an employe in an office had placed a 
bottle of milk on the window sill. An- 
other employe not noticing it, pushed 
it off, injuring a wayfarer below. 

There are thousands of incidents to 
show the need of public liability in- 
demnity. 


the injury. 


Big Policies Are Being Sold 


Many large accident policies are be- 
ing sold these days to men of wealth 
who desire to protect themselves 
against major contingencies. In case 
of death, the principal sum is added to 
the life insurance fund. However, the 
Sums paid for major injuries and es- 
pecially the weekly benefits for long 





extended injuries are attractive to even 
the man of large income. He is inter- 
ested in guarding against a calamity 
that is far reaching and will sap his 
resources. The continuous life income 
appeals to him very strongly. While 
people have money, they are willing to 
protect themselves with insurance. 





Secretary Wilbur W. Dark of the 
Business Men’s Indemnity of Indian- ' 
apolis is an all around insurance man | 
as he was trained in the fire and life 
insurance schools before taking up dis- , 
ability insurance. His father, Charles 
E. Dark, was the active factor in the 
American Central Life of Indianapolis 
until his death. He was one of the five 
men who founded the American Life 
Convention. Mr. Dark organized the 
American Central Life. Wilbur Dark 
first became a fire insurance man, being 
in the home office of a fire company in 
Indianapolis. He served his appren- 
ticeship in the office and then became a 
special agent, inspecting and planting 
the company in the field. Then he be- 
came a local agent. When his father 
organized the American Central Life, 
Wilbur Dark became superintendent of 
agents. He has had, therefore, a full 
experience and appreciates the prob- 
lems confronting all classes of com- 
panies. Mr. Dark believes in coordi- 
nating different lines of insurance and 
linking them up with public activities. 

W. O. Van Wyck, vice-president of 
the Lion Bonding & Surety, is making 
a very slow recovery from his recent 
severe illness and is still in Texas re- 
cuperating. He may not be able to 
return to his desk for a couple of 
months yet. 


— 


David Van Schaack, director of the 
Bureau of Inspection and Accident 
Prevention of the Aetna Life, is also 
president of the National Safety Coun- 
cil and will preside at the eighth an- 
nual Safety Congress to be held in 
Cleveland, Oct. 1-4. The 1919 congress 
will voice the ideals of the new indus- 
trial day. It will be the greatest safety 
first gathering ever held. Mr. Van 
Schaack, in connection with his work 
with Aetna Life, has delved deep into 
the problem of accident prevention and 


of the biggest captains of industry in 
the country will. be on hand at the 
Cleveland meeting, of which Mr. Van 
Schaack will have charge... Other in 
surance men connected with the Na- 
tional Council are Edward W. Bush, 
the civil engineer of the Aetna Cas- 
ualty, who will talk on the construc 
tion service; David S. Beyer, vice-pres- 
ident and chief engineer of the Liberty 
Mutual of Boston, who has a place on 
the textile section of the program; Earl 
Cross, of the Employers’ Mutual Lia- 
hility of Wausau, Wis., who will give a 
poster talk; Dr. Judson C. Fisher, chiet 
medical examiner of the Globe Indem- 
nity; Frederick S. Crum, assistant sta- 
tistician of the Prudential Life. E. G. 
Trimble, president of the Employers’ 
Indemnity of Kansas City, is a direc- 
tor of the organization and A. W. 
Whitney, manager of the National 
Workmen’s Compensation Bureau, is 
first vice-president. 


W. W. Reid, formerly with the United 
States head office of the Zurich Acci- 
dent & Liability at Chicago, has been 
transferred to San Francisco as under- 
writer for Marsh & McLennan, Pacific 
department general agents. 


In the rating of surety companies 
revised as of August 20, issued by the 
United States Treasury Department 
the qualifying power of the Fidelity & 
Deposit is given as $486,205, an in- 
crease since its last rating based on 
statement of March 31 of $28,113. This 
qualifying power is based on 10 per 
cent of the capital and surplus and 
represents ail increase in new surplus 
for the Fidelity & Deposit for the 
quarter ending June 30 of $281,127. The 
total increase in qualifying power of 
all companies for the quarter was 
$97,792. The increase of the Fidelity 
& Deposit is about 30 per cent of this 























among insurance men as to whether 1t 
would be advisable to write an auto- 
mobile liability policy without limits. 
Many ~ salesmen believe that there 
could be a satisfactory drive for added 
business if limits were thrown off, or 
at least a reasonable charge made for 
a limitless policy. In view of the big- 
ger demands made in case of accidents 
and the larger verdicts being rendered 
in the courts where personal damage 
suits have been brought, owners of 
automobiles have been giving serious 
consideration to the possibilities of a 
larger liability than they contemplated. 
Even at present, salesmen do not real- 
ize the opportunities for selling policies 
of higher limits than the regular $5,000- 
$10,000 policies. The extra cost of the 
additional limit is small, indeed. When 
an automobile policy is written, it is 
almost as easy to sell one with twice 
the regular limits. The salesman does 
not dwell sufficiently long enough on 
the possibility of an automobile creating 
great havoc in one accident. This is 
especially true in large cities where 
congestion is great and where the pos- 
sibility of several people being injured 
is by no means remote. 
* * * 


An underwriter who has kept in close 
touch with the automobile insurance 
business commented the other day on 
the classes of insurance carried by 
trucks. He said that almost all truck 
owners see the absolute necessity of 
carrying liability insurance because of 
the danger to life and limb. Most 
trucks employ drivers other than the 





owners. Some are reckless and daring 








safety engineering. He ranks high as|amount and therefore is very credit- 
an authority on these subjects. Some lable to that splendid institution, 

—— —S <a 

There has been some discussion] in their operation of the cars. All 


truck owners need lability insurance. 
It often happens that people “flip” 
trucks and are injured, resulting in a 
claim being made although the driver 
may not be liable. Probably half of the 
trucks carry property damage _ insur- 
ance owing to the frequency with which 
accidents happen owing to trucks skid- 
ding or injuring property while they are 
backing in or coming out of alleys. 
Probably not 25 percent of the trucks 
carry collision insurance. Most of the 
trucks are purchased on the _ install- 
ment plan and some financing or sales 
company arranges for the notes. This 
financing company requires that full 
coverage be made and it handles the 
insurance. After the first year a truck 
owner is not very much interested in 
collision insurance. 


Mr. Meant-to has a comrade 
And his name is Didn’t-do— 

Have you ever chanced to meet them? 
Did they ever call on you? 

These two fellows work together 
In the house of Never-win, 

And I’m told it’s haunted—haunted 
By the ghost of Might-have-been. 

—Texaco Star. 


Casualty Notes 


United States Manager Fred W. Law- 
son of the London Guarantee & Accideni, 
is in New York. 

H. M. West, adjuster for the Aetna Cas- 
ualty & Surety, has been transferred from 
Oklahoma City to Tulsa. 

A health conservation service is being 
planned by the Commercial Casualty for 
the benefit of its policyholders. 

Rice & Belk of Houston. Tex., have 
been appointed Texas general agents for 





the Standard Accident of Detroit. 
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Men of ability 
in Health and Accident 
SALESMANSHIP! 


Some excellent districts open for real pro- 
ducers in several central States. Business 
better than ever before known. Let us 
submit proposition. 


| INTER-OCEAN CASUALTY 
| COMPANY, 


Cincinnati, Ohio 
J. W. Scherr, President, W.G. Alpaugh, Secretary. 
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MERICAN LIABILITY 
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Disability Insurance 


*  W.R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 
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$100,000.00 Insurance Department Deposit _/ 
CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases 
he refers to a fieid representative will be promptly and 
efficiently handied without further supervision. 
R. L. NASE 





A dj 2. for Ci Ity Cc. Pp -? 
Liability, 1109-10 Mutual Bldg. Territory 
y tion Richmond, Va. Virginia 
¢ and and 
Health Claims No. Carolina 











HELPS ACCIDENT MEN 
COMPENSATION AIDS SELLING 


Companies Find Fears That It Might 
Interfere With Their Business 
Are Groundless 


Fears expressed by accident and 
health underwriters at the time when 
the workmen’s compensation idea first 
began to gain popularity, to the effect 
that workmen might be disposed to 
consider it as a substitute for accident 
insurance, and that on that account it 
might have an unfavorable effect on 
the business of the accident companies, 
seem to have been groundless. 

Rather than being a hindrance, the 
companies generally are now disposed 
to regard it as an aid to their work. 
The educational effect of the knowl- 
edge that it is possible to obtain in- 
demnity for loss of time through acci- 
dents, which many of the workmen 
hardly realized before the compensa- 
tion laws became effective, has been 
highly beneficial, really making it 
easier to sell accident insurance than it 
was before, in the opinion of many 
agents, and has broadened the field for 
that class of business. 


Policy 24-Hour Proposition 


The strong selling point among in- 
dustrial workers is of course that the 
workmen’s compensation protects 
them for only the eight or ten hours 








THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
*er sac. 


Senw ‘or descriptive . 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 











A recent issue of the Casualty 
Review contained an article, 
“‘Coaxing Commissions by Cor- 
respondence.” 


It gave some sample letters 
that had been used successfully. 
Regarding this article, Ben Lee, 
a Kansas agent, wrote his com- 
pany; 
“I certainly appreciate the Casu- 
alty Review you send me. I have 
gotten some good stuff from it. 
I have sent out some letters 
copied from it and have secured 
good results therefrom.” 


THE CASUALTY REVIEW 


1362 Insurance Exchange Chicago 


Send 10 cents for sample copy or 
one dollar for a year’s subscription. 








that they are actually on duty at their 
place of employment, while an acci- 
dent and health policy is a 24-hour 
proposition. When a workman sees a 
comrade injured in an accident while 
at work receiving compensation pay- 
ments while he gets nothing for an in- 
jury sustained while off duty, it is not 
hard to show him that he needs acci- 
dent insurance, especially when figures 
are presented showing that there are 
more accidents outside the regular 
course of employment than in it. 


Covers Sickness as Well 


The facts that the health and acci- 
dent policy covers loss of time through 
sickness, which” compensation does not, 
and that even in the case of an indus- 
trial accident he gets remuneration un- 
der his policy in addition to his com- 
pensation payments also have'their effect. 
Furthermore, the payments under an ac- 
cident policy start from the date of the 
policy, while there is a period of from 
seven to 14 days within which compen- 
sation does not apply. 

A comparison between compensation 
and non-compensation states on the 
amount of accident business written in- 
dicates that the former offer a more 
favorable field. Some of the companies 
operating in both Missouri and Michi- 
gan, for example, report that when both 
states were without compensation acts 
more business was written in Missouri, 
but that Michigan, a compensation state, 
has made a better showing for the past 
year than Missouri, which is so far with- 
out a compensation law. 


Better Field for Group Policies 


Companies writing health and accident 
group policies report that they find a 
much better field for that class of busi- 
ness in compensation territory. 

The only difficulty reported by any of 
| the companies as a result of the intro- 
| duction of compensation has been in con- 
; nection with the settlement of claims 
| growing out of industrial accidents. In 
; such cases the worker is usually un- 
willing to make any settlement with the 
company until he has everything squared 
up under his compensation claim, for 
fear of prejudicing his rights under that 
claim, and some slight delays have been 
experienced on that account. 


The Automobile Burglar Alarm Com- 
pany of Dover, Del., with $1,000,000 capi- 
tal, has been chartered under Delaware 
laws to manufacture and sell automatic 
burglar alarms. 





Harold G. Pederson, formerly with the 
General Accident, has been appointed 
Illinois special agent for the American 
Casualty of Reading, Pa. 

















Full Converage on 
the Automobile 





' recovered. 














OME of our agents have told us 

that they do not recommend full 
coverage automobile insurance even 
when their prospective client asks for 
it. By full coverage we mean fire, 
theft, tornado, liability, property dam- 
age and collision. These agents even 
seem to think that it is a credit to 
themselves in not advising all’ of these 
coverages because they look upon it as 
an indication of the fact that they do 
not care merely for the premiums in- 
volved. Their sole excuse for not quot- 
ing and not recommending these cov- 
erages is the fact that they believe the 
rates are too high. This is particularly 
true of the collision and property dam- 
age feature. We have neither the time 
nor the space to argue about rates in 
this issue, but our agents should realize 
that if there were such an enormous 
profit on collision and property dam- 
age insurance, competing companies 
would materially reduce these rates. 

a a 

Any agent who does not quote full 
coverage insurance is merely con- 
ducting a guessing contest as to what 
sort of an accident will happen to the 
assured’s car. As a matter of fact, the 
guessing contest is one. with the odds 
all against the agent, for very natur- 
ally the more remote hazards have the 
lesser charge. If we were to guess 
what was least likely to happen to a 
car, we believe we would pick out earth- 
quake or water damage. The charge 
for these hazards is but 2c per hundred 
dollars, which is an indication of pre- 
vious experience. 

+. 

While these agents pride themselves 
on the fact that they are saving their 
assured money, we believe that they 
are really taking the easiest course and 
selling the other coverages because 
they are the cheapest. If one of these 
agents were running a furnishing store 
we are rather of the opinion that he 
would sell neckties for 75c each rather 
than a suit of clothes at $40. Can you 
imagine this same agent telling a cus- 
tomer that a necktie is all the attire 
needed to be fully dressed for all occa- 
sions? The same principle applies in 
selling full coverage insurance. 


* * * 


Even as a matter of self-protection, 
we have known of case after case 
wherein the agent has been blamed 
severely for not advocating the carry- 
ing of all coverages and particularly 
after the assured has suffered a severe 
loss for which he could receive no 
indemnity. 

kok x 

We do not believe that any one of 
our agents can afford to take chances 
like this and although their conscience 
may hurt them when accepting the 
premium, they can rest assured that 
the company is not making such a 
mint of money out of the same pre- 
mium as to make them feel liable for 
accepting money under false pretenses. 
—Accelerator. 


Oklahoma Bank Bandits Busy 


OKLAHOMA CITY, OKLA., Sept. 2.— 
Four more daylight bank robberies have 
been reported in Oklahoma during the 
past week but the losses were light. At 
Meridian the bandits got $2,532 in cash 
and a considerable quantity of bonds, 
but all three were captured and the loot 
Three unmasked men got 
$700 from the First National Bank of 
Lindsay and made their escape. An at- 
tempt to hold up the Bank of Bifheart 
was frustrated by the arrival of fed- 
eral officers and one of the robbers was 
captured. 

Five bandits held up the Farmers State 
Bank of Burbank and escaped with $1,500 
in cash and $8,000 in Liberty bonds. 

Since Jan. 1 robberies of 13 Cklahoma 
banks have netted booty of $109,572.61. 
Nine bandits, involved in five robberies, 
have been apprehended. 





IS REVISION NEEDED? 
NEW COMPENSATION PROBLEM 
Some Underwriters Say That Present 


Rates Are Sending Much Busi- 
ness to Mutuals 





NEW YORK, Sept. 2.—Will there 
have to be a revision in the rates of 
stock casualty companies so far as 
compensation is concerned? The “Jour- 
nal of Commerce” in a recent edition 
indicates that there is a leaning in 
that direction. In commenting on the 
subject it says: 

Problem for Stock Companies 


Rapid advance in wage scales has cre- 
ated a serious problem for the stock lia- 
bility companies, and unless they deal 
with it promptly and thoroughly they 
are going to lose a large amount of busi- 
ness to mutuals, inter-insurers and state 
funds. The foregoing is the opinion ex- 
pressed by a representative of a stock 
company who has been in the business 
for over twenty-five years and is known 
among his associates as a very shrewd 
forecaster of coming events. Briefly 
stated, the grounds for his prediction are 
these: The present workmen’s compen- 
sation rates are based on experience ac- 
quired under wages that were materially 
lower than the present ones; if it be as- 
sumed that they were correct when they 
were promulgated, it follows that they 
are more than adequate now as the in- 
creased wages have resulted in in- 
creased premium income with a corre- 
sponding increase in accident frequency; 
under these conditions the participating 
carrier can either cut the stock company 
rates and still play safe or they can 
charge the full rates and make large 
dividend returns to their assured. This 
is a condition for which the mutuals 
have contended in a number of the states 
in which compensation rates are under 
state supervision, as they can correct 
rates which are too high by the return 
of dividends, while the stock companies 
cannot do this without violating the 
anti-rebate laws. 


More Premiums, Less Losses 


It is a fact that the application of ex- 
perience rating will do much to correct 
rates which have become too high or too 
low as the result of economic changes, 
but experience rating is applicable only 
to certain classes of risks. The under- 
writer who was discussing this point had 
in mind contractors’ rates particularly. 
He believes that the average wages for 
skilled labor of the classes which make 
up a very large part of building con- 
tractors’ payrolls have advanced nearly 
50 per cent since the vresent basic rates 
were adopted. He says there has not 
been a corresponding increase in accident 
frequency, as the tendency is to reduce 
the hours of labor as the wages advance. 
Thus the period of exposure to accident 
is reduced while the payrolls increase. 

There are factors which have to be 
considered on the other side, however. 
These include changes in the laws, in- 
creasing minimum and maximum com- 
pensation and medical aid and reducing 
waiting periods; the breaking down of 
safety organizations during the war, and 
the present loosening of discipline over 
labor. These factors all tend to the pay- 
ment of more compensation, but to what 
extent they offset the advance in wages 
and the shortening of hours cannot be 
accurately determined. It is a fact that 
for some months there has been much 
complaint among business producers of 
the severe competition that the mutuals 
and other classes of participating car- 
riers are giving them, and the growth 
of the business of the high class mutuals 
appears to have been much greater than 
could be accounted for on the ground 
of increase in payrolls. 


Will Fight Des Moines Case 

DES MOINES, IA., Sept. 2—The New 
Amsterdam Casualty has refused to pay 
$20,000 insurance carried by the Iowa 
State Bank of Des Moines, which was 
robbed of $42,000 last spring in broad 
daylight. Indictments have been re- 
turned against four parties, one of whom 
was an employe of the bank. The insur- 
ance company claims it was an “inside 
job” and under the terms of the policy 
cenies liability. 

The bank sued the company in dis- 
trict court, put the case has been trans- 
ferred to the federal courts. 
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AGRICULTURE IS HAZARDOUS 


Ranks High in Point of Accidents, 
Wisconsin State Industrial 
Commission Finds 


Fourteen of the principal industries 
are less hazardous than agriculture 
from the point of view of severity and 
13 of these industries are less hazard- 
ous from the point of view of fre- 
quency of accidents, according to a 
chart prepared by the Wisconsin State 
Industrial Commission which will be 


‘displayed at the Eighth Annual Safety 


Congress to be held at the Hotel 
Statler in Cleveland, Oct. 1 to 4, under 
the auspices of the National Safety 
Council. 

According to this chart, accidents in 
agriculture in Wisconsin during 1915, 
1916 and 1917 were of greater fre- 





roll than in any of the following indus- 
tries: Stone, clay and glass products, 
metal products, vehicle manufacture, 
leather, rubber and composition goods, 
chemical manufacturing, textiles, foods, 
printing and publishing, trade, service, 
and public utilities and transportation. 
Accidents in agriculture are of greater 
severity but not frequency than in the 
paper and paper products industries. 

The chart places agriculture sixth in 
rank of industries as regards both fre- 
quency and severity. This relatively 
high accident rate may be partly ex- 
plained by the fact that as farmers are 
not amenable to the compensation act 
of Wisconsin, only the more hazard- 
ous branches of that industry carry in- 
surance and thereby come under the 
provisions of the act of the Industrial 
commission. 

The table that will be shown at the 
Safety Congress contains 200 industrial 
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TO RENEW MINNESOTA FIGHT 





Labor Interests Will Push State Fund 
Monopolistic Measure at 
Special Session 





ST. PAUL, MINN., Sept. 
other fight over monopolistic state 
fund compensation insurance is in the 
air for the special session of the Min- 
nesota legislature which is to convene 
Sept. 8. Behind it will be the growing 
socialistic influences, the Non-Partisan 
League element, and the weight of the 
State Federation of Labor, whose of- 
ficers drafted the drastic measure 
which went to defeat in the state sen- 
ate last April by the close margin of 
one vote. 

In the call for the special session, 
Governnor Burnquist requested that 
the representatives of the Minnesota 
Employers’ Association and the State 
Federation of Labor have a _ prelimi- 
nary conference and decide just what 
Was necessary to be considered in the 
special session for their mutual inter- 
ests. Secretary Lawson of the State 
Federation of Labor has sent a reply 
in which he declines to confer with the 
Employers’ association, and at the 
same time asserts the labor interests 
intend to reintroduce the state fund 
bill killed last April. 

Indications are that, although this 
bill may be passed under suspension 
of the rules by the house, it will be 
again blocked in the senate. The feel- 
ing, especially among the senators, is 
that no further consideration of the 
problem should be taken up until the 
commission appointed by the last 
legislature to investigate the matter 
has a chance to report. 





No Compensation for “Aggressor” 


SALEM, ORE., Sept. 2—Because Ray E. 
Stark of Portland was the aggressor in 
the “horseplay” during which he re- 
ceived internal injuries which resulted 
in his death, his widow and child are 





not entitled to an award under the 
workmen’s compensation act, according 
to a ruling by the State Industrial Acci- 
dent commission. Stark, who was em- 
ployed in the Columbia River Shipyard 
at Portland, was injured when a fellow 
workmen turned an air gun on him dur- 
ing a friendly scuffle June 19. He died 
a few days later. 

The Oregon State Medical Society has 
taken up with the commission the ques- 
tion of a revision in the schedule of 
fees for physicians. 


Rate Revisions Predicted 


It is being predicted by some prom- 
inent casualty company officials that 
compensation rates may be revised 
within the next few months. 
schedules for a number of states which 
have amended their laws have been pro- 
mulgated from time to time, it was not 
feasible to have the National Workmen’s 
Compensation Service Bureau undertake 
a general revision at a time when that 
Lody was undergoing reorganization and 
there was a possibility that it would be 
superseded in the central rating body 
by the reorganized National Council on 
workmen’s compensation insurance. The 
compensation companies are to meet 
Sept. 4 to act on the new constitution of 
the National Council and it is likely it 
will be in working order within a few 
months. It is thought by some that the 
first work of the revised body will be a 
general rate change in order that the 
new manual may be issued in the spring. 


Alabama Bill Approved 


The governor of Alabama has approved 
the workmen’s compensation bill which 
was passed by both branches of the leg- 
islature. It becomes effective Jan. 1. 


KIPLING’S SIX ORACLES 


I keep six honest serving men. 
They taught me all I knew; 
Their names are What and Why and 
When, 
And How and Where and Who. 
—Kipling. 


The Lion Bonding & Surety has been ad- 
mitted to Oregon. The company has made 
application for admission to Idaho. 


While new | 





























Cc. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 


c. R. CLEMENTS 
Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 

















{rau Funding sfasvalny Fimpamy 


CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND _ COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 


Semi-Annual Statement, June 30, 1919 
Admitted Assets 








Liabilities and Reserves 172,180.93 
Paid Up Capital 1,000,009.06 
SINE © Sande daacccnddendecscacadacadadcdacdadecccudacdecdduniwauas "401,591 62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 














The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 
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Capital 
$500,000.00 














Lines 


Fidelity & Surety Bonds 
Plate Glass, Burglary 
Health and Accident 
Automobile Liabikty 
Property Damage and 
Collision Insurance 

















Assets 
$1,000,000.00 








Branch Offices 
Minneapolis 
Grand Rapids 
Great Falls 
Dallas 

St. Louis 
Kansas City 
St. Paul 

San Francisco 




















AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, Kans., Mo., 


Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 

















Chas. L. Nicholson, President 


THE INTER-STATE SURETY COMPANY 


Harry R. Wood, 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY 


WAREHOUSE 


BONDS ” 


PLATE GLASS and BANK BURGLARY INSURANCE 


DICIAL, OFFICIAL and 
MISCELLANEOUS | 


Secretary 














H. G. ROVER, Pres 
C. @, PAULBY, Secy. & Treas. 





Wanted: To sell an unsestrieted 
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iF Faedeeil Savings ‘and Insurance Co. § 


FOUNDED 1889 


INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. 


Benefits paid weekly. 


Policy includes $100.00 funeral benefit. 














Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. H 
nn Ss Seen 














WHAT IS IT LIKE? 


OU may haveasystem of soliciting, or you 

may not, but in either case it would be 

a good thing for you to know what The 
Systematic Salesmanship Outfit is like. 


If you have no system it will give you a good 
one. If you have one worked out, it will pro- 
vide you with an outfit that will make it easier. 


It will cost nothing and brings no obligation 


to find out what the system is. 


Just write 


for a descriptive circular to 


The National Underwriter Co. 


1362 Insurance Exchange 


Chicago 











ACCIDENT AND HEALTH 

















CORPORATIONS AS PROSPECTS 





Accident and Health Insurance Now 
Being Purchased for Business Pur- 
poses—Favor Accident Feature 





Accident and health salesmen are be- 
ginning to realize that there is a big 
field for the sale of disability insurance 
taken out for business purposes or to 
protect partners or corporations 
against loss. It is found that business 
men are willing to lend an ear these 
days to the story of what accident and 
health insurance can do strictly from a 
business standpoint. Chief executives 
of one-man concerns, important de- 
partment heads, vice-presidents, secre- 
taries and various other necessary of- 
ficials are coming to see the importance 
of being protected against accident and 
sickness. 

Perhaps the widespread sale of cor- 
poration, partnership and business life 
insurance is largely responsible for 
this. It is difficult to get high grade 
men these days. Important concerns 
can be made to see where the loss 
would be great if they were to lose two 
or three of the more necessary of- 
ficials, even if only temporarily. Cor- 
poration, partnership or business acci- 
dent and health insurance can be 
presented strictly as a business propo- 
sition. This field for prospects is prov- 
ing very attractive to agents for the 
reason that large premiums are in- 
volved. When accident and health in- 
surance is taken out for business pur- 
poses, it is purchased in large amounts 
or not at all. It is found that the ma- 
jority of those purchasing this form of 
protection seem to favor the accident 
feature of the contract. Boards of di- 
rectors can be made to see the danger 
of serious accidents and prolonged pe- 
riods of disabilities due to accidents 
but very often have the feeling that 
sickness insurance is very largely a 
personal matter. It is not unusual, 





however, to sell the combination form. 


Riots Prevent Craig’s Attendance 


On account of reports that race riots 
had broken out in Tennessee, C. A. Craig, 
president of The National Life & Acci- 
dent of Nashville, returned to the home 
office of the company from Chicago 
where he was stopping on his way to 
the midyear meeting of the Health and 
Accident Underwriters’ conference. Mr. 
Craig had just come from Colorado where 
he had been for several weeks on a 
vacation. 





Resigns from the Conference 


President C. W. Brandon of the Colum- 
bus Mutual Life has resigned from the 





Health & Accident Underwriters’ Con- 
ference, 
Loucks to Erect Building 
DES MOINES, IA., Sept. 2—Elmer 


Loucks, president of the National Trav- 
elers Benefit, has taken a 99-year lease 
on a prominent business corner here and 
announces that he will erect at once a 
building several stories high, to be used 
entirely by insurance concerns. 





Postal Casualty Operating 


The Postal Casualty of Grand Rapids, 
Mich., which was licensed last May is 
now under full sail, the president being 
Henry A. Brink, who was formerly man- 
ager and secretary of the Retailers In- 
demnity of that city. Its capital is $25,000 
and it has $5,000 net surplus. The vice- 
president is Frank A. Rodgers and the 
secretary, Harry E. Rodgers. It is writ- 
ing monthly payment accident and health 
business. 





Accident Notes 


The three offices of the National Life, 
U. S. A., at Little Rock, Ark., all located 
in the Masonic Temple building, lost all 
of their records, equipment and supplies 
in the fire which destroyed that buliding 
last Friday. 


The North American Accident is ar- 
ranging to consolidate its New York office 
at 25 Liberty street with the general 
agency of J. H. Pinney & Co. at 5 Beek- 
man street. All departments and policies 
will be handled through the one office. 
The consolidation will be effective about 
October 1. 








INCREASES CONTINUE 
IN AUTOMOBILE FIELD 


(CONTINUED FROM PAGE 25) 

a full coverage policy. Complaints, 
such as, “What do you mean I am not 
covered? I have been paying you a 
good fat premium for automobile in- 
surance for two or three years and 
now when I have a little loss, you tell 
me that I am not covered. Why am I 
not covered? What was the matter 
with you when you sold me the policy: 
Why didn’t you sell me a policy to pro- 
tect me against an accident of this 
kind? I don’t see the idea of collecting 
a lot of money from me every year for 
a policy that does not give me the kind 
of protection I want.” 


Plan of Protecting Agent 


It is useless to try to convince a man 
in this frame of mind that he, himself, 
refused or even ridiculed the idea of 
taking out a full coverage policy. A 
great deal of business has been lost 
when misunderstandings of this kind 
have come up. An agent must antici- 
pate that the assured is going to be 
disgruntled when he finds that his pol- 
icy does not indemnify him and meas- 
ures should be taken to show that at 
the time the policy was written, the 
agent made an effort to provide the full 
coverage contract. A great many 


that the assured, not the agent, directed 
the writing of the policy. 


Clearing Prospect’s Mind 


One successful agent has adopted the 
plan of broaching the subject of auto- 
mobile insurance, something like this: 
“Of course you want automobile insur- 
ance, but I want you to let me explain 
to you what automobile insurance is. | 
want to take a few minutes to tell you 
just what each of the different forms 
of automobile insurance will do for you. 
At the conclusion of my explanation, ! 
want you to select the forms of auto- 
mobile insurance that you are going 
to carry. Then there will be no re- 
sponsibility on my shoulders for fail- 
ure to tell you just what you can buy 
or to give you my opinion as to what 
I think you ought to buy. I want you 
to know what you can get, so that if 
you take out a limited policy and a 
loss occurs you cannot tell me that | 
did not give you a chance to buy a bul- 
let-proof policy. Not only that, but | 
want you to know yourself just what 
these different forms of. insurance that 
may be somewhat hazy in your mind at 
this time, will do for you in the event 
of a loss.” 

Take What Is Offered 

It is safe to say that automobile insur- 
ance is really coming in too easy these 
days. Applications are being presented 
to agents who have done little in the 





agents have adopted the plan of writ- 
ing a letter at the time the automobile 
policy is delivered, explaining the forms 
that have been taken out and also add- 
ing that the assured elected not to take 
out the other forms and explaining 

















what they cover. A carbon of this let- 
ter is kept in the office and when a loss 
occurs it can be exhibited to prove 


way of creating the business, and as 4 
consequence they do not take the time to 
\ try to get anything more than is offered 
| by the applicant. The matter in w hich 
| business is being accepted almost pre- 
|cludes the possibility of many full cover- 
age policies being written. 

To the man applying for automobile 
insurance, perhaps 40 percent of the 
agents will announce that public liabil- 
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ity costs so much, property damage so 
much, collision sustained so much, ete. 
This means little or nothing to the av- 
erage layman. The mere name of the in- 
surance coverage does not move the 
average man, or create the desire for pro- 
tection. An explanation must accompany 
the naming of each form of automobile 
insurance. It requires little brain work 
on the part of the agent to recite the 





forms of automobile protection he has 
for sale. 

A -more studied presentation of auto- 
mobile insurance must be made in order 
to get full coverage policies. More sales- 
manship must enter into the interview. 
The prospect must be made to understand 
in interesting terms just what the va- 
rious forms of automobile coverage will 
do in the event of a loss, 














AMONG SURETY MEN 














COMPANY RATINGS ARE GIVEN 


Increases in Capital, Surplus and Writ- 
ing Capacity Shown by Treasury 
Department Report 





Based on their statements of Aug. 20, 
twenty-four surety companies author- 
ized to write bonds running to the 
United States government, exclusive of 
three reinsuring companies, have $33,- 
$10,189 capital, $27,215,046 net surplus, 
and a net writing capacity of $6,102,523. 

This shows for the third quarter of 
1919 a gain in capital of $210,582, a 

gain in surplus of $874,492, and an in- 
crease in writing capacity of $108,207 

The Treasury Department list is com- 
posed of the same companies as made 
up the list of May 20. The comnanies 
with their financial standings are 
shown in the subjoined: 

Writing 


Capital Surplus Capacity 

Aetna C, & S.$2,000,000 $3,301,557 $530,155 
Am. Bd, Ia. 855,650 176,817 103,246 
Am. Indem.. 600,000 500,000 110,000 
Am. Sur..... 5,000,000 1,168,070 616,807 
Chgo. Bond.. 500,000 85.986 58,598 
Del. Sur..... 2,000,000 1,873,822 387,382 
Fid. & Cas.. 1,000,000 1,502,460 250,246 
Fid. & Dep.. 3,000,000 1,862,049 486,204 
Globe Indem. 750,000 1,005,518 175,551 
Hart. Acci... 800,000 1,002,558 180,255 
Inter. Fid. .. 300,000 691,727 99,172 
la. Bond. ... 1,000,000 401,073 140,107 
Lon. & Lan.. 750,000 257,964 100,796 
Md. Cas. . 2,000,000 1,515,907 351,599 
Mass. Bond... 1,500,000 413,290 191,329 
Nat. Sur. . 4,000,000 4,664,765 866,476 
N. Am. Cas... 1,000,000 302,163 130,216 
Pa. Sur. 250,000 317,688 56,768 
Pref. Acci... 700,000 1,000,000 170,000 
Rep. Casi .. 554,539 283,764 83,830 
Royal Ind. .. 1,000,000 1,424,413 242,441 
So. Sur. .... 1,000,000 397,695 139,769 
US. F. & G. 3,000,000 2,282,524 528,252 
U.S. GQuar:.< 250,000 783,226 103,322 
The following companies are accept- 


able as foreign reinsuring companies up 
to the amounts stated on a single under- 


taking: European Accident, $100,000; 
Cuarantee Company of North America, 
$82,427; Norwegian Globe, $129,353. 


Much Building in Oklahoma 


OKLAHCMA CITY, OKLA., Sept. 2.— 
A decided building boom in all of the 
larger cities of Oklahoma augurs well 
for contract bond business. Tulsa’s 
building permits for July aggregated 
$1,161,625. The total for that city for the 
first seven months of 1919 was $5,817,483, 
which topped the figures for the entire 
year of 1918 by more than $1,000,000. 
Okmulgee shows an increase of 544 per 
cent over building figures for last year. 

Oklahoma City permits for July totaled 
$779,580. Projects under way or to be 
Started in the near future include five 
business or office buildings, to cost from 
$100,000 to $600,000, three school build- 
ings and three big churches. Residence 
building also is breaking all recent rec- 
ords. 





Big Bond on Road Contract 


State Manager Rowe of the Lion Bond- 
ing & Surety in Indiana landed bonds cov- 
ering $596,025.57 of the road contracts ag- 
sregating about $2,000,000 let by the In- 
diana Highway Commission August 4. The 
premiums amounted to $8,940.37. 


Loses Oklahoma’ Case 


OKLAHOMA CITY, OKLA., Sept. 2.— 
The United States Fidelity & Guaranty 
must stand good for $50,000 of the $100,- 
900 of state school funds lost in the fail- 
ure of the Columbia Bank & Trust Com- 
pany of Oklahoma City in 1909, according 
to a recent decision of the United States 
Supreme Court. The case has been in the 
courts for ten years. The company con- 
tended that state deposits in a bank pro- 
tected by the depositors’ guaranty fund 


‘ 





should stand in the same position as in- 
dividual deposits and that all losses should 
be paid from that fund, even though those 
deposits were protected by surety bonds. 
That contention is now overruled by the 
highest court. The National Surety paid 
the other $50,000 under protest about four 
years ago, and then filed suit to recover 
the amount, but lost its suit. 

In connection with this case R. H. Wil- 
son, state superintendent of schools and 
a probable candidate for governor, has 
come out for the establishment of a state 
insuraftce fund, from which all losses 
sustained by the state, either by fire or 
through bank failures or defalcations, 
could be paid. 


Resident Agents’ Law 


At the last session of the Tennessee 
Legislature a law was enacted which re- 
quires that all bonds covering risks located 
in the state shall be executed and counter- 
signed by a resident agent, who must re- 
ceive his full commission on the premium. 


Jitney Men Refused Bonds 


SAN ANTONIO, TEX., Sept. 2—Jitney 
Grivers in San Antonio have been noti- 
fied by the bonding companies that their 
tonds under which they do business will 
not be extended when they expire the 
next time. Jitney drivers say that this 
is the third time in the last three years 
that they have received such a notice 
from the bonding companies. 

Unless the bonding companies rescind 
their decision the jitney lines will be 
compelled to go out of business. 


Company Loses in Bank Case 


DES MOINES, IA., Sept. 2—The Ameri- 
can Surety has lost in suit brought 
against it to recover on the bonds of 
W. A. Conway, a banker at Conway, Ia., 
who absconded. The court held that the 
company was liable for all funds wrong- 
fully disbursed by the cashier, who is 
doing a penitentiary term. 


Shortages in Indiana Bank 


INDIANAPOLIS, IND., Sept. 2—Indiana 
state bank examiners have found short- 
ages at the First State Bank, at Tolles- 
ton, but these shortages have been made 
good, they say. The bank was visited by 
five armed bandits, June 14, who killed 
Herman Uecker, the cashier, and 
wounded his assistant. Four of them are 
in prison and will be electrocuted Nov. 1 
and the fifth is there for life. The Ameri- 
can Surety, which provided a $10,000 
bond for Uecker, has turned in that 
amount to the bank. The National Surety 
was on the bond of the assistant cashier, 
who resigned from the bank Sept. 1. 
The total shortage is reported at $12,000. 


Change at St. Louis 


O. Kincheloe has been appointed man- 
ager of the St. Louis branch office of the 
American Surety, succeeding Emmett H. 
Myers, who resigned recently. Mr. Kine- 
heloe has been assistant manager of the 
St. Louis office for several years. Fred 
Doenges, who has had many years’ serv- 
ice in the office, is made assistant man- 
ager. 


Close Banks Saturday Night 


TOPEKA, KAN., Sept. 2.—A long-time 
practice of Kansas bankers to keep open 
for two hours Saturday night to accommo- 
date customers is to be broken up this 
fall. Because of the large number of 
robberies of banks by hold-up men re- 
cently the insurance companies writing 
bank burglary lines have asked the 
hanks not to remain open after dark 
on Saturday evenings. 

There have been 14 daylight robberies 
of Kansas banks and ten burglaries since 
Jan. 1 and the robbers escaped with 
more than $300,000 in cash and bonds. 
Cnly one robber has been caught. The 
gang is said to have its headquarters at 
Wichita, Kan., and Joplin, Mo. 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 








“$2,500 FOR $1.00” 


Today See, Write or Phone 
R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, III. 











| Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 
STATE AsENCY 
Insurance Exchange, Chicago 
CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 


THE AGENCY COMPANY 
Salt Lake and San Francisco 

FERGUSON & HARRIS + 
Columbia Bldg., Louisville, Ky. 





er 

















THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME ‘policy. Ask for folder describing it. Prompt and liberal 


claim settlements made. : : : : : : : : : $: : 2 ¢ 2 





Representatives Wanted in Ohio 











‘THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 


Speen in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAZ AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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GROW LESS CARELESS 


—_—_—_ 


ACCIDENTAL DEATHS REDUCED 


Mortality Statistics From Census Bu- 
reau Show Results of Campaign 
for Prevention 


Careless America 
careless. 

This is the outstanding feature of an 
advance summary of mortality statis- 
tics for 1917 received by the National 
Safety Council from the bureau of the 
census of the United States Depart- 
ment of Commerce. Briefly, the sum- 
mary indicates that as a result of the 
accident prevention movement the to- 
tal of accidental deaths in the death- 
registration are of continental United 
States during 1917 was reduced by ap- 
proximately 6,500 as compared to the 
previous year. 

The total number of deaths caused 
by accidents during 1917 as reported 
in the summary was 53,544 as against 
60,072 during the previous year. Inas- 
much as the death-registration area of 
the country takes in only 70 percent of 
the population it is apparent from the 
report of the Census Bureau that more 
than 76,000 persons were killed in acci- 
dents throughout the United States in 
that year. 


is growing less 


Accident Causes Summarized 


_ The report received by the National 
Safety Council summarizes the causes 
of accidents as follows: 

The greatest number of deaths charged 
to any one accidental cause—11,114, or 
14.8 per 100,000—is shown for falls. The 
rate for this cause varies but slightly 
from year to year. 





Next to falls, the greatest number of 
accidental deaths—8,649, or 11.5 per 
100,000—resulted from railroad  acci- 
dents and injuries. This rate is greater 
than the corresponding rates for 1914, 
1915 and 1916 (10.7, 9.9 and 11.3, re- 
spectively), but is lower than that for 
any year from 1906 —the first year for 
which deaths from this cause were re- 
ported separately—to 1913, inclusive. 

Burns—excluding those received in 
conflagrations and in railroad, street car 
and automobile accidents—were respon- 
sible for 6,830 deaths, or 9.1 per 100,000. 
The death rate from burns was greater 
than that for the preceding year, 8 per 
100,000, and was also greater than the 
rate for any earlier year covered by the 
bureau’s records, with the exception of 
1907. 








Automobile Deaths Increase 


Deaths from automobile accidents and 
injuries in 1917 totaled 6,724, or 8.9 per 
100,000 population. This rate has risen 
rapidly from year to year, but not so 


rapidly as the rate of increase in the } 


number of automobiles in use. 

Accidentai drowning caused 5,550 deaths, 
or 7.4 per 100,000. This rate is consider- 
ably less than that for any preceding 
year since 1910, and is also decidedly 
below the average for the decade 1901- 
1910. 

Deaths due to accidental asphyxiation 
(except in  conflagrations) numbered 
3,375, or 4.5 per 100,000. This rate is 
somewhat higher than that for any year 
during the preceding ten-year period. 


Mine Accidents and Injuries 


Mine accidents and injuries resulted 
in 2,623 deaths, or 3.5 per 100,000. This 
rate is greater than the rates for the 
preceding three years and for 1912, but 
is lower than those for other recent 
years. 

Deaths due to injuries by vehicles 
other than railroad cars, street cars and 
automobiles numbered 2,326, ar 3.1 per 
100,000. The rate from this cause has 
declined somewhat during the past ten 
years, probably because of the decrease 
in the use of horse-drawn vehicles. 

Deaths resulting from street car acci- 
dents numbered 2,277, corresponding to a 








Cc. 0. PAULEY 


Secretary Central Businessmen’s, Elected 
President of the Mutual Section, Health 
& Accident Underwriters Conference. 








rate of 3 per 100,000. This rate is greater 
than those for the two years preceding 
and is the same as that for 1912, but is 
less than the rates for other recent years. 

Machinery accidents caused 2,112 
deaths, or 2.8 per 100,000, a rate ma- 
terially greater than that for any pre- 
ceding year covered by the bureau’s mor- 
tality records. 





If you write accident and health in- 
surance you'll be interested in the Cas- 
ualty Review. Send ten cents for 
sample copy, or one dollar for a year’s 
subscription to 1362 Insurance Ex- 
change, Chicago. 








Assets, Over $4,200,000 


KIMBALL C. ATWOOD, President 





Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$12,000,000 Paid in Losses 


LIENS AFFECT BONDS 
SOME WRITERS WANT WAIVERS 


Others Say Inclusion of Many Pro- 
visions in Bond Forms Hinders 
Getting Business 


Many surety underwriters in writing 
contract bonds insist that contracts 
should be scanned closely to see 
whether or not the contractor has 
waived his lien rights. Unless there is 
such a waiver it is possible under the 
laws of Illinois and a number of other 
states for sub-contractors and material 
men to file liens on a building if their 
claims are not paid. If such a waiver 
is included it is binding on sub-con- 
tractors and material men as well as 
the main contractor. Printed forms oi 
bond prepared by some of the leading 
surety companies contain a provision 
that lien rights must be waived. 


Might Cut Out Companies 


One prominent surety man, who has 
had wide experience on both the legal 
and underwriting sides of the business, 
points out, however, that such a 


| waiver also cuts out the surety com- 


pany itself from obtaining a lien on the 
property in case it has to complete the 
contract, and therefore, im some cases 
might be to its disadvantage. 

This underwriter opposes the prac- 
tice of including in bond forms all 
sorts of provisions which may be used 
by a company as technical defenses 
against payment of claims. 


Doesn’t Help Get Business 


“From the standpoint of the claim 
departments it may be all right,” he 
said, “as it may help in some cases to 
reduce the number of claims that have 
to be paid, but from the standpoint of 
getting new business it certainly does 








Net Surplus, $1,000,000 


80 Maiden Lane, New York | 


























ELMER H. DEARTH ; . 


General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 

A Michigan Company for Michigan People 

Live Agents Can Secure 

Up-to-Date Policies 


Liberal Contra cts 
WRITE US 


President 

















A Progressive Surety and Casualty Company 





not help the companies. There is not 
more than one private contract in 25 
which is covered by a surety bond and 
the tendency of the contract forms 
provided by the companies to throw all 
the burden on the owner is largely 
responsible. 


Publie and Private Contracts 


“The companies write bonds on con- 
\itracts let by cities, school boards and 
other public corporations where the 
bonds are drawn by attorneys so as to 
\give the greatest possible protection to 
the municipality, and without the pro- 
visions in favor of the companies incor- 
porated in private contract bonds. The 
same premium is received on public con- 
tracts and for private contracts, so why 
should not the bonds be handled on the 
same basis? 

“The forms furnished by the companies 
go to one extreme. The other is repre- 
sented by the form approved by the Am- 
erican Institute of Architects and other 
organizations in that craft, which would 
provide that any change in the contract 
which is agreed upon by the owner and 
ithe contractor may be made without no- 
| tice to the surety, a provision to which 
the surety companies could of course not 
agree, as under it the material might be 
changed from brick to concrete, or the 
requirement for withholding a percent- 
age of the contract price until the com- 
pletion of the job might be waived, 
allowing the contractor to get all his 
money as he goes along. 


Would Simply Guarantee Contract 


“The middle ground, which seems fair 
to everyone, is to examine the contract 
‘closely, and then write the bond merely 
to guarantee the carrying out of that 
contract, without any stipulations which 
are intended to be to the advantage of 
either party.” 

As a resuit of the labor troubles in 
many cities, writers of contract bonds 
are inclined to look askance at any con- 
tract which provides for the payment of 
liquidated damages of a specified amount 
for failure to complete a contract on time 
of a specified amount for every day after 
the contract date, and some of the com- 
panies are not inserting a stipulation 
that that provision shall not apply to the 
surety company in case it is required to 
finish the job. 
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SURETY |CASUALTY 
BONDS |INSURANCE 








Over $700,000.00 in Sioux City, lowa Writing Surety and 
approved securities . Fidelity Bonds, 


Insurance Depart- 
ment for protection 
of Policy -holders. 


Casualty lines in 
fourteen States. 


Assets, Dec. 31, 1918 
$1,365,275.23 




















AMERICAN BONDING 
CASUALTY COMPANY 


) AMERICAN BONDING ( a 
CASUALTY COMPANY | 
SIOUX CITY 





GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 


Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 


Meeker-Magner Co. H. C. Borhus, T._ Grant Slaughter, 
Insurance Exchange, th Bidg., Todd Bidg., 
Chicago, HL inneapolis, Minn. Louis » Ky. 
The Roberts Neale-Phypers Co., H. S. Konantz, 
Roberts Bldg. 1240 Huron Road, 603 Pioneer Bldg., 
Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
W. E. H. H. Neale & Co., American Insurance Agemey 
504 Indiana Trust Bldg. Empire Bldg., Globe Building, 
Indianapolis, Ind. Detroit, Mich. St. Paul, Mian. 











Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 


& Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital $1,500,000 Write for Territory 


The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 





e iJ 

Head Office, Chicago F. W. LAWSON, General Manager 
CONKLING, PRICE & WEBB...........- Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chieago 
FRED. L. GRAY COMPANY............ Northwestern Managers, 328-336 Security Bank Bidg., Minneapolis 
RAYMOND & RAYMOND.......cccccccccccess General Agents, Southern Michigan, Journal Bidg., Detroit 
ALFRED PAULL & SON......... General Agents, West Virginia, Board of Trade Blidg., Wheeling 

ON & P COMPANY... 7000. Gen. Agts., Northeastern Ohio, Leader-News Bidg., Cleveland 
cS noe cece Gen. So. Ohio, 1217-18 First Nat. Bank Bld inn. 





. Agts., 8 c 

SF ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Biag., Seattle 
THE MERRILL, DODGE & JACKSON CO Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
O'CONNOR EROS.-McCUNE AGENCY Bidg., Lima, Ohie 
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AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of June 30th, 1919. 


Se in thi tne ncescdsddancdsercceccconse 600,000.00 
NET SURPLUS (OVER).............ccccecceceeces 500,000.00 
FEED QPOs inh ine wedtnesrcacieecesecdi $2,000,000.00 
OFFICERS: 


SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 

A Multiple Line Company writing Casualty Lines (except Workmen’s 

Compensation and Accident and Health) and all forms of Fidelity and 

Surety Bonds. 














Responsible Agents Wanted Where Not Represented. 





Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General Agintee 404 Amer. Central Life Bidg., 

Indianapolis, Ind. 
OSCAR R. WITTE & CO., General ts, 403-6 Wainwright Bldg. 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 
Kansas City, Mo. 
E. J. MILLER, General Agent, 311 Gas & Electric Bidg. 


JOPLING & WHITESIDE, Gonsral Agents, 308 Hoyt Bldg 
S nts, 0: > 
Wubiee fm a 


(For Other States Write Home Office) 
We Specialize in Aceident and Health, Plate Glass and Automebile Insurance, We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 











TheRepublic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 















GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 
Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 
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The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited iliee not only provides absolute protection against abnormal loss ca 


ig co ut serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., Now York 
OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYBBANE, General Agent 1140 Marquette Bldg., Chicago 
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HOTEL FONTENELLE 
OMAHA, NEB. 
| H. EDGAR GREGORY, Manager 


wreeccecceces 


330 Rooms—330 Baths 
RATES 
One person - - - = §$2,50 
Two persons - - $3.50—$7.00 

















THE MONEY SAVING SERVICE 


Listen :— 


S OME agents stand so well with their clients 
that they say to us: 


“If We Advise Them to Carry More Insurance 
They Will Carry It.” 


Our answer to this is: 


That Carrying More Insurance 
(without knowledge of up to date values) does 
not properly protect the property; nor afford 
data for 

The Necessary Proof of Loss 
without which adequate settlement is impossi- 
ble. Unless it is based upon 

A Recent Appraisement 
“Carrying more insurance” is a mighty poor 
substitute for 

Protection Based on Knowledge. 

The amount of additional insurance 
(guessed at) may be approximately correct, 
but remember that it is 

Insurance Collectible 
rather than “insurance carried” that counts 


In Case of Loss. 


Insurance Collectible is based upon ability 
to make proof of what the property was, where 
it was and what it was worth before anything 
happened to it. 


You can not make adequate proof of loss 


From Ashes and Junk in The Cellar; 


That only proves that there has been a fire. 
Ashes and Junk in The Cellar never got a 
good settlement 








“APPRAISERS 


For an Honest Owner 
unless he could prove what the property had 
been worth just before its destruction. 

The Honest Owner’s books may furnish 
some basic facts, but they will not, in the ab- 
sence of a recent appraisement, furnish any- 
thing like adequate proof of loss. 

They may show The Cost of the property; 
but they will not show 


Replacement Values, 
neither will they show what is of much greater 
importance, namely: 
The Actual Accrued Depreciation, 
and without knowledge of this actual accrued 
depreciation some one is going to take 
A Heavy Loss. 

If the owner is dishonest, and the adjusters are 
not preternaturally sharp, the Insurance Com- 
panies will take it; if the owner is honest, it 


Will Fall on Him. 

Now, all this can be avoided by advising 
your clients to have a disinterested appraise- 
ment and to carry their insurance in such a way 
that adequate settlement 

Can Not Be Avoided. 

Carrying more insurance is no remedy; it is 

simply a palliative of doubtful value 
Sure to Bring Disappointment. 


Why not, in a time when appraisement 
costs less than ever, advise your clients to pro- 
tect themselves by having 


A Good Appraisement? 
Do not offer a palliative; offer a remedy. 


Protect Yourself and Client 
and incidentally your companies. 


@) ENGINEERS 


CHICAGO 
BRANCHES: Cincinnati, Cleveland. Detroit. Indianapolis, Milwaukee, Pittsburgh, St. Lows, Torento 
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The National Underwrit 


TWENTY-THIRD YEAR No. 36 
$3.00 per Year, 15 Cents a Copy 


SALE SUGGESTIONS 
GIVEN BY W. J. OLIVE 


General Agent of Franklin Life at 
Holland, Mich., Tells of 
Methods 


IS INTENSIVE CULTIVATOR 


Outlines Importance of Fair and 
Square Treatment of Policyhold- 
ers—Answers to Objections 


W. J. Olive represents the Franklin 
Life‘at Holland, Mich., a town of 12,- 
000 people. He. has been selling life 
insurance for the Franklin Life in Hol- 
land for 16:years and now has over 
1,000::policyholders in Holland and vi- 
cinity. Mr. Olive believes in intensive 
cultivation. He does not go outside of 
the immediate vicinity of Holland to 
get his btisiness. He is strong in the 
conviction that close cultivation yields 
the best results in the long run and 
has some very interesting ideas con- 
cerning the life insurance business. 


Advocates Careful Treatment _ 


Mr. Olive says that the foundation of 
any life insurance success is liberal, 
careful and thoughtful treatment of 
policyholders. He not only says this, 
but acts accordingly. In the small com- 
munity. the life insurance salesman can- 
not resort: to: high pressure methods. 
The man who lives in a moderate sized 
town cannot go about “putting it over” 
on the public, Mr. Olive does not at- 
tempt to close very much business on 
the first.call; He believes that the pol- 
icyholder is- best satisfied who pur- 
chases after thoughtful consideration. 
As a mattér of fact most men like to 
feel that they themselves, with very 
little:pressure on.the part of the agent, 
take ott ‘life insurance because after 
studying ‘the question they have com- 
menced to feel the need of it. 


Hot Air Methods Passe 


The: man who feels that he alone has 
been responsible for the purchase of 
a life insurance policy, will not readily 
lapse. He feels that the acquiring of 
the policy is the result of his own care- 
ful thought and it.is consequently not 
to be carelessly allowed to go out of 
force.:On the other hand the man who 
1s pressed’ down on by the agent, is 
the victim of hot air, and “whoop ’em 
up methods,” feels after his ardor be- 
gins to cool, that he has been fooled 
and buncoéd and resents the manner 
in which the contract was sold. As a 
result, resentment lingers and the con- 
tract lapses on the slightest provoca- 
tion. The slower method is the better, 
Mr. Olive ‘believes and his renewal 
record proves that, in his case at any 
Tate, it works out to better advantage. 

ast year..97 percent of. his business 

(CONTINUED ON PAGE 8) 
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Square Deal Contract Appeals 


gh August, the Columbus Mutual Added More 
Agents than in any Month of its History. News of 
our Distinctive Agency Contract is Rapidly Getting 
Abroad. It is the Fairest and Squarest Known. 

No General Agents—You Get ALL You Earn and You 
Get it ALWAYS; if you Die, Renewals are Paid to Your 
Heirs. 

No Limitations on Territory; you may Sell ANY- 
WHERE in Ohio, Michigan, Kentucky, West Virginia, or 
District of Columbia. 

No Demand for All Your Time—You may Work for 
a Dozen Other Companies; our Only Claim to Your Pref- 
erence is Based on Quick and Superior Service to Agents 
and Superior Policies with High Margin of Safety, Sold 
at LOW NET COST. 

Don’t Assume you Know All About our Plans and 
Notable Record. Write Your Name and Address on Mar- 
gin of this Advertisement and Mail to Us at Once. Con- 
fidential. 


Columbus Mutual Life 


C. W. Brandon, President 


Columbus Ohio 


Increase Your Income 40% on Present Production 








CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











LIFE INSURANCE SECTION 


Rte. Part Two 


TERM INSURANCE HAS 
A LEGITIMATE FIELD 


Writing in Large Volume Is Gen- 
erally Discouraged, However, 
by Life Companies 


SELECTION UNFAVORABLE 


Can Be Written to Advantage Where 
Temporary Protection for Busi- 
ness Is Required 


While life companies generally do 
not look with great favor on the writ- 
ing of term policies and some ‘of them 
definitely discourage it by making the | 
commissions on it so small that it is 
much less profitable to agents than 
other forms of business, it is recognized 
that there is a clearly defined field for - 
it, especially in times of financial stress. 

Writings of that class of business 
were particularly large during the last 
year of the war, when business and 
financial conditions were so uncertain— 
that business men generally felt the 
need for some additional protection of 
a temporary character which would 
take care of their business interests un- 
til conditions should .readjust them- 
selves, but with the passing of that 
condition there has naturally been a de- 
crease in the volume of business writ-- 
ten along those lines. 


Has a Legitimate Field - 


The one contingency in which prac- 
tically all companies and general agents 
recognize that term insurance has a 
real and legitimate purpose to serve, 
even though they may discourage its 
writing under ordinary conditions, is 
where a man undertakes business obli- 
gations which may tie up practically 
all of his ready capital for a brief term 
of years, making it imperative for him 
to have a fund which would be avail- 
able to discharge those obligations or 
keep up his business in the event of. 
his death during that period. ; 

In such a case it is admitted on all 
sides that the writing of term insur- 
ance is the proper thing, from the 
standpoint of both the agent and the 
prospect. Ordinarily the man in such 
a position will not consider any propo- 
sition for insurance along the lines 
most commonly written, and if the 
agent wants the business he has. to 
give the customer what he wants.--The 
same would be true to a considerable 
extent of the man who is undertaking 
obligations of a more personal nature, 
such as the purchase of a home. 


Good for Young Man in Schoel 


The case of a young man with per- 
sons dependent upon him who wants 
low priced protection while he is go-. 
ing through school and wants to defer 
the buying of a permanent policy un- 
til he is getting a regular income also 
is regarded as a place where term in- 

(CONTINUED ON PAGE 11). 
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GATHER AT CLEVELAND 


NATIONAL LIFE AGENTS MEET 





Sixty General Agents in Attendance 
at Annual Convention of Their 
Association 





CLEVELAND, O., Aug. 30.—Sixty 
general agents, representing all parts 
of the United States, were present at 
the annual meeting here of the Gen- 
eral Agents’ Association of the Na- 
tional Life of Vermont. Enthusiasm, 
progress and co-operation constituted 
the keynote of the convention. 

After an address of welcome by 
George H. Olmsted, James A. Well- 
man, president of the association, re- 
sponded in a fitting manner. 

Dr. E. A. Colton of the medical de- 
partment of the company, in the un- 
avoidable absence of Dr. A. D. Bisbee, 
made an address on the various prob- 
lems of the field as related to the med- 
ical department. 


Agency Development Discussed 


Thursday afternoon H. M. Cutler, 
vice president, and E. D: Field, super- 
intendent of agencies of the company, 
made addresses on the general topic 
of agency development, in which the 
selection and training of men, the best 
methods of retaining agents, salary or 
commission as compensation, the 
agent’s working kit and publicity were 
discussed. . 

Expressions on the floor indicated 
that the general agents prefer a com- 
mission arrangement to salaries as 
compensation for their services. A 
wide difference of opinion developed 
as to the value of literature. At the 
various sessions different phases of 
publicity were discussed and there is 
apparently a desire on the part of the 
company representatives that some 
standard form of advertising be adop- 
ted that will be suited to all terri- 
tories. 


General Di fon at Smok 


At the smoker Thursday evening 
selling arguments, methods of | ap- 
proach, the prospects’ needs, business 
insurance, proper clause for the pro- 
tection of beneficiaries in partnership 
or corporation insurance, income in- 
surance and arguments in its favor and 
benefits as applied to insurance on the 
lives of women were some of the high 
points touched upon. 

The removal of policyholders from 
one section of the country to another 
furnished a topic on which some time 
was spent Friday. It was the consensus 
that agents to whose territories they 
remove should be given their names and 
addresses, with the kind of policies they 
carry, in order that further service may 
be extended them. Several instances 
were mentioned where additional insur- 
ance has been written in cases of this 
kind, and others where insurance had 
been taken in other companies, because 
policyholders did not know where to 
find an agent of the National Life. 


Howland Talks of Dividends 


In the discussion of increasing divi- 
dends, President Howland expressed the 
opinion that at present any increases 
should be made by special dividends. 
One agent made a point of the fact that, 
when a dividend is paid on a lapsed pol- 
icy, he always has a good solicitor de- 
liver it, both for the good impression 
he is able to make for the company and 
the possibility of securing a reinstate- 
ment. He declared that the policy can 
nearly always be reinstated by a good 
agent, when he delivers the dividend 
draft. 

For some time the company has been 
issuing cards showing the standing of 
the ten leading agents of the various 
offices. It was suggested that this show 
the leaders in the number of policies in- 
stead of the amount of insurance, in 
order that those who write smaller 
amounts may occasionally have recogni- 
tion. It was finally decided, however, 
to increase the number of names from 
ten to twenty-five. This will afford the 





opportunity desired for the men who 








ANSWERS TO TAX QUESTIONS 








The Phoenix Mutual Life has an- 
swered some questions put to it by a 
large policyholder on the federal tax 
question as follows: 

“John Doe has $250,000 of insurance on 
his own life payable at his death to Mre. 
John Doe. Is it in whole or in part tax- 
able under the federal estate tax or 
federal income tax? 

All of the insurance payable to Mrs. 
John Doe over and above the amount of 
$340,000 is subject to the federal estate 
tax law. 

All insurance payable to Mrs. John Doe 
as beneficiary under policies on the life 
of her husband is exempt under the pres- 
ent federal income tax law. 

s * * 


“Jone Doe is one of two trustees of the 
estate of John Smith. The estate of 
John Smith in 1906 took out $100,000 
insurance on the life of John Doe. The 
policy is twenty payment life, and the 
proceeds are payable on the death of 
John Doe to the estate of John Smith, 
which estate pays the yearly premium. 
Is the $100,000 payable to the estate of 
John Smith taxable under the federal 





inheritance tax? If so, who pays the tax? 
No tax is payable under the present 
federal estate tax law on the policy pay- 
able to the estate of John Smith because 
the policy was taken out by the estate. 
Section 401 (f) applies only to policies 
taken out by the decedent upon his own 
life. 

2 oF s 


“Is the $100,000 payable to the estate 
of John Smith income to the estate, or 
is it a profit to be added to the principal 
of the estate?” 

Under Section 213 (b) (1) gross income 
does not include the proceeds of life 
insurance policies paid upon the death of 
the insured to individual beneficiaries 
or to the estate of the insured. So far 
as we know there is no decision on file 
determining whether under this section 
life insurance payable to a trustee is 
subject to the tax or not. We believe, 
however, that there are strong argu- 
ments in favor of the position that if 
that portion of the trust fund created 
by the life insurance policies is ultimately 
to be paid to individual beneficiaries, it 
will not be subject to the income tax. 











write a large number of applications, but 
smaller amounts of insurance. 


Writing Business Insurance 


At the opening of the Friday afternoon 
session George B. Young, counsel for the 
company, went deeply into the matter of 
business insurance, the manner in which 
it should be written in order to afford 
the protection desired, provisions to be 
exercised in the event that a business 
is discontinued, change of beneficiaries 


‘as a result of discontinuance, the rights 


of the beneficiary to voice in the trans- 
fer and many other points which ordi- 
narily might escape the notice of the 
solicitor or agent who is handling the 
business. 

A. G. Goodrich of Baltimore opened 
a discussion on “Service, What Is It as 
It Relates to Our Business?” “Service,” 
he said, “consists mostly of just telling 
the truth about things. In our office we 
try to make customers feel that we want 
to do everything possible for them. We 
let them know that we want to advise 
them on the insurance they take and give 
them our best ideas on anything else 
they may wish to submit to us. Secur- 
ing the application is not all by any 
means. We must be even more inter- 
ested in clients after we write their 
insurance than before.” Mr. Gammons 
of Boston spoke along the same lines. 

At this point Mr. Palmer spoke on 
inheritance taxes. This subject, he said, 
should secure an easy approach for the 
insurance man. His agency uses a card 
containing a quotation from Elihu Root, 
advising insurance to cover inheritance 
taxes. He has found this to be very 
effective. Henry Russell Platt, an at- 
torney of Chicago, spoke of the pos- 
sibility of an increase in the tax and 
said there is no limit to what may be 
required by the states. 


New Officers Elected 


The following officers were chosen for 
the coming year: 

President—A. G. Goodrich, Baltimore. 

Vice-President—E. B. Hamlin, Cleve- 
land. 

Secretary and treasurer—Paul Dobbins, 
Atlanta. 

Members of the executive committee— 
H. M. Humphrey of Goldsboro, N. C., and 
George D. Adler, Salt Lake City. 

The usual banquet was held Friday 
evening with T. C. Thompson of Chat- 
tanooga as toastmaster. President Fred 
A. Howland in his talk called attention 
to the decreasing mortality during: the 


| past seven months and the high charac- 


ter of investments that maintained. John 
Wallace Cooper of Davenport, Ia., gave 
an exceedingly interesting talk on his 
experiences abroad, while in the military 
service. 

Saturday the general agents and offi- 
cers of the company, with their wives, 
were the guests of Olmsted Bros. & 
Co., for luncheon and an automobile 
trip. 


Illinois Life Meeting 


The members of the $100,000 Club of 
the Illinois Life are at Minocqua Lake, 
Wis., this week in annual convention. 
The forces are being lead by Vice-Presi- 
dent R. W. Stevens and Secretary O. J. 





Arnold, 


HAS GREATER MEDICAL CORPS 





Lincoln National Life Has Appointed 
Three Assistant Directors te 
Handle Home Office Work 





Owing to the big increase in busi- 
ness of the Lincoln National Life of 
Fort Wayne, it has decided to appoint 
three assistant medical directors to re- 
place Associate Medical Director Bar- 
low, who was the victim of a fatal 
automobile accident in July while in 
attendance at the Northwest agency 
meeting of the company. Prior to Dr. 
Parlow’s death, the Lincoln National 
was about to complete arrangements 
with Dr. B. R. Goldsberry, who grad- 
uated from Johns Hopkins in 1918. He 
was a warm personal friend of Dr. 
Barlow and was highly recommended 
by him. Soon after Dr. Barlow’s death 
Dr. Goldsberry took up work with the 
Lincoln. Dr. Sterling P. Hoffman has 
been appointed assistant medical di- 
rector. He secured his academic train- 
ing at Purdue University and the Uni- 
versity of Indiana. He graduated from 
the medical department of the Univer- 
sity of Indiana in 1912 and practiced 
medicine until July, 1918, when he en- 
tered the medical reserve corps of the 
army. He spent nine months in 
France. While he was abroad he was 
promoted to a captaincy. 

Major M. Shewbrooks, who is 
still in the service and will be dis- 
charged in September, has been made 
another assistant medical director. He 
graduated from Johns Hopkins in 1915, 
after which he spent one year in a hos- 
pital and one year as assistant medical 
director of the Northwestern National 
Life of Minneapolis. He entered the 
army shortly after the beginning of the 
war and was promoted to the rank of 
major. 

. ‘Gives Greatest Service 


Secretary Franklin B. Mead of the 
Lincoln says that it is the policy of 
the company to strengthen its medical 
department to the highest degree in 
order to give the greatest possible 
service to agents and policyholders 
through expeditious action on applica- 
tions and the reduction of rejections to 
a minimum, either by means of the ac- 
ceptance of risks for standard insur- 
ance wherever it is possible by any 
‘means to do so or by means of its 
substandard department. It is now is- 
suing 82 percent of its policies within 
24 hours of receipt of the application. 
The mortality of the company since 
last spring has been gradually getting 
back to normal and is now running at 
only about 30 percent of the expected. 
The total mortality since organization 
of the company, even including the in- 





fluenza epidemic, has been 40 percent. 








DISABILITY PROVISION 


—— 


FACTS GIVEN BY TRAVELERS 





Shows Causes for the Total and Per- 
manent Clause Being Put Into 
Operation 





The Travelers gives some facts re- 
garding its total disability provision 
that are of interest and shows the use- 
fulness of this clause. It says: 

The tragedy of permanent total disabili- 
ity makes the disability provision in life 
policies one of the most important argu- 
ments in the soliciting of life insurance. 
Previous to development of the disabil- 
ity provision if the average man suffered 
permanent total disability, the future for 
himself and family was in most cases 
desperate, for the cessation of salary and 
earnings, constituting the sole means of 
support, left them destitute. The impos- 
sibility of paying further premiums ended 
reremptorily the effort to protect the 
family. 


The probability at various ages of dis- 
ability occurring within the insured life 
expectancy as comipled from a standard 
disability experience table is approxi- 
mately as follows: 

1 chance in 13 at age 30 

1 chance in 9 at age 35 

1 chance in 5 at age 45 

1 chance in 3 at age 55 


Causes Are Given 


Up to June 1, 1919, the Travelers had 
approved disability benefits on 162 pol- 
icyholders holding 192 policies. Thirty- 
seven people were disabled before they 
reached age 30; fifty-three were disabled 
between ages 30 and 40; thirty-five be- 
tween ages 40 and 50; twenty-eight be- 
tween ages 50 and 60, and nine at age 60 
and over. Ten cases were approved with- 
in the first year of insurance, thirty-one 
more within the second, and twenty- 
seven more before the third year had 
elapsed. 

The principal causes of disability were 
shown to be: 





Per Cent 
MUNN UID e618 <al o.oo ds: Sa waren eidiane 34.0 
TUBSPCUIOBIB: 666 6.6.6:6.dsciesscajeves 7.2 
Disease of the spinal cord..... 11.1 
Cancer and malignant tumors... 4.9 
Diseases of the circulatory sys- 

MIE vce e bare oe: o eietet dcachvecar écvae: Me 
Other diseases.......... aKeeccce Cem 
AOCIGONES 6 ooisiccccccavesess wares 4.3 

100. 


No Respecter of Persons 


This refutes the idea that disability 
benefits are approved only on accidental 
injuries and shows effectively the lhiberal- 
ity of the Travelers in approval of claims 
due to disease. 

Permanent and total disability is no 
respecter of persons. In many cases it 
overcomes those we would least expect 
to see afflicted. It strikes the men of 
moderate means and the well-to-do, the 
young and the old, and even those who 
have recently passed medical examination 
and are, therefore, presumably in excel- 
lent health, 

This provision is still at its minimum 
effectiveness. It is embodied only in 
those policies written wthin a compar- 
atively few years. Consequently its pe- 
riod of experience has been influenced 
by medical selection and the fact that 
the business has been written at the com- 
paratively younger ages. The full value 
of its results will only be felt as the 
average age of policyholders increases. 


Starting Unique Contest 

A new sort of contest is being staged 
by the National Life, U. S. A. Agency 
Supervisor Walter E. Webb is sending 
out the announcement containing the de- 
tails of the contest. The unique feature 
‘of the special effort which will be made 
from Sept. 1 to 30, is that the prizes 
will consist of staple food articles. The 
field force has been divided into seven 
groups and prizes will be awarded in 
the various classifications. Ten pound 
sacks of coffee, sugar cured hams, sides 
of breakfast bacon, sacks of flour, ete. 
will be distributed among those writing 
the biggest volume of business. The 
company decided to give prizes of this 
character in order to do something sub- 
stantial in the way of decreasing the 
high cost of living, and is the first com- 
pany to inaugurate a contest of this 





kind. 
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GETS 460 OUT OF 484 


——— ee 


MICHIGAN MAN MAKES RECORD 





Numbers of Applications Personally 
Written in a Year Is Believed to 
Set the High Mark 





Interviewed 484 people. 

Brought in 460 applications. 

437 policies issued. 

466 people insured. 
icies.) 


(Several joint pol- 


paid for business, 

That is the record for the past year 
of M. H. McCann of Bay City, Mich., 
agent for the Federal Life of Chi- 
cago. Mr. McCann works 300 days a 
year, and all day long and then some 
of each night. He points out that, ac- 
cepting eight hours as a day’s work, a 
life insurance man can possibly get in 
three extra days of work a week by 
working 12 hours a day. In a year 
this amounts to 150 extra days. 


Intensive Cultivation 


While long hours will explain how 
Mr. McCann gained interviews with 
484 people in a year, it takes some- 
thing besides interviews to secure 460 
applications in 300 working days. The 
firm of McCann & Pope has gone in 
for intensive cultivation of its territory. 
In driving around in the four counties 
in which he operates, Mr. McCann will 
point to a farm house and say, “We 
have two insured there,” and to an- 
other, “We have a policyholder there,” 
and so on. In Bay City the concen- 
tration of business is more marked as 
there are whole city blocks where he 
has a policyholder in every house in 
the block. In the county seat of the 
county to the north there are only five 


the Federal. ; 

When Mr. McCann opened up in his 
present territory 10 years ago there 
were only three policyholders in the 
four counties. The people were largely 
of one religious denomination that had 
for generations been opposed to life 
insurance being carried by members 
other than that furnished by the 
oo which was on the assessment 
plan. 

“The first week,” says Mr. McCann, 
“I worked as hard as I have ever 
worked since I have been in the busi- 
ness. At the end of the week I had 
not closed one case. I figured the mat- 
ter over and decided that the only way 
to sell these men was to get in touch 
with someone in whom they had im- 
plicit confidence. So the next week I 
called on the ministers of their churches. 


Up to the Preachers 


“I laid my case before them care- 
fully, showing them that they were do- 
ing their people an injustice when they 
took a stand against old line life in- 
surance. After three days with these 
gentlemen—there were three of them— 
I got them around to my view. At the 
end of the week, in accordance with 
their request that they be given time 
to think it over, I called on the oldest 
of them who said that they were sat- 
isfied, and gave me premission to use 
his name. I must not say he recom- 
mended my insurance, but that it was 
all right with him if I could sell them. 
For two months it was hard uphill 
work, but one afternoon I closed three 
of them and from that time on it has 
just been a matter of one or two hours 
talk and an application was forthcom- 
ing. 

Old Territory Easier 

Mr. McCann says that while new 
territory is hard, as the years go by 
things get better and better. R. S. 


Pope, junior member of the firm of 
McCann & Pope, was discharged from 
the service May 5, and wrote over $100,- 
000, almost entirely on old policyhold- 
ers, their relatives and friends before 
Aug. 1. 


to submit 
business men in town not insured in‘ 





OPPOSES VITALITY COMMISSION 








To the Editor, 
THE NATIONAL UNDERWRITER: 


I have been interested in Mr. Wat- 
son’s article headed “National Vitality 
Commission,” on page 9 of your issue 
of Aug. 21. Mr. Watson takes for 
granted in his article that insurance 
men should actively support propa- 
ganda for a proposed department of 
health of the federal government. The 
writer and, I am sure, many others in 
the insurance business do not agree 
with this suggestion. 

If the science of medicine, or of any 
one school of medicine were an exact 
science, the matter would be a very 
different one. But the facts are that 
medical men themselves differ widely 
on such important subjects as the germ 
theory, the efficacy of serums as pre- 
ventatives of certain diseases, and on 
many other subjects. Moreover, it is 
true that the medical gospel of today 
is frequently the heresy of tomorrow, 
and a doctor would be discredited in 
1919 for administering a mode of treat- 
ment he and his fellow physicians 
thought right in 1899. Surely there- 
fore, no claim can be made that any 
one school of medicine, or any group 
of theorists in any one school, can 
safely impose their theories of the 
moment upon the people of the United 
States through Federal statute. 


Against Regulatory Idea 


It may be said that no such end is 
desired or contemplated by those fav- 
oring the establishment of a depart- 
ment of health of the federal govern- 
ment. But it would surely work out 
in that direction. Even now in many 
cities public school children are forced 
to definitely prescribed 
forms of inoculation or treatment of 
various kinds, and it is not a far cry 
from the present practice where such 
laws obtain, to regulation and direc- 


tion by law of all preventative and 
curative measures affecting all citizens 
both adults and children. 

I think it is a most dangerous trend 
of things and one that should be hear- 
tily opposed. 

Most of us in the insurance business 
oppose the idea of compulsory sick- 
ness insurance which is being so ener- 
getically fathered. We think, and say, 
it is un-American, autocratic, and un- 
warranted interference with personal 
right of choice. How, if you please, 
can we consistently oppose compul- 
sory sickness insurance on the grounds 
that such a plan is autocratic and part 
and parcel of the Prussian idea of 
paternalistic government, and at the 
same time welcome with open arms 
compulsory medicine? 


Legislation Called “Autocratic” 


Are we to ask a citizen of our coun- 
try to oppose a law that would take 
away a few dollars of his earnings 
to be spent for health insurance, per- 
chance against his will, and at the 
same time say to him that we endorse 
legislation that would take his baby 
out of its mother’s arms and hand it 
over to a system of treatment or in- 
oculation or what not, in which this 
man might not only have no confi- 
dence, but upon which he might look 
with actual horror? 

I am sure that no man could hold the 
medical profession of this country in 
higher regard than do IJ, and I believe 
that thousands of these men who are 
giving their lives unselfishly to allev- 
iate the suffering of humanity insofar 
as they see the right way to do it, 
would themselves oppose such auto- 
cratic legislation as is endorsed in Mr. 
Watson’s article. 

Eucene G. ApAMs. 
Washington, D. C., Aug. 29, 1919. 








on the lives of wives of his policyhold- 
ers alone during the last year, the 
greater part of them being for $2,500. 
Mr. McCann likens his business to an 
endless chain, one prospect leading to 
another and so on, all the result of 
intensive cultivation and square deal- 


ing. 
The Federal Life has over $1,000,000 
in force in Mr. McCann’s territory. 





CONSERVATIVE LIFE’S PLANS 





New Iowa Company Making Progress 
—Practically Ready To Begin 
Active Business 





The Conservative Life of Iowa, which 
is now organizing with its home office 
at Sioux City, is making satisfactory 


progress. The company will begin 
business with $100,000 capital and 
$100,000 surplus, all paid-up. All of 


the stock is being placed by officers of 
the company, no stock salesmen being 
employed. The company limits itself 
to 2 per cent for total organization 
expense and thus far has found no 
difficulty in staying within the limit. 

The officers of the company are: 
Burton H. Saxton, president; A. E. 
Wilder, vice-president, and agency 
manager; Thomas Murdock, treasurer; 
J. P. Langstaff, secretary. The direc- 
tors will include the four officers men- 
tioned to gether with C. P. Kilbourne, 
branch manager International Har- 
vester Company at Sioux City; E. H. 
Williams, president of E. H. Williams 
Lumber Company, Ft. Dodge, and Dr. 
Jesse A. West of Des Moines. Rob- 
ert A. Munger of Sioux City will be 
associated with the company as coun- 
sel and Dr. Nervig of Sioux City will 
serve as medical director. 

President Saxton has been very ac- 





Mr. McCann wrote $100,000 


tive in the business for the past fifteen 





years, having served as agency man- 
ager for the Register Life of Daven- 
port for seven years and as general 
agent for the Connecticut Mutual the 
past eight years. He is a keen student 
of life insurance, an exponent of high 
ideals, and especially competent to 
guide the destinies of the new com- 
pany. A. E. Wilder, who will look 
after the company’s agency organiza- 
tion, was formerly with the Equitable 
of New York, having served for five 
years as an agency manager for that 
company in Iowa territory. He leaves 
a position as superintendent of agencies 
for the Iowa Life to take up his new 
work. 

Thomas Murdock, treasurer, is a 
banker of 29 years’ experience and will 
look after investments and finance. 
Mr. Murdock stands high among Iowa 
bankers. His extensive acquaintance 
and valuable experience will prove 
worthy asset to the company. 

J. P. Langstaff, secretary, is a native 
of Sioux City and besides being a 
highly trained accountant has had con- 
siderable life insurance experience. 

The Conservative Life will operate 
on a strictly non-participating basis 
and confine itself to Iowa and adjoin- 
ing states. Its purpose is to maintain 
a high agency standard, striving for 
quality rather than quantity. Office ar- 
rangements have been practically com- 
pleted, and with its stock sale in the 
last stages the company should be 
ready to take its place in the field at 
an early date. 


National Service Quits 


The National Service Life of Rochester, 
N. Y., of which James F. Egan is presi- 
dent, has decided to reinsure its busi- 
ness. This organization was established 
to write fraternal insurance at adequate 
rates. Mr. Egan was formerly a fra- 
ternal man and later became connected 





with the Equitable Life of New York. 


DWYER IS PRESIDENT 


ee 


DAYTON, O., MAN IS HONORED 





Equitable Life of Iowa Agency Asso- 
ciation Closes Its Convention 
at Cleveland 





CLEVELAND, O., Aug. 30—The 
new officers elected by the Equitable 
Life of Iowa Agency Association at its 
convention here are as follows: 
asta Walter J. Dwyer, Dayton, 
io. 

_ First vice president, Wilmer Chris- 
~~ en 

econd vice president, T. J. Bi 
Portland, Ore. : vlan 

Secretary, Mr. Rice, Harrisburg, Pa. 

LL eae Charles G. Cole, Seattle, 

ash, 

Members of the executive committee 
M. C. Nelson, chairman, Chicago; J. 
C. Johnson, Detroit; R. R. Brooks, 
Erie, Pa.; W. B. Pace, Louisville, Ky.; 
Joseph Deters, St. Paul, Minn., and 
B. A. Barlow, Cedar Rapids, Ia. 

The second day of the convention 
Wilmer Christian spoke on “My Ex- 
periences in France.” He referred to 
the instruction given the soldiers in 
regard to their government insurance 
and the earnest endeavor of the gov- 
ernment authorities to have all of them 
protect those who were related or de- 
pendent upon them. Mr. Christian ex- 
pressed the personal opinion that the 
greater part of this insurance will be 
dropped, because the men were not 
properly sold and the department in 
charge of it is not giving the necessary 
service to retain it. 


Disability and Double Indemnity 


“Disability, Double Indemnity Pro- 
visions, and Occupational Hazards” 
was discussed by R. G. Hunter, actuary 
of the company. He analyzed the form 
used by his company and expressed 
the belief that diseases to which it 
applies should not be named in the 
policy. At least 50 per cent of the 
claims made on the clause are for acci- 
dents, he said. As to the occupational 
hazard, the rating-up method of meet- 
ing it has seemed most satisfactory to 
this company, he said. Rates are 
based upon the experience of many 
companies covering a period of years. 

The address ended with a discussion 
of kinds of accidents that would be 
covered by the indemnity clause and 
whether subjection to temporarily in- 
treased hazards would void the insur- 
ance. He thought that under such con- 
ditions the indemnity clause should hold 
good, but that if a man makes a prac- 
tice of exposing himself to increased 
hazards, -such as regular airplane. trips. 
then it could not be made to apply under 
the contract. 


Ray on “Stock Management” 


John E. Ray discussed “The Merits of 
Stock Management.” Losses in invest- 
ments, he said, will be reduced to a 
minimum under stock management, be- 
‘cause each stockholder is interested in 
seeing progress in that direction. They 
‘will exercise care in the selection of 
officers and have only those who are 
able to do the business as it shou! 
be done. 

Walter J. Dwyer had charge of a dis- 
cussion on “If You Can Fill the Unfor- 
giving Minute with Sixty Seconds’ Worth 
of Distance Run.” He read one of Kip- 
ling’s poems, from which this was taken, 
and after a few remarks, called upon 
C. M. Carwaford to open the discussion. 
W. T. Trotter, Paul Wendt and several 
other men took part in the discussion. 


Banquet Thursday Evening 


The banquet took place Thursday 
evening, with C. B. Merrill of Cleveland 
as the toastmaster. Following the din- 
ner, Vice-President Henry Nollen deliv- 
ered an excellent address. One of the 
things that was not on the program con- 
sisted of the presentation of a beautiful 
‘watch and chain to J. C. Cummins and 
a handsome pin to Mrs. Cummins. Both 
responded gracefully for the unexpected 
recognition. Another surprise was the 
minstrel performance, in which Harry 
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You Can Get Ahead | 


Under the direct agency contract we 
make with our agents. They have a 
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commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 
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HEAVY PRODUCTION 
PREDICTED FOR FALL 


All Signs Point to Continuance of 
Big Writings During Closing 
Months 


REASONS FOR INCREASES 


Why No Let-up in New Business Is in 
Sight—Field Men Are 
Optimistic 


During the first eight months of 1919 
the life companies have enjoyed the 
greatest prosperity in the history of the 
business. Heavy producing records 
commenced on the first day of January. 
Business started off with a rush. The 
first quarter of the year saw all rec- 
ords go by the board, and the same 
hot pace was maintained by all com- 
panies during the second quarter of 
the year. To the surprise of many vet- 


erans of the business, increases contin- 
ued during June, July and August, 
usually the “off” months of the life in- 
surance busness. With the first week 
in September the life insurance men 
of the country commence the fall sea- 
son. What is it reasonable to expect 
is going to happen to the life insurance 
business during the last lap of the year: 


Last Months Best 


Very few life insurance men are to 
be found who are willing to state that 
business is going to slump during the 
remainder of the year. On the other 
hand, the greatest optimism is ex- 
pressed by the real producers in the 
business. The men who have piled up 
big records do not feel that the big- 
gest part of the job has been done and 
the time for resting on the oars has 
arrived, but, on the contrary, express 
the opinion that business will be better 
than ever during the last four months 
of the year. The latter part of the 
year, it is pointed out, has always been 
the best time for the life insurance 
man. In September, October, Novem- 
ber and December the biggest cases are 
closed. Field men who have been loaf- 
ing along during the summer months 
bestoir themselves and get out and 
close cases that have been hanging fire 
for some time. The last months of the 
year are always the “clean-up” months. 


Weather No Obstacle 


As a big Detroit producer expressed 
it the other day, “If we can write all 
kinds of life insurance in July and Aug- 
ust, what is going to happen during the 
fall and winter months? In the sum- 
mer everybody is away on a vacation 
or just back from one or else just get- 
ting ready to start out on one. It is 
hard to get an audience. It is not easy 
to talk life insurance to people who 
have other things on their minds. In 
addition, the weather is not favorable 
to satisfactory interviews. In spite of 
all the well-known obstacles, every- 
body was getting business during the 
hot weather this year. If this business 
can be written under conditions of 
that kind, it is safe to say that during 
the cooler months of the year we are 
going to hang up a life insurance rec- 
ord that will be hard to beat. 


Crops Now Harvested 


Some of my men spend most of their 
time in the country districts. August 
is harvest time. The farmers are busy 
gathering in the crops and cleaning up 
their affairs for the season. Usually 
our men who work in the rural districts 
‘lay off? during August. his year they 
stayed right on the job and did as 











much business as ever. If they can do 


that in a month like August, what are. 
they going to do now when the farmer 
has his work all finished up, has a lot 
of cash in his pocket.that he-has re- 
ceived for his crops, and is in every 
way pleased with himself and the 
world?” - 


Life Insurance Bargain Buy 


It is not only possible for a life in- 
surance general agent to tell his men 
that business is going to be good this 
fall, but he can at the same time give 
them several good reasons why busi- 
ness is going to be good. In the first 
place, there are 100,000,000 people in 
this country with more money to spend 
than they ever had before. They want 
goods of first quality and are willing 
to pay the price. Every manufactur- 
ing concern is months or weeks behind 
with orders. There is a strong demand 
for everything that is being produced 
and almost everything that is being 
sold. Life insurance is a bargain. It 
is the best buy on the market today. 
It is the one important product that. 
has not increased its selling price. Life. 
insurance today is sold at the same 
figure that was asked five years ago. 
Its value has greatly increased, but 
there has been no advance in price. 


No Hard Times in Sight 


It is utterly silly to say that the so- 
cial unrest and the strikes and threat- 
ened strikes are sending the country 
to the dogs and that there will be a big 
crisis this winter. Those who are in 
a position to know conditions have 
reached the conclusion that the apex 
has been reached. Wages are at the 
highest level. Of course, there will be 
more strikes, but as each strike is set- 
tled, that particular branch is disposed 
of and its employes satisfied. Each 
strike that occurs means there will 
very likely be no more serious strikes 
in that branch of: business. The situa- 
tion, in the minds of many, has become 
acute, but high prices are now on the 
downward grade. The government has 
attacked the high cost of living. 


Farmers Undisturbed 


The. federal authorities are making 
every effort toward a reauction of liv- 
ing costs. The disturbance that the 
country has passed through during re- 
cent months is a natural evolution that 
comes to every country during the re- 
construction period... This country has 
been less affected than any warring na- 
tion. The chief trouble is now over and 
it is simply a case of production catch- 
ing up with demand. It should ‘not be 
forgotten that even if there continue 
to be labor disturbances in big centers 
like Chicago, New York, Pittsburgh, 
Detroit, Cleveland and other: impor- 
tant industrial towns, it has little if 
any crippling effect on the country at 
large. These disturbances are more or 
less isolated. They are not typical of 
what is going on in other parts-of the 
country. The isolated sections, the 
small town, the farm, the vast stretches 
of country in the west and middle west 
know nothing of these labor disputes. - 
People residing in the smaller centers 
are not stirred up about the high cost 
of living or lack of production or labor 
quarrels. They are going along in an 
even tenor of their way, have more 
money than ever before, and are will- 
ing to spend it. It is from prospects 
of this kind that the big life insurance 
production of today is coming. 


Will Remove to New York 


Frank H. Davis of Chicago, who was 
recently elected vice-president of the 
/Equitable Life of New York, will re- 
move to New York, Oct. 1. For the 
present, no one will succeed him as in- 
spector of agencies with headquarters 
at Chicago. The western organization 
of the Equitable is in good running 
order and will be supervised at long 
range by Mr. Davis for the present. 


Dennis Radford, Jr., general agent for 
Old Line Life of Lincoln, put on the books 
of the company $500,000 new business the 





first six months of this year, 97 per cent 
of it produced’ among the farmers. 
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“WOLF! WOLF!” CRIED THE BOY. 





OU well remember the story in your school reader about the boy who 
Y was sent to herd sheep and told if the wolf came to cry ‘‘Wolf! Wolf!”’ 
and help would be forthcoming. And you remember how the boy 
cried ‘Wolf! Wolf!” and fooled those who would help him because no wolf 


was there. And then one day the wolf did come but the boy cried for help 
in vain. 


“‘Service’’ is only one of a number of our cries for agency help. 


And that you may, as it were, actually see the wolf, here is concrete 
evidence of one type of service we render to our agents. 
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Abstract from Analysis of Policy Department’s 
work period August 1st to 15th inclusive. 


Number of days elapsing 
between receipt of application 
and issuance of policy. 


Percent of Applica- 
tions on which 
policies were issued. 


50.9 
82.2 
90.6 
92.7 
93.4 
94.3 


TS * KOTRWNHHOS 


Notice that nearly 51% of policies were in the mails the very’day the 
applications were received and 95% were in the mails within a week. At 


times, the company has issued as high as 65% of policies on the very day 
the application arrived. 


The foregoing is only one of many reasons why you should 
Link up with the Lincoln. 





THE LINCOLN NATIONAL LIFE INSURANCE COMPANY, 
Fort Wayne, Indiana 
Over $90,000,000 of insurance in force. 


Territory available from Philadelphia to San Francisco. 
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Life Insurance and Reconstruction 


SUPERINTENDENT OF AGENTS Linpsay of 
the New York Lire calls attention to 
the most important work that life in- 
surance men can do these days along 
constructive lines in the way of induc- 
ing people to carry insurance. What is 
needed .more than anything else in the 
reconstruction era is greater produc- 
tion of food products and other neces- 
saries and luxuries of life. Fixing of 
prices will not go very far in settling 
the economic questions of the hour. 
There is a real lack in supply. Where 
the supply is great enough, prices will 
in most parts take care of themselves. 
The premiums paid in life insurance 
go to head offices. All these premiums 
are gathered together and _ invested. 
Thus money is put into circulation 
along really constructive lines where 
work is needed. Many of the compa- 
nies loan money on farms. Thus the 
capital of the farmer is added to and 
enables him to enlarge his production 
capacity. 

Mr. Linpsay says that life insurance 


men have a very important part to 
play, encouraging the people to save 
money. By saving money is not meant, 
of course, the mere hoarding of money, 
but employing it in a way that will 
bring the utmost satisfaction. Cer- 
tainly, part of it should be invested in 
life insurance and in this way a dual 
result has been achieved. The saving 
has been accomplished and money is 
diverted through the life insurance com- 
pany into constructive channels. 

As Mr. Linpsay points out the years 
of the war were spent in destructive 
work. Vast sums were spent in creat- 
ing, distributing and maintaining en- 
gines of destruction. Now it is up to 
the world to restore shattered sur- 
pluses. The people who produce will 
earn excellent wages. Out of these 
wages a certain sum should be used 
every year in purchasing life insurance. 
Every worker who becomes a policy- 
holder is not only creating an estate, 
but is assisting with his money in re- 
constructing the world. 


Producers of Small Policies 


Tue Eguitaste Lire of New York, in 
one of its bulletins, declares that it 
would rather protect 200 families with 
$1,000 policies, than insure one man 
for $200,000. The company states that 
it values the business done by its small 
producers as highly as that done by the 
members of the quarter million club, 
provided the work has been carried on 
conscientiously and with diligence. 

Sometimes we are prone to under- 
estimate the work of the small policy 
producer. We forget that the family 
that can carry but one or two thousand 
dollars needs protection far more in 
proportion than the famffy with a large 
income. The small policy man, there- 
fore, is doing a work that is to be 
highly commended. 

The Eguitasie, in this connection, 
says that there are many agents whose 
responsibilities are such that they can 
devote only part of their time to life 
insurance. Others are confined to 
restricted or sparsely settled districts, 
while others lack the facilities for writ- 
ing a large business. The small policy 
writer may find that he can achieve 
more success in selling to people of 


very limited means than attempting to 
canvass those of larger proportions. 
Certainly the life insurance companies 
should not overlook the small man. 
Most of these small producers are con- 
scientious workers, industrious, faith- 
ful and service giving. # 

In this connection it is interesting to 
record a paragraph from the forth- 
coming book, “How to Sell Insurance,” 
from the pen of Secretary WuLL1AM 
ALEXANDER of the EquiTaBLe, who says: 


“The man whose success is only mod- 
erate envies the ‘good luck’ of the big 
producer and is blind to the fact that he 
is less fortunate because he is less pains- 
taking the big producers are 
wide awake, adapt themselves to chang- 
ing conditions; they are never enslaved 
by habit. They are quick to utilize a 
new contract while it is still a novelty. 
They adopt new methods of canvassing, 
or a new line of approach, while it is 
fresh. They recognize the im- 
portance of education. They listen to 
the instruction of others and train them- 
selves. They are not satisfied unless 
they learn something new every day. 

. . They are careful to follow direc- 
tions from headquarters. If a system 
is established for their benefit, they take 
full advantage of it. And it is worth 
noting that the men who are careful and 
diligent in such matters are usually the 
big producers, while those who are care- 
less and indifferent are usually the small 
producers.” 


Use Endowment Policies 


SoME agents have been successful in 
inducing a business concern to pur- 
chase endowment policies as a gift or 
reward for trusted employes who have 
served the concern for many years. 
The agreement is made that the en- 


dowment will be paid to the employe 
at maturity if he is still connected with 
the house. The proceeds will go to 
his family if he dies while in the em- 
ploy of the company. This has appealed 
to many employers. 

















Vice-President R. W. Stevens of the 
Illinois Life gives some interesting 
agency facts regarding the agency or- 
ganization of that company. The 
$100,000 Club is holding its annual 
meeting this week up in Wisconsin. 
The facts given are illuminating. He 
says: 

We have on our mailing list as recog- 
nized active agents 410 men and women. 
Eighty-four, or more than 20 per cent 
—one out of every five—of those men and 
women personally produced and paid for 
in cash, annual basis, $100,000 or more 
of new insurance during the twelve 
months ending July 31, 1919. 

Twelve of the members of our $100,000 
Club are so-called “part-timers” in that 
they do not devote their exclusive time 
end attention to the writing of life in- 
surance, and of those twelve part-timers, 
five qualified for club membership with 
more than $150,000 of individual business. 
Seventy-two members of our $100,000 
Club are original Illinois Life men, never 
having been connected with any other 
life company. 

We are mighty proud of the fact that 
we have twenty agencies whose annual 
production is $500,000 and more of new 
paid-for insurance. Fourteen of those 
twenty agencies each paid for more than 
$1,000,000 of new insurance during the 
twelve months ending July 31, 1919. The 
total of the new insurance personally 
produced and paid for by the eighty-four 
members of our $100,000 Club during the 
twelve months ending July 31, 1919, was 
$16,998,153, or an average of $200,000 per 
member. 

Forty-six of the members of our $100,- 
000 Club are from our home state, Illi- 
nois; fifteen come from Kansas; seven 
from Michigan; five from Missouri; six 
from Oklahoma; four from Georgia, and 
ene from Indiana, which state the com- 
pany opened about the first of May. 


J. L. Ferguson, a former Chicago life 
insurance man, and son of the late 
Charles H. Ferguson, for a long time 
manager of the Mutual Life at Chi- 
cago, dropped dead at Waterloo, Ia., 
last week. 


James M. Lemonds, assistant general 
agent of the Northwestern Mutual Life 
at Sioux Falls, S. D., is president of 
the South Dakota Life Underwriters 
Association and as such becomes the 
president of the Northwest Life In- 
surance Congress, which will meet in 
Sioux Falls next year. George W. 
Moore is chairman of the executive 
commiitee, he having served as presi- 
dent of the organization last year. 


— 


The International Life’s $100,000 Club 
has 49 members. The club year has 
just ended and the aggregate writing 
is more than_ $7,000,000 paid for busi- 
ness. D. Hoover of Texas is pres- 
ident, W. M. Beal of Missouri is first 
vice- -president, C. A. Parsons of Okla- 
homa is second vice-president, C. C. 
Parsons of Oklahoma third vice-presi- 
dent, G. E. Perdew of Kansas fourth 
vice-president, and V. M. Moss of Ohio 
fifth vice-president. The two Parsons 
who qualify for official rank are 
brothers. 


J. Frank Montgomery, who has re- 
signed as agency manager of the 
American National of Galveston, was 
given a farewell banquet last week by 
the home office people. President W. 
L. Moody, Jr., of the company, acted 
as toastmaster. Mr. Montgomery is 
held in high esteem by the American 
National and the officers expressed 
their cordial good wishes for his fu- 
ture. 


Prof. William Hudson, head of thd de- 
partment of economics at DePauw 
university, Greencastle, Ind., has re- 
signed his chair to take charge of the 
department of publicity and company 


| PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 





PROF. WILLIAM HUDSON 
Head of Publicity Department, State Life 


ceived his master’s degree at Yale. He 
has been at DePauw a little more than 
four years and resigns only because 
of his desire to enter on a business 
career. Prof. Hudson began his new 
duties Sept. 1. He is regarded as a 
man of unusual ability and is expected 
to make a strong addition to the State 
Life staff. 


Governor Coolidge of Massachusetts 
has appointed Clarence W. Hobbs as 
insurance commissioner. He is an at- 
torney in Worcester and is a former 
state senator. He served in the Mas- 
sachusetts legislature sin¢e 1910, enter- 
ing the senate in 1913. He has been on 
the insurance committee. It was sup- 
posed that Arthur E. Linnell, the 
present deputy in the insurance depart- 
ment, would be chosen for this post to 
succeed Frank H. Hardison, who re- 
tires by age limitation. 


The sons of life insurance officials 

are making a mark for themselves in 
the production field. The other day 
Walter E. May, son of President Em- 
met C. May of the Peoria Life, came 
into prominence because he had quali- 
fied in the $100,000 Club of that com- 
pany. Another son of an illustrious 
father, Fisher Simmons, son of Dr. 
G. Simmons, vice-president and general 
manager of the Pan-American Life, is 
writing life insurance in West Virginia 
and is making a fine record. Young 
Simmons is trying himself out in West 
Virginia to see whether he is cut out 
for a life insurance salesman. He wanted 
to be tested to ascertain whether the 
business appealed to him and whether 
he fit into it. He is writing from $15,- 
000 to $18,000 a month in applications. 
Dr. Simmons is leaving the choice of 
a career up to his son. Fisher has 
decided to take the insurance course 
at the Carnegie Institute of Technology 
at Pittsburgh which probably means 
that he will remain in the business. 

Dr. Simmons sent his son to West 
Virginia so that he would Be far 
enough from home to get away from 
his father’s personal influence and also 
to avoid the suggestion that any suc- 
cess that he might achieve was due to 
the pull that naturally come, his being 
in New Orleans and his father being 
the general manager of the company. 
Fisher is 26 years of age, 6 feet, 2 
inches in height and is a live young 
man. 


Major Clement Wilkins, recently re 
turned from France, is selling out his 





literature of the State Life of 
Indianapolis. Prof. Hudson was 
graduated from Baker University 


in 1906, 


and four years later re- 


business interests at Sandpoint, Idaho, and 
will become associated with the Western 
Union Life of Spokane. 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, IND. 
Established 1899 





HERBERT M. WOOLLEN 


PRESIDENT 
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MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 
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Agency Opportunities 
Nineteen States 
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Wm. A. Watts, President. 
Established 1894 



































Ww. you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative ‘spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 








The Close of the Day’s Work 








All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. — 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 























SUCCESSFUL LIFE INSURANCE AGENT 


want to secure a General for ? if read this, it is 
yale te ae Caled Ein ual eee Re, 


COND. case from ACCID 0,000, or 
THIRD, that tm case ‘of death from certain PeECiPI 
case 





» be 
DOUBLE’ the face ot the Policy 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Obie and the District of Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 






WORTH KNOWING 





Home Office, United Life Bldg., Concord, New Hampshire 











LIFE 


THE NATIONAL UNDERWRITER 





September 4, 1919 











Company 


- Indiana 


Peoples Life Insurance 


Frankfort - - - 


$ 1,000,000 
10,000,000 


Assets - - - - 
Insurance in force 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 

















DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companics in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President DETROIT, MICHIGAN 


SALE SUGGESTIONS 
GIVEN BY W. J. OLIVE 


(CONTINUED FROM PAGE 1) 


renewed and the yearly renewal figure 
is nearly this high. 


Combating Old Objection 


There are certain objections offered 
by about 90 percent of the prospects 
encountered, for which Mr. Olive has 
ready answers. For instance, there is 
the prospect who says “I have never 
heard of your company.” Without hes- 
itation, Mr. Olive replies to this (which 
is after all, the weakest sort of an ex- 
cuse for not wanting to talk life insur- 
ance), “No, and I have never heard of 
your mother either, and yet I suppose 
she is one of the finest women in the 
world. If I should meet her and talk 
to her, as I should like to sometime, I 
would probably leave with a fine opin- 
ion of her. You have never heard of 
our company, but you do not know 
anything about it either, and will not, 
until I get a chance to tell you.” 


Talk for Rebater 


Again there is the man who is look- 
ing for a rebate. After the canvass for 
life insurance has been made, this sort 
of an individual asks “Well, your prop- 
osition looks to be all right, but how 
much off do I get?” The reply is made, 
“How much do you think would be 
about right? What do you think 

















Home Office, Blessed Building 











Indiana National Life Insurance Co 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased wits 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address Cc. D. ‘RENICK, Presiden: 
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George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 











We Want q Must Be An Ohio Man, «na 


‘ Have a — of from wins = a 
personal production annually, an e able 
Suvervisor 
2 
for Ohio 


references. 
Address 


Security Life Insurance Company of America 
1101 The Rookery, Chicago 








to furnish first class personal and business 
Pioneer Life Insurance Co. || HOTEL WISCONSIN 














of America KANSAS CITY, MO. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President , HEADQUARTERS for INSURANCE. MEN 
EVERYTHING NEW BUT THE NAME Rees a ee 


would strike you as reasonable, 10 per- 
cent, 15 percent, 25 percent? How is 25 
‘percent, is it about right?’ When the 
prospect has agreed that 25 percent 
off is about a fair figure, Mr. Olive 
commences to make out the applica- 
tion, putting down the amount of the 
face of the policy, if the contract is 
for $10,000 for example, with the nota- 
tion following the amount, “less 25 
percent.” When the policy holder 
asks why this is done, Mr. Olive will 
reply, “Well you wanted 25 percent 
off. That is what I am giving you. 
A $10,000 policy less 25 percent. You 
know you can’t get something for 
nothing. I am only able to give you 
what you pay for.” This method of 
meeting the situation makes an impres- 
sion on a policyholder and_ usually 
eliminates any further discussion or 
a rebate. 


Illustrating Small Cost 


Mr. Olive has also found it effective 
' to offer a prospect a cigar during the 
course of a canvass, and if the policy- 
ij holder to be says that he does not 
smoke, Mr. Olive will reply, “Don’t 
smoke? Well, you are saving just so 
much more a day. The price of one 
cigar a day will buy a iife insurance 
policy with me. You don’t smoke, so 
that now i know you are able to pay 
for some life insurance with the money 
you save in that direction.” 


Dislikes Straight Soliciting 


Mr. Olive does not believe in cold 
canvassing or buttonholing prospects 
on the street. He believes that these 
methods lower the dignity of the busi- 
ness and do not carry to the prospect 
the necessary confidence that should 
accompany every solicitation for life 
insurance. It is necessary, he believes. 
to have more or less information about 
a man before commencing to talk life 
insurance to him. To brace a prospect 
“cold” means an unintelligent inter- 
view and one in which the prospect can 
have no interest. Mr. Olive says that 
it is possible to hold the complete at- 
tention of any prospect for only about 
7% minutes. After that the interest be- 
gins to wane. The prospect com- 
mences to think of other things and 
the best selling arguments must come 
within the first seven minutes of the 
interview. For that reason it is neces- 
sary to know the things to say that will 
‘be most effective. If the salesman 





during the first few minutes of his talk 
has to spar around and fumble through 
some questions in order to get prop 
erly lined up, the best moments of 














the interview are lost. 


The prospect's 
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mind commences to stiffen against SECURITY MEN MEET 
what is being offered and the sale is 1867 THE 1919 
spoiled. ipa coal 


What Life Insurance Does 


Mr. Olive is strongly opposed to 
actuarial selling talk. He contends that 
the prospect is interested only in what 
the policy will do for him. Capital, 
assets, reserve, technical phraseology, 
and other things important perhaps to 
the home office people of a life insur- 
ance company, mean nothing to most 
of the people who are solicited for life 
insurance. In a forceful sort of a way, 
the salesman must make the prospect 
see just how a particular policy fits his 
particular case; how it rounds out his 
financial program, protects  invest- 
ments already made, and provides the 
necessary safeguards to carry forward 
the projects already commenced or 
shortly to be commenced. Life insur- 
ance must be pictured to the prospect 
in this way. 

Honesty Best Policy 


The man working in the small com- 
munity must be very careful, Mr. Olive 
says, to treat policyholders fairly and 
squarely at all times. News travels 
fast in the smaller towns and what has 
happened to one man becomes com- 
mon gossip within a short time. If a 
man has made a purchase with which 
he is pleased, this news is circulated, 
but if after a time he becomes 
thoroughly disgusted with the pur- 
chase, this information circulates even 
faster. Men are very largely imitative. 
What one has done, another will do, 
and the effect of this can hardly be 
estimated when several hundred policy- 
holders have been accumulated. 


Rewriting Policyholders 


Policyholders once written, should 
be followed up intelligently. It means 
nothing to simply call on a man and 
inform him that his age changes next 
week, and he should, therefore, take 
out additional life insurance. This has 
little effect on most men. The time 
to make a call for an increase in life 
insurance is after some financial ad- 
vantage has been made by the policy- 
holder. Life insurance men who are 
in close touch with the men that they 
have written, know when the oppor- 
tune time for soliciting additional in- 
surance has arrived. They are familiar 
enough with the affairs of their policy- 
holders to know what is going on and 
when to make a canvass for an in- 
crease. 








Seen and Heard 








What They Are Talking About 
In Office and Field 




















DEATHS ON INFLUENZA CASES 


Life insurance medical men report 
that the experience on risks who have 
been granted life insurance after hav- 
ing passed through a siege of influenza 
has not been favorable. While the 
great majority of policyholders have, 
of course, lived, there have been some 
unusual death claims reported. Policy- 
holders who passed the medical exami- 
nation apparently in the best of health 
have contracted some minor disease 
and then gone to pieces physically. 
Medical men say that the influenza is 
very treacherous and undermines the 
health without giving any visible evi- 
dence of what is taking place. A man 
who seems to be in sound condition, 
but has had influenza, is not able to 
Survive a disease that he would ordi- 
narily recover from in a week or two. 
While this is not true in the vast ma- 
jority of cases, enough death claims of 
this character have been paid by the 
life insurance companies to prove that 
this feature requires close watching by 
the medical examiners. 


CONVENTION AT CHICAGO 





Live Talks Given by Members of 
$100,000 Club—New Policy Forms 
Are Announced 





The eighth annual meeting of the 
$100,000 club of the Security Life of 
Chicago was held in the home office 
city Aug. 27-28. Valuable discussion 
was had, and good talks were given by 
members and officers of the company. 

Figures announced at the meeting on 
the second day by O. W. Johnson, 
president of the company showed that 
$5,000,000 in business was paid for dur- 
ing the first six months of 1919 and 
that the company’s assets on July 1 
were $3,578,000. 

The officers of the club are chosen 
on the basis of business written, the 
highest personal producer being presi- 
dent and the next vice-president. W. 
H. Hamm of Arkansas won the presi- 
dency, and only a few thousand 
marked the difference between his 
business and that of W. J. Holpa, who 
won the vice-presidency. At the first 
session, gold-diamond lockets, the of- 
ficial club emblem, were presented to 
the new members of the club. 

An address was given by S. S. 
Werth, medical director. “Fitting the 
Approach to the Prospect” was the 
subiect of Raymond Kelly. “Team 
Work” was discussed by A. P. Thomas, 
and Ira Cole explained “Life Insurance 
for Women.” 


Let the Doctor Help 


In speaking on “How to Get Pros- 
pects,” L. C. Saunders, state manager 
for Arkansas, gave some good points. 
He pointed out that the banker is not 
the only man of influence that the 
agent can reach in a small town, but 
that the doctor is a good man to help. 
He knows the financial condition as 
well as the physical condition of the 
people and has a broad acquaintance 
all of which is valuable to the agent. The 
doctor can be used to make examina- 
tions. People have a great deal of con- 
fidence in their physician, and what the 
doctor says will often be taken as the 
best of advice. 

L. S. Williamson, who has had success 
in closing business with the aid of the 
double indemnity accident feature, said 
that you must have the double indemnity 
rates on the tip of the tongue. When 
asked what insurance will cost with this 
feature the agent who is forced to reach 
in his pocket and go fumbling through 
the leaves of a rate book is at a dis- 
advantage against the man who can 
tell right away what it will cost. To be 
successful in using this special fea- 
ture, the agent must also be careful to 
pick prospects who are employed in an 
occupation eligible to its benefits. 


Total Disability. 


R. A. Young of Kentucky told of his 
use of the total disability clause. He 
said it appealed to the selfish element 
which is found to a certain degree in 
every man. If you can show that he 


self, as well as protecting his depend- 
ents, he is just that much more apt to 


Charles Seitz, 
nounced new policy forms which will be 
ready for use within a few weeks. En- 
dowment at age 65 will be offered and 
the double indemnity clause will be in- 
ecrporated directly in the policy instead 
of being a rider as heretofore. G. G. 
Gale, chairman of the board, gave a 
strong talk on the service which life 
insurance men are rendering. 


Points of Discussion. 


Some of the best things of the meeting | 
were brought out in the discussion of |! 
closing points. Three word changes were | 
suggested. Do not ask how much in- ! 
surance a man is “carrying.” The word. 
carrying suggests weight, and the pros- | 
pect thinks of heavy premium payments | 
dragging on his purse strings. Instead 
ask him how he is “fixed” for insurance. 
The wealthy and successful man is spoken | 
of as being “well fixed,” and the con- | 





notation is more pleasant. Many men | 





EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 











Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 


“THE WEST COAST LIFE” 














Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 





























Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 
$48.00 a Year 
Membership 80,000 Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lIowa 


Our Leading Salesmen in 1918 made $10,000.00 





W. T. GRANT, Secretary KANSAS, CITY, MO. 








BUSINESS MEN’S ACCIDENT ASSOCIATION 











may get something out of the policy him- |! 


take it. | 
secretary-actuary, an- 
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THE GUARDIAN 
LIFE INSURANCE COMPANY 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 





New Insurance paid for in 1918......... .$24,657,927.00 
Total Insurance in force, January 1, 1919. .179,410,731.00 
Assets....... PEE. i, 
Surplus assigned and unassigned.......... 4,999,205.00 


New issues in 1919 being paid for at the 
rate of over $35,000,000.00 annually 





| For information concerning a direct agency connection, address 


T. LOUIS HANSEN 
Vice-President and Agency Manager 


50 UNION SQUARE, NEW YORK CITY 


Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 
DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Reche, Vice-President. 


orcanizep he Manhattan Life 


1850 Insurance Co. 
66 Broadway - NEW YORK 












































WANTED—to get in touch with men capable 


of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 








THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 


Only Masons need apply for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 
FLETCHER TRUST BUILDING - - INDIANAPOLIS 

















Easy Lessons on Life Insurance $1.50 a copy, The National Underwriter, 
1362 Insurance Exchange, Chicago. 























make it a point never to sign a note. 
Instead of asking them to do so tell them 
that you can fix it so they can take 
care of the premium in sixty days. Many 
men balk when you ask them to sign, 
but if you ask them to “put your name 
here” they write it right out for you. 





NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 


























North American Life 


The North American Life of Chicago 
at its annual agency meeting announced 
some changes in its policies. The new 
forms provide that the policy is free from 
conditions as to residence, travel, occu- 
pation, military or naval service. The 
suicide restriction is changed from two 
years to one. The whole life policy forms 
now contain the privilege of an exchange 
clause, which grants the right to change 
the policy at any future time to any 
higher premium rate type issued by the 
company. Its double indemnity makes 
provision payment of double the amount 
of the policy for death from any acci- 
cental means, this covering death occur- 
ring at any time within ninety days after 
the injuries which were the direct cause 
of the death were sustained. The total 
and permanent disability provision in 
policies on male risks start the benefit 
after six months after receipt of proof. 
The policy provides for the payment of 
$10 per $1,000 so long as the assured 
shall live and suffer such disability. This 
is 12 per cent per year. In addition, the 
face amount of the policy is paid at 
death. 

The annual meeting of the $100,000 and 
$200,000 Clubs was held at Quebec. The 
home office was represented by Secretary 
W. P. Kent, Vice-President E. S. Ash- 
brook and Attorney Thomas E. Rooney, 
Medical Director Charles B. Irwin, Super- 
intendent of Agents J. H. McCarthy. 





Masonic Mutual 


The Masonic Mutual Life of Washing- 
ton, D. C., discontinued its dividends this 
year because of the influenza losses 
amounting to more than $100,000. 








NEWS OF COMPANIES 




















Western Life, Des Moines—The semi- 
annual meeting of the Western Life 
$100,000 Club was held Aug. 26, attended 
by the 14 members of the 1918-19 Club. 
The forenoon was spent in a meeting de- 
voted to several inspiring papers and 
talks by members of the club and in 
the afternoon and evening the club mem- 
bers and wives were entertained by the 
officers of the Western Life at the Iowa 
State Fair. The Western Life closed 
the first eight months of 1919 with 
$3,500,000 new business, making a total 
of over $11,000,000 in force, of which 
$10,000,000 is in force in lowa, the com- 
pany’s home state. 

* * xX 

Central Life, Des Moines, Ia.—Cn May 
15 the board of directors unanimously 
voted to mutualize the company. Dur- 
ing the succeeding ninety days, $9,000,000 
of business was produced, which is a sub- 
stantially larger amount of business than 
has been produced in the history of the 
company in the same length of time. 


* * * 

National Life, Des Moines—The com- 
pany will celebrate the twentieth an- 
niversary of its incorporation in October. 
It is putting on a special anniversary 
campaign extending over the months of 
September and October during which it 
expects to write the largest volume of 
new business that has ever been written 
during a similar period. September has 
been designated as ‘“‘Self-Starter Month” 
and each representative has been asked 
to sign a personal quota card indicating 
the amount of business he will endeavor 
to write during the two months. Octo- 
ber will be “Personal Record Month” 
when each one is expected to produce 
more business than during any preced- 
ing month this year. The company has 
made a splendid record and expects to 
close its twentieth year with about $55,- 
000,000 of business in force. 


The Washburn-Crosby Company of Min- 
neapolis has re¢ently purchased life in- 
surance for some 3,000 employes. The 
face value of the contract will exceed 


$4,000,000 and the schedule of benefits is | 


a generous one. 














Founded 1865 


The Provident Life 
and Trust Company 


of Philadelphia, Pa. 





The Thrift Campaign 
reinforces the Provi- 
dent agent's canvass 
for long endowment. 





Northwest corner Fourth and 
Chestnut Streets 














“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 
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Burlington, lewa 








HOME LIFE 


INSURANCE Co. 
(Purely ptveeel) 

256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 
The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 

Dollars. 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS 
meral Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 














INSURANCE STOCKS 
BOUGHT AND SOLD 
Quotations Furnished 

SMITH-MARTIN COMP 
208 So. La Salle St. Harrison 4050 
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[ure AGENCY CHANGES | 


George Bretl 


George Bretl, who has represented the 
Prudential in Langlade, Cneida and For- 
est counties, Wisconsin, has been ap- 
pointed district manager of the same 
territory with headquarters at Antigo. 
Mr. Bretl was recently married at Antigo 
to Miss Florian Sims. 


Thomas W. Leslie 


Thomas W. Leslie, Jr., for 24% years 
in the postal service in Racine, has left 
the government service to take charge of 
the general agency for Southeastern Wis- 
consin of the Central Life, with head- 
quarters in that city. 


I. C. Trout 


The Cleveland Life has appointed as 
general agent at Charleston, W. Va., 
I. C. Trout, who succeeds in that ca- 
pacity S. J. Payne. The Charleston 
agency of the Cleveland Life is produc- 
ing business at the rate of $2,000,000 a 
year. The company has retained the 
services of every agent connected with 
the Charleston office. 


Fred B. Patten 


Fred B. Patten, who came into na- 
tional prominence in insurance circles 
two years ago, when he stated that he 
had been discharged as general agent 











Life Agency Wanted 


A live wire Detroit Agency, doing 
a good general insurance business, 
is open for a proposition from a Life 
Insurance Company to act as gen- 
eral agents for Detroit and surround- 
ing territory. 

Address 6-W, care The National 
Underwriter. 








GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATION 


41 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets ........... 90 percent 
Increase in Premium on 20 percent 
Increase in Insurance ....... 3 percent 
For the Last Five Yours 
Gain in Income ...............230 percent 
Gain in Assets .. eee -.190 percent 
Gain in Insurance in’ Force. -160 percent 
Ordinary and Industrial Branches. All 
senmee Bs Total and Permanent Dis- 
a bility Benefit at the rate of $10.00 per 
eek. 
All Claims Paid “On Sight” 
T. F. BARRY, Secretary and Manager. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


beth in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the mest active and progressive Old 

companies in the N orthwest- 
em field. Writing business in its 
home state at the rate of $500,000 
per menth. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
_ directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














— is really an element of fraud on 


of the German Mutual Life because of 
an unsuccessful attempt to have the 
policyholders approve of his plan to 
strike the word “German” from the com- 
pany’s name, has announced his resigna- 
tion, effective Oct. 1, as St. Louis agency 
manager of the Missouri State Life. He 
had been connected with that company 
since leaving the German Mutual. He 
will locate at his old home in Rockford, 
Il). 


TERM INSURANCE HAS 
A LEGITIMATE FIELD 


(CONTINUED FROM PAGE 1) 


surance may be considered as an en- 
tirely legitimate proposition. 

There is some difference of opinion 
among agency officials as to how far 
the writing of term insurance should 
be carried in the case of men who sim- 
ply have not the money at hand to 
buy the higher priced forms of policies, 
but want to provide themselves with 
some protection for the future. Many 
agents in discussing the matter with 
a prospect of this kind always refer 
to the term insurance as an “option” 
on another policy, to be exercised at 
a later date, and where policies of that 
sort are written will advise the taking 
of the insurance in small units, so that 
it can be converted into other forms 
a part at a time, thus expediting the 
process of conversion. 


Always Hope for Conversion 


In cases where term insurance is 
written on account of the temporary 
financial stringency of the purchaser or 
in competition with the cheaper rates 
offered by fraternals and similar or- 
ganizations, it is normally the agent’s 
idea to cinch the business on the best 
terms possible, where no better pol- 
icy can be sold at the time, and se- 
cure its conversion before the expira- 
tion of the term. Agency officials 
usually direct the agent’s attention to all 
cases of that sort in case he fails to 
follow it up on his own initiative. After 
the policyholder has had the protec- 
tion for two or three years he can 
usually be made to see the desirabil- 
ity of remaining with the organization 
which has given him that protection 
and the recent experience of most of 
the companies has been that a very 
large percentage of the term policies 
have been converted. 


Defers Time of Payment 


The argument against such a policy 
from the policyholder’s standpoint is 
that it merely defers the time of paying 
for the real insurance which it is as- 
sumed the prospect intends to take later 
on, and means that the burden will be 
heavier on him later in life. Some of the 
companies issuing participating policies 
at comparatively low rates have in fact 
worked out figures to show the prospect- 
ive purchaser that even if he wants to 
carry the insurance for only a limited 
time it would really cost him less to 
carry an ordinary life policy for ten 
years and then cash it in if desired. 
Where such an argument is presented, 
however, it is the agent’s expectation 
that if the man can be started on an 
ordinary life policy at once, he will not 
give it up at the end of the term. 


Selection Against Companies 


The chief argument against term in- 
surance from the companies’ standpoint 
is that there is always a selection against 
the company. The man who believes that 
he is going to die within a short time 
is especially likely to take that sort of a 
policy and the experience of the com- 
panies has been that the man who thinks 
that he is going to die is actually more 
likely to die within the period fixed. 
In some cases there may be some actual 
physical disability which may get by the 
examiner, while in others it can be laid 
only to the psychological effect of the 
man’s “hunch.” 

In the case of companies which issue 
policies incontestable from date of issue, 
there is also the possibility of a man 
who expects to go into a more hazardous 
line of work, perhaps only temporarily, 
taking a term policy to get advantage 
of the lower rate. A man who is in the 
oil business, for example, and gives that 
as his occupation may know that for a 
time he will have to be engaged in the 
handling of explosives. In such a case 


the applicant’s part, but it might be very 
hard to prove. 


Some Agents Favor Policy 


Some underwriters who are inclined 
to favor the term policy contend that 
the selection against the company from 
a medical standpoint is not so gréat as 
has been claimed and that if the medical 
examination shows a man to be a good 
risk at the time of taking the policy the 
chances of his death within five years 
are relatively very small. 

One agent who has written a con- 
siderable volume of term business takes 
the position that if a man is at all ag- 
gressive and ambitious he is sure to have 
enough funds within the five-year term 
to convert his policy into a more per- 
manent form, and if not he is a “dead 
one” and not a very desirable prospect 
anyway. 


Trend Away From Term Business. 


The general trend at present, with 
plenty of money in the country, seems 
to be away from term policies and the 
cheaper forms of insurance generally, 
and toward the higher priced policies. 
The idea of life insurance as an invest- 
ment received a decided setback as a 
result of the conditions which were 
brought out at the time of the Arm- 
strong investigation and for a number 
of years the demand was for insurance 
on a strictly protective basis, with a 
big slump in the sale of endowment poli- 
cies and others which were regarded as 
primarily an investment proposition. 





Now the swing is in the other direc- 
tion and more endowment policies have 
been sold recently than for many years 
past. Many people who have surplus 
cash on hand and want to put it where it 
will not be taxed have been investing in 
the higher premium policies. 


Experience With Corporations 


In corporation insurance, where only 
a short time ago the sales were about 
half term policies and half ordinary life, 
it is estimated that not more than one- 
third of the business now being writ- 
ten is on the term plan. That is partly 
Cue to the use of the ledger treatment, 
as the purchasing corporations have 
been shown that they are required to 
charge to expense only the difference 
between net premiums and increase in 
cash value, while cash values can be 
carried as an asset, thus making the 
higher priced policies really more desir- 
able from a business standpoint. 





Named Oregon Deputy Commissioner 


SALEM, ORE., Sept. 2—J. E. Thomas, 
at one time manager of the Cincinnati 
branch of the Aetna Life, has entered 
upon his duties as deputy commissioner 
under Commissioner Barber. Thomas 
was at one time connected with the 
John Hancock Mutual Life at Chicago 
and is a man of life long insurance ex- 
perience. For the past two years he 
has been engaged in business in Port- 
land, Ore. 





se Usefuln ess to Society” is the keynote of the unique Organiza- 
tion Book, just published by The Connecticut Mutual Life Insurance 
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“Professional Public Service’’ 
































MI ERNEST J. STEVENS, Manager 

















Motel Ia Satte. 


Chicago’s Finest Hotel 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


Room with detached bath - < 
Room with private bath © <- « 


Room with detached 
Rooms with private bath - = © e 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in nee 


ee eeeeeeenseeeee 


La Salle at Madison Street, Chicage 


RATES: 
ONE PERSON 


Two PERSONS 
bath 
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surance Company of America 
has openings for general and local 
agents in lowa, Illinois and 
| Indiana. Address the company, 
Farmers National Life Building, 
Chicago, Illinois. 





HE licvaioved National Life In- 











AGENCY CLUB MEETING 


EQUITABLE LIFE CONVENTION 


Much Enthusiasm Was Shown in the 
Great Gathering of the Company’s 
Representatives. 





NEW YORK, Sept. 2.—Standing im- 
pressively at salute and singing heart- 
ily “My Country, ’Tis of Thee,” the 
nearly 1200 members of the executive 
and field staffs of the Equitable Life, 
concluded at mid-day on Friday last 
the series of business sessions of the 
Society’s agency clubs that had been 
in progress in this city for practically 
the entire week. A most enjoyable 
luncheon at the Waldorf-Astoria fol- 
lowed, after which the majority of the 
delegates left for their respective 
homes, though quite a number ar- 





EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 





ranged to spend a few additional days 
sightseeing in and about the metropolis. 

From every angle—education, inspir- 
ational and _ social—the convention, 
one of the largest of a single com- 
pany’s representatives ever called to- 
gether in the life insurance world, was 
a pronounced success, and was so 
voted by every one privileged to at- 
tend. Each pledged anew his or her 
loyalty to the great institution of life 
insurance and to the particular institu- 





tion with which they were all identi- 








F. J. Uehling, Secretary 


The ‘‘Giant of the West’? 





fied. That the agency corps of the 
society will be strengthened, and a 
marked increase in the amount of new 
business written in future because of 
|the meetings held in New York in the 
present year of grace, is a very safe 
prediction. 


Big Men Give Talks 


All of the leading officials of the 
company spoke, while the various con- 











ferences were presided over in turn by 





| President Day, Vice-President Taylor 





DALLAS, TEXAS 





HARRY L. SEAY, President 


Southland Life Insurance Co. 


The Progressive Company of the South 


and Vice-President Wilson. Inspiring 
addresses were made by Vice-Presi- 
dents Westfall, Fisher and Graham; 
Assistant secretary Rittenhouse; Su- 
perintendent of Agencies York and 
others, while of the managers and field 
men, straight from the shoulder talks 
were made by E. A. Woods, of Pitts- 
burgh; his brother, L. C. Woods; C. 
Edwards, of Brooklyn; F. H. Davis, 
and Courtney Barbour, of Chicago; C. 
J. MacFadden, of New York city; A. 





M. Shield, of San Francisco; F. W. 





We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’l Mgr. 


Fuller, of Springfield; R. H. Heartman, 
of Des Moines; Sam W. North, of 
Omaha; Hon. John T. Winship, of De- 
troit; Hon. J. H. Hartigan, of Minne- 
apolis; Mrs. Florence E. Shall, of 
Boston; Reu. E. Polk, of Nashville; 
Col. H. M. Powell, of Louisville, and 
Frank Tenry, of Boston. 


Faith in the Work 


The burden of the remarks made by 
each was that to be a successful life 








insurance salesman, one must have an 





| MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORE 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 


that faith by carrying as much life in- 
surance upon his or her own life as 
possible; that he must have vision 
and intense enthusiasm, and endeavor 
to convey his feeling to his prospect, 
above all he must work in season and 
out, for the drone has no proper place 
in the insurance field. While appre- 
ciating the wonderful opportunities af- 
forded for business getting at the pres- 
ent time, the speakers were agreed that 





such result in considerable measure 





The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 








was the outgrowth of the years of 
missioners’ work done in the past, and 
that the field of endeavor would im- 
measurably broaden in the future. 


Opposed to One-Timer 


While not adverse to the legitimate 
part time agent, the delegates were 
decidedly opposed to the “one-timer,” 
who secured an agency commission 
merely to write a single risk, and they 
felt that men of this stamp should be 





abiding faith in his mission, and prove { 


was very general, moreover, that if 
after a reasonable time, a new entrant 
failed to measure up to his opportuni- 
ties he should be dropped from the 
rolls; his continuance in the field 
merely clogging the way for better 
men. 





DWYER IS PRESIDENT 
(CONTINUED FROM PAGE 3) 


Stanley acted as interlocutor and Allen 
D. Wallis and Paul Wendt of Philadel- 
phia, as end men. 

Dr. Loose, superintendent of the Cleve- 
land district of the Methodist church, 
born in Iowa, spoke on “Pay the Price or 
Leave the Goods.” This was an inspir- 
ing talk and was greatly enjoyed by the 
guests. The program ended with a 
humorous talk by “Kill the Blues” Koch, 
who has the reputation of driving away 
the lines of care and bringing the smile 
instead. 


Features of Policy Contract 


As the convention adjourned early 
Wednesday to allow the delegates to at- 
tend the baseball game, two addresses 
were carried over to Thursday forenoon. 
One was by A. B. Thorn, on “The Strong 
Features of Our Policy Contract.” He 
emphasized especially the double liabil- 
ity and disability clauses and the pro- 
tection the company offers beneficiaries 
in case the policy has been assigned as 
security. Other points mentioned were 
protection of dividends left with the 
company, settlement options, extensions, 
compound interest on dividends in the 
company’s hands and a number of other 
‘features that are attractive. 

J. C. Cummins, executive advisor of the 
company, announced that the winner of 
the Kirk cup was W. D. Ralston of 
Ft. Dodge, Ia. Mr. Ralston was called 
upon to read the essay which put the 
cup in his hands for the coming year. 
It was entitled “A Present Friend of 
Life Insurance.” Because of lack of fime, 
the other essays were not read. 


Safety First Consideration 


Taking up the regular program for 
Thursday, B. H. Deters read an excellent 
paper on “Safety, the First Considera- 
tion.” He would not recommend a re- 
duction of commissions, he said, to effect 
greater safety, but if a reduction in 
overhead will be of assistance, he said 
his office could be counted upon. 
Vice-President Nollen spoke on 
“Sources of Inspiration.” He first rec- 
ommended proper and necessary amuse- 
ments for men who work hard. Men will 
labor over problems at times until they 
can no longer see the point, he said. 
Then they must have a change. It is 
useless to go on. 

“We may gain inspiration through 
faith in the endurance of our com- 
pany,” he declared. Here he discussed 
the kind of investments made by the 
company and said that it can not own 
industrial and railroad stocks and bonds. 
Securities that depend upon public senti- 
ment can not be safe investments, he 
said. The experience the railroads are 
now going through is a clear indication 
of this thought. Insurance companies 
must make investments for generations 
yet unborn. 

Superintendent of Agencies Aldrich 
spoke briefly upon the wonderful busi- 
ness that is being done at present. 
Treasurer Hubbel and Dr. Wells, medi- 
eal director, also made brief remarks. 


Fort Worth Life’s Progress 


The Fort Worth Life for the first six 
months of this year shows a net gain of 
insurance written of about three times 
that recorded for the entire twelve 
months of 1918. Reinstatements for this 
period were in excess of the whole of 
1918. The company’s semi-annual state- 
ment shows a healthy increase in sur- 
/plus. The company to date has written 
, $11,500,000 of business, and expects to 
close the year with about $12,500,000. 


Western Life $100,000 Club 


DES MOINES, IA., Sept. 2.—The $100, 
000 club of the Western Life of Des 
Moines met at the home offices last 
week. Fourteen of the leading repre- 
sentatives met with President Jamieson 
and talked over affairs, taking in the 
state fair by way of diversion. 


E. F. Sallender, a leading representa- 
tive of the Prairie Life of Omaha, hee 
had a singularly unfortunate streak 0 
circumstances to face recently. His wife? 
mother, Mrs. Jones, was accidentally sho 
by a careless hunter while riding in 
automobile, and died. Mr. Sallender’s 
new-born babe died last week, and Mrs. 














kept out of the business. The feeling 





Sallender is in a serious condition. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 





i 





A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Valuds Increased to Full 3% Reserve. 














_ ACTUARIES 
pom» F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
FRANK J. HAIGHT 


CONSULTING 
ACTUAR * 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 
: Consulting Actuary 
Chemical Building ST. LOUIS, MO 


T.* 











McCOMB 


Soumanton, AT LAW 
ONSULTING ACTUARY 


Zemiame, Reserves, Surrender Values, etc., cales 


~~ mR, : —. ont es made. -" 
es an e Insurance fo! e; 
- The Law of Insurance a Specialty. = 


Colcord Bidg. 
OKLAHOMA CITY 


NITCHIE 
pre 


223 Assuciation Buildia 
is S.LaSalleSt.. CHICA AG 


ARRIS E. VINEBERG 


Fellow Actuarial Soci ft 
Fellow American Institue by 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
‘CHICAGO 





J H. 

® 

Telephone 
Central 3462 








EDERIC S.WITHING oK.A, 
CONSULTING ACTUARY AND Binet 


.. 804-806 Security Building 
__ DES MOINES, IOWA 






FRANKLIN LIFE RALLY 


MUCH ENTHUSIASM IS FOUND 





| Two Agency Clubs Hold Their An- 


nual Meetings at the Home Office 
in Springfield 





The annual meeting of the $100,000 
Club and the Quarter Million Club of 
the Franklin Life was held last week 


iat the home office in Springfield. It 


was the greatest convention of agents 


the company ever held. There was en- , 


thusiasm in the proceedings from start 
to finish. Aside from the business part 
of the program, there were numerous 
entertainment features, including a 
dinner and dance at the country club. 
At the reception at the home office 
there was a dance in the rotunda. The 
home office was most artistically dec- 
orated. The program-was as follows: 
Tuesday Morning 

Address of Welcome, George B. Stad- 
den. 

Response, W. B. Fol 

Tribute to Franklin Life Soldiers. 

Tuesday Afternoon 

Life Insurance, Its Relation to Na- 
tional Growth, and Post War Necessities, 
Henry Merriam. 

Life Insurance and the Inheritance 
Tax, Guy MacLaughlin. 

Thrift and Its Relation to Life Insur- 
ance, G. F. Webb. 

The Decreased Value of the a as 
It Affects Life Insurance, R. L. Bre 

Some Observations by the Medical, ‘Di- 
rector, Dr. Mason. 

An Opportunity for the Sale of Endow- 
ment Insurance During These Days of 
Unexampled Prosperity, A. F. Wagner. 

Wednesday Morning 

How I Sell Franklin Policies in Com- 
petition, E. H. Radlich. 

Participating vs. Non-Participating, 
W. A. Fricke. 

How I Keep My Business on the 
Books, W. A. Ivery. 

Awarding Prizes, Henry Abels. 

The Effect of Enthusiasm on Volume, 
B. M. Norton, 

Wednesday Afternoon 

Double Indemnity and Disability, Will 
Taylor. 

Discussion of Same by } fone Agents. 

New Officers, Jas. W. Jon 

Thursday neaiens 

My Opinion as to the Opportunities Life 
Insurance Offers Women, Mrs. Z. B. Su- 
bers. 

Qualifications of Women as Life In- 
surance Solicitors, W. 

Women and Life Insurance, Mrs. Rose 
Von Dach. 

How I Write Half a Million a Year 
Rural Communities, J. Fred Ellis. 

Thursday Afternoon 
Securing Agents, P. P. Hoefgen and P. 


B. McKnight. 

Training Agents, W. N. Dobbs, M. R. 
Burton and Emery Folmar. 

Loyalty and Team Work in Our 
Agency, G. W. Wolfie and J. T. Jenkins. 

The Art of Closing, Lloyd Borngasser 
and W. F. orkman. 

The Franklin Is the Best Company 7» 
the World in Which to Insure, F: 
Kuhl. 

Co-operation Between Home Office and 
Filed, E, S. Barnes. 

The president of the Quarter Million 
Club is W. N. Dobbs of Fort Worth, 
Tex., who produced $674,250 volume of 
business. The vice- -president is Ken- 
neth Hoskins of Lufkin, Tex., who pro- 
duced 186 applications amounting to 
$382,825 in value. The president of the 
$100,000. Club is Hugh Rogers, Troy, 
Ala., who. had 111 applications with 
$133,500 in volume. The vice-president 
is W. B. Folmar, of Troy, Ala., who 
produced in volume $209,460. 


Passes the Billion Mark 

ATLANTIC CITY, N, J., Sept. 3— 
President Butler in address of Welcome 
Wednesday morning at the opening ses- 
sion of the Travelers agency conven- 
tion announced that on Aug. 18 the Trav- 
elers passed the billion dollar mark in 
life insurance in force. This is the con- 
vention postponed from 1917 on account 
of the war. About 800 are in attendance, 
including home office people, delegates 
and guests. 


The Chicago agency of the Mutual 
Benefit Life, of which A. A. Drew is 
manager, will hold a rally Sept 23. A 





number of the officials from the home 
office will be on hand at the meeting. 

















The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Succes, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 














The Reinsurance Life Company 
of America 


Des Moines, Iowa 












The first strictly American Company in the field doing an exclusive 
Life Reinsurance business. 


REINSURANCE ONLY 


Correspondence Solicited 


H. B. HAWLEY, President F. D. HARSH, Secretary 
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Central States *| 


Life Insurance Company 
St. Louis, Mo. 








Insurance in force _: 6 - 


$40,000,000.00 





JAMES A. McVOY 


. Vice-President and General Manager 



































Once an 
Illinois Life 
Man 


Always an 
Illinois Life 
Man 


GREATEST 
ILLINOIS 


COMPANY 
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WILL PAY THEM WELL 
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A Record of Thirty Years of Progress— 
Ten-Year Periods 


Asccts Inewrence in Force Income Policies Iesusd 
Doe. 31—2888.... $ 104,307 1889-1898......$ 2,128,182 $460,386 
+ at + Saison 1399-1908......° 12,088,346 19168,329 
“""" gigon'170 «43,443,633 «1909-1918...... 35,887,962 2,199,357 
[) 15,758,208 148,055,484 


the WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











The Company that 


Leads Them All in Kansas 


The years 1911, 1912, 1913, 1914, 1915, 1916, 1917 and 1918 have unanimously 
rendered their verdict in favor of this Great Middle West Institution as a Leader 
in its Home State, as shown by the sworn statements filed with the Superinten- 
dent of Insurance at Topeka by all Life Insurance Companies operating in Kansas. 


COMMENCED BUSINESS MAY 1, 1911 


The Farmers & Bankers Life 


Insurance Company 


Wichita, - - - Kansas 











The American Home Life 


Insurance Co. 


Topeka, Kan. 
F. S. Jackson, Pres. F. P. Metzger, Sec. 


Goed contracts for live agents. Address F. P. Metager, Topeka, Kan. 








“SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT ~~ MONTHLY INCOME INSURANCE 


LATEST POLICIES AMD AGENCY CONTRACT Baihag-int: 
Openings OHIO. IND., KY., MICH. and W.VA. Write Cohembus 





SEE> 
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— 


poner OUR We have a contract for you under which your 
VICE income will be limited only by yeur activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY faaicin 


Cash Capital $200,000.00 V. D. CLIFF, President 


One 











Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


GARY NATIONAL RALLY 


TWO CLUBS WERE ORGANIZED 


Agents Held Meeting at Home Office 
and Later Were Entertained 
in Chicago 








The Gary National Life of Gary, 
Ind., held its first annual agency meet- 
ing this year. Monday was given up 
to business meetings and organization 
of the $100,000 Club and Weekly Pro- 
duction Club. The party then went to 
Chicago, where they were entertained 
at a theater party and a luncheon. 
Tuesday was spent in sightseeing and 
luncheon was served at noon. Presi- 
dent Wilbur Wynant was in charge of 
the proceedings, being assisted by 
Superintendent of Agents A. E. John- 
son. There were a large number of 
agents on hand and all were enthusi- 
astic over the prospects. The company 
is writing a fine volume of business. 
The Weekly Production Club was or- 
ganized with W. W. Messex, president; 
Haynes, vice-president; J. 
Hayes, second vice-president. To qual- 
ify as a member of this club, one must 
produce business thirteen consecutive 
weeks. To retain membership, he must 
produce paid for business in forty 
weeks of the year. E. M. Haynes qual- 
ified as president of the $100,000 Club, 
W. W. Messex as vice-president and 
C. G. Robertson, second vice-president. 
Mr. Robertson has the distinction of 
qualifying for the $100,000 Club in 
three months’ time. 
Attorneys Thomas D. Huff and 
Horace Wright Cook both spoke at the 
luncheon in Chicago. They referred 
to the progress of the Gary National 
and predicted greater things for it. C. 
M. Cartwright of THe Nationa Un- 
DERWRITER also spoke at the luncheon. 





Peters Takes Up Selling 


Martin J. Peters, who has been west- 
ern manager for the Jordan Reporting 
Company for the past seven years, has 
resigned to become a life insurance pro- 
ducer. He has joined the Chicago agency 
of the Home Life of New York under 
George R. McLeran. Mr. Peters, 
through his work, has a wide acquain- 
tance among insurance men and is highly 
regarded. He is one of the men who 
has been attracted to the producing end 
of the business from an associated line. 





McVoy Back at Work 


James A. McVoy, vice-president and 
general manager of the Central States 
Life of St. Louis, has just returned to 
his office from the hospital where he 
underwent an operation. Mr. McVoy will 
not be able to prepare the address he 
was scheduled to deliver at the Ameri- 
can Life Convention meeting in Omaha, 
on “Stock Life Companies and Their 
Special Problems.” 





Trinity Gives Insurance Course 


Trinity College at Hartford, Conn., has 
announced the opening of a course in 
insurance this fall, the course to be a 
separate one and not part of the eco- 
nomic course. In this new course insur- 
ance will be introduced as a separate 
subject and open to all but freshmen. 
The plan of study will be divided into 
two parts. The first term’s work will be 
under the direction of Albert H. Yost, 
assistant secretary of the Phoenix Mu- 
tual Life, and will aim to give the 
students a broad knowledge of the busi- 
ness of life insurance. The course will 
consist of lectures by Mr. Yost, supple- 
mented with text books and occasional 
written examinations. 

The second term will deal with fire 
and casualty insurance. No instructors 
have been named yet, although they will 
be chosen, without doubt, from Hartford 
insurance companies. 





Back of New Bank 


The officers and directors of the Pan- 
American Life of New Orleans have or- 
ganized a new bank there, to be known 
as the Pan-American Bank & Trust Com- 
pany. The Metropolitan Bank has been 














from $200,000 to $300,000. The bank will 
then have a capital and surplys of 
$1,300,000, which will thoroughly equip 
it to handle any business entrusted to it. 
A number of the officers and directors 
of the Pan-American Life are to be 
elected directors of the Pan-American 
Bank & Trust Company, and the follow- 
ing named will be elected as officers of 
the bank: Crawford H. Ellis, chairman 
of the board; A. Dumser, president; T. S. 
Witherspoon, active vice-president; A. C. 
Wuerpel, vice-president and cashier, and 
Eugene J. McGivney, general counsel. 
Messrs. Simmons, Chipley, Souchon and 
Thompson, who are all directors of the 
Pan-American Life, will be elected di- 
rectors of the bank. 


Aetna Life Plan 


A compilation of the results achieved 
through the use of the Aetna Life par- 
tial payment plan for the handling of 
Liberty Loan subscriptions has been 
made by the company. This method 
was originated by Morgan G. Bulkeley, 
president of the Aetna Life and affili- 
ated companies. Unlike the majority 
of companies which handled Liberty 
Loan subscriptions purely for the ac- 
commodation of employes, the Aetna 
Life plan was open to all who cared to 
avail themselves of it. 

The figures show that up-to-date 68,- 
093 individual bonds have been deliv- 
ered, amounting to $7,044,950. Subscrip- 
tions of $16,184,450 were received from 
155,370 subscribers, of whom 43,154 
have paid their accounts in full, for a 
total of $9,024,425. In inaugurating this 
plan, the Aetna Life and affiliated com- 
panies rendered a_ distinct public 
service. 





Owen Back From Overseas 

After spending two years overseas 
with the American Expeditionary Forces, 
Ernest W. Owen, manager for the Sun 
Life of Canada at Detroit, and former 
president of the Detroit Life Under- 
writers’ Association, has again taken up 
his old position. 
Mr. Owen volunteered for service 
shortly after the United States declared 
war, and left for France in July, 1917. 
Mr. Owen’s experience has been a very 
interesting one. He has been with the 
American army on three fronts, and 
was also with the army of occupa- 
tion across the Rhine, having his head- 
quarters at Coblenz. 

Mr. Owen finds it difficult to settle 
down to the old game after his two years 
of varied experiences, but is gradually 
getting back into the harness, and the 
production of his agency is increasing 
by leaps and bounds. 


Organization Club’s Plan 

The Organization Club formed by the 
Equitable Life of Iowa in January pro- 
vided that general agents whose agency's 
net production exclusive of his personal 
business equalled or exceeded $300,000, 
and who had appointed at least one new 
man during the club year, who produced 
$60,000 during that year, should be mem- 
bers. In the case of partnership gen- 
eral agencies, a net agency production 
of $500,000 was required. The forma- 
tion of this club is a step towards the 
greater organization life insurance com- 
panies feel to be necessary. 





Double Indemnity Claims 

That the double indemnity accident 
clause in life insurance amounts to 
something is shown in a schedule gotten 
out by the Equitable of New York, cov- 
ering the first seven months of this yeat. 
There were 20 policyholders involved, 
the original insurance being $62,097. The 
total paid was $124,194. The causes of 
the accidents were as follows: Fall of 
iron from traveling crane; burned, film 
explosion; railroad wreck; fall of stack 
of lumber; train wreck; auto ran over 
embankment; struck by trolley cat: 
asphyxiated by gas escaping from co0 
stove; accidentally shot; auto accident: 
gasoline explosion; accidental drowning; 
auto ran over embankment. 

Most of the insurance has been i? 
force less than a year. 


Woodmen of World Protest 

An official examination of the Woo0d- 
men of the World was demanded . 
resolutions adopted by a meeting of 50 
local members of the order at St. Louis. 
The meeting was called by St. Louis 
members to protest against the increas? 
in rates adopted at the Chicago meeting 
which are denounced as exorbitant. = 
resolution demands that the books [0 





acquired and its capital will be increased 


the last five years be carefully audited 
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THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
# policies to 
Splendid op- 
portunities for 
good men. 


Address 
ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 














Applications for Agencies 
in Wisconsin to be dated 
January |, 1920, will now 
be considered. 





Gardiapiifa 


Madison, Wis. 


C. L. Miller, 
Directing Sales 





| Fust becomes president of the club for 














19,712 LEADS 


distributed among Fidelity field men fa 0018— 
the result of cur direct mail This ie agency 


The Fidelity operates in 40 ctates, Fall level ant 
premium reserve basia, Faithfully inoerare 
since 1878. Incurance im force ever 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMaer Vaibet, President 








NE 
FEDERAL UNION LIFE 


Insurance Company 
Cimeinnati, Ohio 
has just issued a very interesting booklet 
“‘Suggestions-for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fie and Accident Agent in 
Ohio, IHinois and Kentucky 





CENTRAL LIFE MEETS 


—_—_—— 


AGENTS VISIT STARVED ROCK 





Splendid Program of Discussions, Ad- 
dresses, Entertainment Features 
and Banquet Provided 





The Central Life, Ottawa, Ill, en- 
tertained its $100,000 Club last week 
at Starved Rock State Park, near Ot- 
jtawa. There were 31 who qualified for 
ithe club this year, six of whom had to 
their credit over $200,000 of business 
for the club year. 

C. J. Fust won the trophy cup given 
by the company for the largest per- 
sonal production. Under the rules, Mr. 


ithe ensuing year. 

The board of directors elected for the 
ensuing year were:.C. J. Fust, presi- 
dent; J. B. Patterson, vice-president, 
and F. H. Prichard. 

It was decided that next year the 
convention would be held somewhere 
in the northwest, exact location to be 
¢ietermined later. 


The following program was carried 
out: 

Thursday 
Lunch. 
Opening B. B. B. Club Convention. 
Opening Address, Pres. J. B. Patterson. 
Report of Club Year, Secretary W. F. 
Weese. 
Election of Board of Directors. 
Service, N. H. Walt. 
Making Connections with Bankers, G. 
W. Van Fleet. 
How to Open New Territory, M. Ku- 
ciemba. 
Explanation of Methods Used to Get 
Signatures to Applications, H. E. Slaugh- 
ter. 
How to Get Cash with 
Application, J. R. Maney. 
Opening and Debate on Question Box. 


Evening 


Banquet at Starved Rock Hotel. 
Toastmaster, W. F. Weese. 
Musical Program. 

Presenting of Loving Cup. 


Friday 


Policy Forms, W. F. Weese. 

Business Session. 

Lunch, 

Trip to canyons on Illinois River. This 
trip was for ladies and gentlemen. 

Dance. 


"Most Every 


Life Notes 


The Standard Life of Atlanta, a legal 
reserve life company writing negroes only, 
has been admitted to Oklahoma. 


Capt. R. W. Dudley, who-as insurance 
officer at Ft. Logan, Colo., wrote $400,000,- 
000 worth of War Risk insurance for Uncle 
Sam’s doughboys, has joined the Phoenix 
Mutual Life in St. Louis as special agent. 


The leading general agents of the 
Mutual Benefit Life will have a con- 
ference at Atlantic City, Oct. 3, follow- 
ing the adjournment of the annual meet- 
ing of the National Association of Life 
Underwriters. 


Iowa, the home state of the Bankers 
Life of Des Moines, is producing busi- 
ness for that company at the rate of bet- 
ter than $1,000,000 a month. The total 
of examined business up to August 1 was 
$7,500,000. 


The Walter M. Lowney Company, choc- 
clate manufacturers, has presented each 
‘| of its 1,000 employes with a $250 life 
‘| insurance policy taken out in the Mas- 
sachusetts Savings Bank Life Insurance 
through the Pittsfield bank branch. 


Mrs. James J. Brown, formerly of Den- 
ver, but who now lives at Newport, R. I 





ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
but deliver and pBprre tng in their 
methods. positions are ready for such 


Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT EB. AWDE 


7 W. Madison Se” Aeencies, 


is accredited with being the most heav- 

ily insured woman in the United States. 

She has been carrying five large endow- 

— policies in favor of her two chil- 
ren. 


Hartwell Greening, who has been su- 
perintendent of the Metropolitan Life at 
Toledo, Ohio, has been appointed repre- 
sentative_of the War Risk Insurance Bu- 
reau at Toledo. He will assist returned 
soldiers and sailors in converting or rein- 
stating their government policies. 


Des Moines life insurance companies 
have written more business thus far in 
1919 than in the entire year of 1918, they 
say. Fourteen companies there are now 
carrying more than $900,000,000 in insur- 
ance, and they say they would not be sur- 
prised if the billion dollar point is reached 
by the end of the year. Des Moines is the 








Chisago, Til. 
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second greatest home of life insurance 









































“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 



































General ad Loedl Agents 


- Contracts With Vety Attractive 
Perpetual Renewals 




























We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 


Write, Giving References. TERRITORY: Indiana 


Gary National Life Insurance Company 
Gary Theatre Building 
Gary, Indiana 
WILBUR WYNANT, President 








Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 
























Can use a few high-grade stock salesmen who can 
furnish references. 


‘ADDRESS OR CALL: 
GARY NATIONAL ASSOCIATES COMPANY 
- Ont Theatre Building GARY, INDIANA 














companies in the world. 
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Why Our Agents Th 





e and 

Succeed Rapidly—12 Reasons i 

1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in O 
‘+: Dusiness today. — 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- pee 
vantage in meeting competition. : , met 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total den 
-Abstainers could you Insure if you could offer this advantage? How much would it er 
help your organization? wa 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction toil 
until he is a success—Every man must make good—He is our partner—His Success is sug 
our Success. . sub 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. oan 
All promotions are made from the ranks of our own agents—Each man has an opportu- F 
nity with us—Something to work for all the time. a 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- pm: 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can et: 
make it. Special Policies for Total Abstainers. A 


7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION day 


_ OF IT IN FORCE: : Cif 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and trai 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- out 
tion to the family. al 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service in 
has just begun. Death Claims are allowed within 30 minutes after proofs received at frie 
Home Office and check immediately issued. No delay—No red tape. This Service ing 
makes our agents popular. = 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments er 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- - i 


portunities for our agents—-WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 

12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEconany 
PEORIA ILLINOIS 








